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CHABLES F. (BOSS KET) KET- 
LERING, recipient of many honors in 
the past, added another last week 
when he was elected president of the 
American Assn. for the Advancement of 


‘Science, largest general science organ- 


—_ 


ization in the world. GM’s vice-presi- 
tent in charge of research succeeds 
Jr. Anton J. Carlson of Chicago Uni- 
versity. se 


‘No Speculators 

RFC denies it is disposing of new 
jars, purchased under Murray-Pat- 
man Act, to speculators. A few are 
being sold to eligible individuals 

ho have necessary certificates, but 
majority are being sold to legiti- 
mate dealers, RFC says. 

Agency still has about 1,000 cars 
on hand, which it will sell for maxi- 
num price less 5 percent for hand- 
sing charges. Might even consider a 
slight discount from the above 
orices. 

* *¢ * 
Attention Dave Wallace: 
! The police don’t like this single 
license-plate business either. No 
doubt you noticed that Michigan 
.aw-enforcement officials meeting 
in Lansing urged return of the two- 
late system as soon as it could be 
done without interfering with the 
war effort. * * 
Yloating Tires 

U. S. black market operators are 
reported to be floating tires and 
-ubes across the Rio Grande to 
Mexican operators who in turn 
realize more than 100 percent profit 
bn sales in Mexico City. 

Operators first inflate tubes, string 
= together and toss them into 

iver. Smugglers pull them to Mexi- 
can side. i 
4 Warning 

OPA is vigorously investigating 
service charges of dealers in Penn- 
sylvania and New Jersey. 

Investigators carefully check all 
~epair orders for labor time con- 
sumed and total charge to customer. 
Each order found to exceed ceilings 
ig considered a violation—at $50 per. 

s* * * 























Bob Ledterman, Oklahoma direc- 
yor, has been appointed vice-chair- 
man of NADA’s Postwar Planning 
Committee to aid Chairman Art 


aummerfield. 
= a 


Some dealers are bidding sky-high 
against each other on surplus 
goods; then complain of being 
“forced” by competition. 

* 


RFC has extended to Feb. 28 the 
‘oans and purchases under the Mur- 
ray-Patman Act. 
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58% of Dealers 


Favor Postwar 


Car Rationing 


All Hinges on Supply; 
Polk Survey Hits 
High Service Prices 


By Pete Wemhoff 


Editor, Automotive News 


_ DETROIT. — If supply is 
limited, 58 percent of the na- 





tion’s auto dealers believe new | #@% 


cars should be rationed and 
prices controlled during the 
first year of production, it is re- | 
vealed in a survey of 10,000 deal- ; 


ers conducted by R. L. Polk & Co. | 


This confirms in part OPA’s spot 
check of a few months ago, which 
showed both dealers and manufac- | 
turers generally in favor of ration- | 
ing to get the industry “off the; 
hook” while the supply of new cars 
is short. 

The poll also covered 30,000 car 
owners, $6 percent of whom de- 
clared that dealer charges for 
service work have been “too high” 
during the war. However, 88 per- 
cent of the owners surveyed ad- 
mitted that they have received 
“good” or “fair” quality of service 
from their dealers during the 
period. 

Eighty-three percent of all deal- 
ers now are laying plans to expand 
their service operations in postwar, 
it was revealed in the survey, which 
is as yet incomplete but will be car- 
ried in full in Automotive News 
when completed within two or three 
weeks. This percentage compares 
with 71.4 percent of the volume 
dealers obtained in a survey of deal- 
ers conducted a few months ago by 
Automotive News. 

The Polk study, when completed, 
will carry individual “by-make” 
breakdowns of the answers to more 
than 50 vital industry questions, for 
each make of car manufactured. It 
includes a comparison of 1944 and 
1941 owner loyalty among car own- 
ers, showing a marked decline 
(about 20 percentage points, in 
many cases) during the past three 
years. 

Dealers handling every make of 
car were surveyed by Polk, and 
every section of the nation was 
covered. Preference for new-Ccar 
rationing and price control, for 
instance, ranged from 61 percent 
of the dealers in large cities to 

(See POLL. Page 50, Col. 2) 


Powers Denied 
License in Test 


Of Mich. Act 


LANSING.—In the first test of 
Michigan’s two-year-old dealer li- 
censing act, Secretary of State Her- 
man H. Dignan last week denied a 
license to James B. Powers, operator 
of Powers Pontiac Sales Co., Inc., in 
Detroit. 
The denial, which Powers is ex- 
pected to appeal to the Michigan 
supreme court, was based on evi- 
dence alleging that Powers had 
failed to pay state sales taxes on the 
full price of cars he sold. Michigan 
Automobile Dealers Assn. and De- 
troit Auto Dealers Assn. were active 
in prosecuting the case, which had 
been in progress more than a year. 
Testimony at a public hearing 
here recently showed that Pow- 
ers withheld more than $27,000 in 
sales taxes on car sales from 1939 
to 1941. During this time, the 
name of the Powers organization 
changed several times, witnesses 
declared. 
“Although the applicant has at- | 


(See POWERS, Page 50, Col. 5) 
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243,449 New Trucks OK’d 


For Production in 1945 





~ 


ORDNANCE PRODUCTION by Dodge for two wars is exemplifi 
scene commemorating the 30th anniversary of the production a ae ent 
Dodge car—Dec. 14, 1914. Pictured is the historic model which was the 
original staff car of Gen. John J. Pershing, in contrast with a modern Army 
truck. More than 375,000 of the latter, in various models, have been built 
by Dodge for the U. S. Army and Allies. By contrast, Dodge produced about 
165,000 passenger cars in the two war years of 1917-18, Participating in the 
ceremony at Dodge main plant last week were: Col. Allison Miller of the 
Corps of Engineers, U. S. Army, a former employe of Dodge; Fred J. Lam- 
born, vice-president and general manager; Vice-President Forest H. Akers 


wey 1944 Program 


Nearly Doubled 


35,904 Lights Set 


For Domestic Use; 
Hedges Peril Output 


By Jack Weed 
Truck Editor 


DETROIT. — Realizing the 
acute need for new motor 
trucks, the War Production 
Board last week authorized a 


new commercial truck build- 
ing program for 1945 that is nearly 
double that of 1944. The 1945 pro- 
gram calls for the building of 
245,449 trucks in all sizes, as against 
126,678 authorized for 1944. 


While total commercial truck 
production is boosted approximate- 
ly 94 percent, the increase in those 
trucks earmarked for domestic 
sale is considerably less, showing 
but an 83 percent increase, or an 
authorization for commercial do- 
mestic in 1945 of 188,883 trucks in 
all sizes as against 103,112 author- 
ized for production in 1944. 


and Robert R. Morrison, works manager. Maj. Gen. 
chief or Ordnance, congratulated Dodge on its 


Revisions in MPR-540 
Due This Week 


By William Ullman 
Washington Correspondent | 
WASHINGTON. — Although offi- 
cial word was lacking, this cor- 
respondent learned on authority 
Friday that OPA this week will 
issue at least two of the previously- 
suggested five revisions for MPR- 
540. It was considered a safe bet 


Plane-Minded? 
What does an auto dealer 


need to sell and service planes? 
See story on page 8. 





that all five used-car price ceiling 
revisions will be forthcoming be- 
fore Jan. 10,:the only delay now 
being in the agency’s legal 
department. 

Following are the five points 
suggested recently by an OPA in- 
dustry advigory committee and 
which OPA 6 expected to approve 
formally: 

1. Elimination of the 4 percent 
depreciation on used cars, sched- 
uled to go into effect Jan. 10. The 
present prices would remain in ef- 
fect through 1945. 

2. The service shop must be a co- 
warrantor with a qualified dealer on 
all sales made over the “as is” maxi- 
mum price. An effort will also be 
made to define “good operating con- 
dition.” 

3. No prices will be set at this 
time for 1935 and 1936 models. 

4. Certificate of Transfer will be 
redesigned so that a warning notice 
will be provided, calling to atten- 
tion the penalty for misrepresenta- 
tion. The buyer will be required to 
sign the certificate in the presence | 
of an official or clerk of a local 
board. 

5. A license number will be as- 
signed each approved dealer in order 
to tighten OPA control over sales 
at warranted prices. 

OPA is also giving attention to | 
the recommendation that the three | 








' price zones be altered, but appar- 


Levin H. Campbell jr., 
30th anniversary. The principal disturbing fea- 
ture of the new 1945 authoriza- 
tion is that it is hedged around 
with several directives that may 
upset the ability of the manu- 
facturers to meet their new truck 
building schedule. 

The main stumbling block is the 
order that no manufacturer will be 
permitted to make up any loss in 
his scheduled allotment in the first 
quarter, except in the first month 
following that six-month period. In 
the third and fourth quarters of 
1945, no manufacturer will be per- 
mitted to make up any loss in pro- 
duction except in the first month 
| following each quarter. 

With heavy-duty tires, castings 
and forgings still on the very 
critical list, and with military de- 
mand coming first, these hedges 
mean that if any manufacturer 
has difficulty getting axles, trans- 
missions or engines to meet his 
production allotment for any of 
these periods of authorization, he 
must get all of his back order 
for that period in and built into 
completed vehicles in the one 
month’s time following the close 
of the period, or lose that part 

(Continued on Page 50, Col. 1) 


War Output Record 


Auto Industry Turns Out $9,320,000,000 


Worth of Arms in 1944 


DETROIT.—In 1944, the automo-| Harbor to $23,000,000,000, with or- 
tive industry established a new all-| ders on hand amounting to $11,- 
time high war production record by | 000,000,000 to be filled in 1945. 
turning out $9,320,000,000 worth of Armament output for the year 
armament during the year or more | fell into seven classifications. The 


than $1,000,000 worth every hour. | dollar value of the products by types 


This was announced last week by | follows: 
George Romney, managing director,| Aircraft and aircraft parts, $4,- 
Automotive Council for War Pro- | 200,000,000. 
duction, as the Council marked its (See OUTPUT, Page 50, Col. 1) 
third anniversary since its forma- | 
tion on New Year’s Eve, 1941, shortly | 
after Pearl Harbor. 


The total value of automotive | Commercial Car 
war production this year was ap- | News S ection 


proximately eight percent over 
that of last year, and brought the | 
grand total produced in former 
automotive plants since Pearl 


ently has turned down requests 
for an upward revision of prices 
of the more popular cars. 

Meantime, William C. Remy has 
been working in the field endeavor- 
ing to stimulate enforcement under 
MPR-540 and RMPR-341. 

Remy told Hartford dealers 
that many suits were now being 
filed for the evasion of these or- 
ders and that OPA proposed to 
carefully follow up the matter of 
enforcement after the expiration 
of the present drive he is making. 

A recent case is cited. The case 
was decided in the Federal Dis- 
trict Court for Western Oklahoma, 
wherein an automobile dealer was 
fined $5,000 upon being found guilty 
for the second time of violating 
MPR-540. In two transactions, side 
money in the amount of $300 in each 
case was charged by the dealer in 
excess of the ceiling price. 
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July 1 to November 30... 


of Treasury 


WASHINGTON. — Motor vehi- 
cles and parts comprised 42.6 per 
cent of all war surplus consumer 
goods sold by Treasury procure- 
ment between July 1 and Nov. 30, 
1944, the latest period for which 
reports have been made available, 
according to official figures sup- 
plied to Automotive News last 
week. 

Total sales of surplus consumer 
goods amounted to $54,913,000, of 


Hurley, Heller 
Confirmed to 


Surplus Board 


WASHINGTON.—After two days 
of bitter debate, the Senate con- 
firmed last week the nominations of 
former Gov. Robert A. Hurley, of 
Connecticut, and Lieut. Col. Edward 
Heller, of California, to be members 
of the Surplus War Properties 
Board. 

Since Hurley and Heller, as well 
as Senator Guy M. Gillettee, who is 
slated to be the third member of the 
board, are politicians, many in the 
retail field had hoped the Senate 
would reject the nominations and 
insist that the job of disposing of an 
estimated $100,000,000,000 worth of 
surplus government property after 
the war be placed in the hands of 
business men. 

The Senate vote was almost en- 
tirely on party lines. For Hurley, it 
was 41 to 28; for Heller, 43 to 26. 


Army Termed Slow 


To Declare Surpluses 


WASHINGTON. — The Sen- 
ate War Investigating Commit- 
tee announced last week that 
the Army is “loathe to declare 
surpluses” and contended that 
considerably more _ material 
should have been declared sur- 
plus than has been to date. The 
committee has recommended 
improvements in the efficiency 
of military supply functions. 

Reasons for the accumulation 
of surpluses are ascribed by the 
committee to failure to forecast 
requirements correctly, changes 
in design, failure to standardize 
specifications, duplication of 
procurement programs, estab- 
lishment of too high stock levels, 
ro inadequate inventory con- 
trol. 
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Sales 


which $23,422,000 represented mo- 
tor vehicles and parts. 

During the entire year of 
1944 up to Nov. 18, motor ve- 
hicle sales were as follows: 
Trucks, 35,383; passenger au- 
tomobiles, 5,118; motorcycles, 
10,004. During this same pe- 
riod the procurement division 
put up for sale 43,143 used 
trucks, 5,999 cars and 14,627 
motorcycles. 

With reference to the general 
situation in the disposal of war sur- 
plus automotive goods, Administra- 
tor W. L. Clayton’s latest: report 
said: 

“The return of sales of motor ve- 
hicles has continued to be high, 
owing to the keen competitive bid- 
ding among dealers for the limited 
supplies. At a number of set sales 
held recently, the average returns 
substantially exceeded the average 
appraised value of the vehicles 
sold. Owing to the acute demand, 
the majority of sales are made at 
or close to OPA ceiling prices.” 

The latest available monthly re- 
port from the Office of Surplus 
War Property, which covers oper- 
ations for October, 1944, revealed 
the following: 

“October sales of all consumer 
goods consisting principally of mo- 
tor vehicles, slide fasteners, rubber 
products, furniture and fixtures, 
and apparel and footwear, brought 
$11,443,000 or 85 per cent of the 
appraised value. This was an in- 
crease of 10.9 per cent over Sep- 
tember and 10.5 per cent over 
August. Of the total, $6,814,000 was 
represented by motor vehicles and 
parts. This was an increase of $2,- 
345,000, or 50 per cent, over Sep- 
tember. 


“About 33 per cent of available 
supplies in October were sold. This 
was the highest rate of movement 
for any major program and was 
sharply above the 18 per cent rate 
registered in September. 

“Owing to the continued short- 
age of commercial transport, 
trucks and automobiles have been 
disposed of at a rapid rate.” 

A study of the various reports 
made available by the procurement 
division indicates that the propor- 
tion of sales of automotive goods to 
other surplus consumer goods is in- 
creasing. An illustration is that 
while the increase in the sales of 
all consumer goods from Septem- 
ber to October was at the rate of 
10.9 per cent, the increase in the 
sales of automotive goods for the 
same period was 50 per cent. 


HELICOPTER DESIGNER and pioneer Igor I. Sikorsky, engineering 


ISigning New Contract... 


Vehicles Comprise 42% | 


FIRST DEALER SIGNED. Paul B. Smithson, of the Chicago Devon Ave- 
nue Packard dealership, was the first dealer to affix his signature to Pack- 
ard’s new liberalized sales agreement. Signing of the first new agreement 
was witnessed by (left to right) Wayne Bellows, general manager, and 
Cc. E. Stube, sales manager of the Packard Motor Car Co., Chicago, and 
Packard Sales Manager L. W. Slack. 


A NEW DETROIT DEALER for Packard places his signature on the 
liberalized sales agreement, just issued by the company for re-contracting 
its entire dealer body. Signing the franchise is Bob Otto. The new Packard 
dealer, who has been associated with the automotive sales field in Detroit 
for more than five years, will employ approximately 15 persons in his new 
sales and service organization. Witnessing the signature are H. E. Cardoze, 
wholesale manager, and Henry Whiting, general manager, of the Detroit 
branch of the Packard Motor Car Co. 


Chevrolet Polls Dealers 


Questionnaires to Determine Individual 
Views On Postwar Sales Problems 


DETROIT.—Chevrolet is asking 
everyone of its dealers to contribute 
his view on the problem of attain- 
ing maximum sales effectiveness in 
the postwar era. 

William E. Holler, general sales 
manager, who originated Chevro- 
let’s dealer-committee system of 
operation, thus has extended the 
system to obtain a consensus of the 
more than 7,000 dealers operating 
throughout the United States. 


In submitting a comprehensive 
postwar planning questionnaire to 
the dealers, Holler warned them 
that it should not be interpreted as 
suggesting that the end of the war 
is regarded as being near. 

“Such optimism is dangerous, 
and I would not want to promote 
it,” he said. 

Each dealer has been asked to 
reply to an eighteen-page question- 
naire covering the physical facili- 
ties of his dealership, merchandis- 
ing of service and repair parts, 
customer cultivation, postwar used- 
car problems, quality salesmen and 
ultimate postwar products. 

“This questionnaire has been un- 
dertaken in order that we and our 
dealers may share our thinking with 
each other,” said Holler. “I know 
that the attainment of postwar 
prosperity with maximum employ- 
ment will depend upon the effective- 
ness with which sales, advertising, 
servicing and other phases of dis- 
tribution and merchandising are 
planned in advance. 

“It is up to all of us to devote 


office we have been doing just 
that, but the problem also in- 
volves individual planning and 
effort on the part of every Chev- 
rolet dealer. 

“This dealer questionnaire high- 
spots what we believe to be one of 
the most important problems facing 
the dealers.” 


Each page of questions in the 
booklet is preceded with a discus- 
sion in which Chevrolet outlines the 
situation as it has been affected in 
war and points out the varying fac- 


tors that will affect the dealers | 


when the war ends. 


ny 


Auto Firms to Get 
Break on V-E Da 
Plane Cutbacks 


WASHINGTON. — Unde 
tentative War Productio 
Board plans reported here las 
week, production of aircraf 
engines will be cut by 14 per- 
cent on the defeat of Germany, wit 
the sharpest cutbacks among pre- 
war automobile manufacturers, who 
will be able to reconvert to criticall gi 
needed passenger cars. 5 

While it was emphasized that 
plans for the cut were wholly 
tentative at this time, under the 
present prospectus, it was said, 
the cutback would be shared pri- 
marily by four concerns making 
aircraft engines — Studebaker, 
Ford, Buick and Chevrolet. 

Whatever the exact size of the 
cutback may be, officials have de 
cided on the general program the 
will follow in reducing aircraft en- 
gine output. 

Of first consideration is the cur- 
rent shortage of transportatio 
facilities. Transport officials are con 
cerned over the rate that passenger 
cars are leaving the road, and the 
fact that the stockpile of new cars 
is now under 20,000. 

Therefore, it is said, WPB plans 
to give the automobile industry 
now making aircraft engines the 
benefit of initial reductions in air- 
craft needs. 

With the prospect that the war 
will last through the winter, most 
reconversion planning has under- 
gone changes, but the anticipated 
initial production in the year afte 
V-E Day still is between 2,000,000 
and 2,500,000 cars. 


Glover Succeeds 
Middlekamp 
in WPB Post 


WASHINGTON.—John H. Mid 
dlekamp, who retires January 6, as 
director of the automotive divisio 
of WPB, will be succeeded by Fred- 
erick S. Glover, former Reo and 
Timken-Detroit Axle president, i 
was announced last week. 

Harold Boeschenstein, operatio 
vice-chairman of WPB, said that 
Middlekamp would return “to pri- 
vate industry and management o 
military truck production for oné 
of the principal manufacturers.” 
He will join Mack in an executive 
capacity, said C. T. Ruhf, presiden 
of Mack. 

Glover, who has been assistan 
director of the WPB automotive 
division, joined WPB in December 
1942. Formerly he was chief of thé 
WPB Army and Navy Munitions 
Board in charge of precision optics 


Wyo. Firm Building 


New $13,000 Shop 

CASPER, Wyo.— (UTPS) — The 
Chopping Motors Co. has started 
construction of a new building af 
a cost of $13,000. 

The structure is said to be one o 
the largest built here since the war. 
Porter Chopping, owner, said the 
new building will handle increasing 
demands now and serve in the post- 
war period. 


For America’s Future — For Your 


Future— BUY WAR BONDS. 


MEMBERS OF THE twenty-year club of the Monroe Auto Equipmen 


Co, offer felicitations to the management at a party they gave recently at 
the Monroe country club. Left to right; George Henrich; Brouwer D. Me 
Intyre, president; John R. Black; Harry Baker; A. T. Zimmerman; Mra 
Cc. S. MeIntyre sr., wife of the late president and mother of the three 
brothers who direct the company; C. S. McIntyre jr., secretary; and Max 
Fuhrman. William D. McIntyre, vice-president, was not present. Festivitie 
included the presentation of a loud bow-tie to Brouwer MelIntyre}3 
barber’s scissors to William McIntyre, and a live duck to Charles Mcintyre. 


director of the Sikorsky division of United Aircraft, inspects an R-6 heli- 
copter built by Nash-Kelvinator for the U.S. Army Air Forces, with George 
W. Mason, president of Nash-Kelvinator, and William B,. Stout, president 
of the Stout division of Consolidated Vultee, right, looking on. A demon- 
stration of the new type craft, now being turned out by the former auto- 
mobile maker on a quantity basis, was made at the plant airfield as a 
feature of Michigan Aviation Week, with employes, military representa- 
tives and automotive and aircraft industry officials as observers. 


some of our thinking to the prob- 
lems of the future, and to ex- 
amine our activities and to lay 
our plans for carrying on after 
the war better than ever before. 
Here in the Chevrolet central 
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Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer's name will be kept In confidence if requested. 


Sora the other fellow’s point 
of view often pays big dividends. 
It is one of the few things worth 
having that doesn’t cost anything. 
And with the mellowing influence of 
the holidays now upon us, more and 
more of us are realizing that one of 
the chief values of the Christmas 
season lies in our relations with 
others. 

We have been discussing in this 
column the need for the trade to 
get together and agree on a policy 
with reference to time payments. 
I was therefore glad to receive 
some “get-it-off-my-chest” advice 
to automobile dealers, from a 
dealer who is also interested in 
the finance business, containing 
observations on some phases of 
the situation that not all of us may 
have considered. With the thought 
that it may help in getting the 
issue pretty well decided by those 
who attend the national conven- 
tion, I am quoting it in its en- 
tirety below: 


Will You 
Be Ready? 


‘*TUST because you dealers have 
been going through a ‘fool’s 
paradise’ and making money hand 
over fist, don’t think it is going to 
) last forever. You certainly deserve 
a reward for the years of service you 
have rendered to the public in sell- 


* * 


= ing them transportation nearly at 


cost, and supplying an outlet for 
manufacturers so their product 
reached the hands of the public at 
possibly lower overall cost than any 
product of similar value has ever 
reached the public in the past. Your 
contribution in this regard has 
helped make the automobile indus- 
try America’s Number One Indus- 
try. But what about the future? 
“Most of you are dreaming of 
the milk and honey of the future 
when new cars and trucks are 

again manufactured. Wake up and 
realize some of the factors that 
you will face during that time and 
even before! Will you be ready to 
meet them? 


Building 


for Future 
“PT ET’S enumerate a few. First, 
nationwide oil companies are 
,now making real estate deals where- 
by they will have the finest and most 
centrally located service stations 
that motorists have ever been at- 
tracted to. They are going to sup- 
ply free service that will make the 
windshield-wiping, greasing, tire- 
pumping and battery - inspection 
service of the past look sick. They 


* * * 


9 will be prepared to render every 


—_— 


service that a motor car requires 
except dismantling and overhauling 
of major parts and collision damage. 
They will have huge stocks of parts, 


accessories, tires, and improve upon 
the tire service stores as we have 
known them in the past. They will 
put on direct-mail campaigns stress- 
ing the fact that their service is 
right at your door through a series 
of city-wide master service-stations, 
and that they will call for and de- 
liver and do the job faster than can 
any single automobile dealer unless 
you happen to live very near his 
shop; and even then they can do the 
job quicker because they have mod- 
ern open-air one-floor establish- 
ments where there is less lost motion 
and therefore less cost of doing 
business, and Mr. Motor Car Owner 
saves the difference. 


“They won’t have any ‘high war 
repair costs’ reaction on the part 
of the public to livé down. They 
just haven’t had high labor costs, 
et cetera, to contend with during 
the war to force their prices to 
the public skyward. They just 
don’t render service as they used 
to, but what they do render they 
get little if any more for than 
they did prewar. Gasoline prices 
are about the same. What a fine 
foundation to build a sales cam- 
paign for the future, and are they 
going to take advantage of it? 
You bet they are. Another thing 


to think about: 
* *x * 


What’s Happening 


in Finance? 

‘ WE will have gasoline and oil 
capacity when the war is over 

that will far exceed demands. It will 

take several years to manufacture 

enough cars to build up gasoline and 

oil demand to where it was in 1941. 


A top executive of one of the coun- 
try’s biggest oil companies says: 
‘We will have gasoline running out 
of our ears when the war is over.’ 
With that condition existing, the 
oil and gasoline business will be 
highly competitive and the giants 
will rely on super-service de luxe to 
attract the business. 


“Second, for years dealers have 
looked upon finance reserves and 
insurance commissions as a sub- 
stantial part of their net earn- 
ings. What is happening in that 
quarter? While dealers are now 
charging all the traffic will bear 
and building a mountain of ‘ll- 
will that will haunt them in the 
postwar period through restric- 
tive legislation of one sort or an- 
other, insurance companies of the 
inter-insurance exchange, mutual 
and reciprocal type, and yes, even 
some of the old-line company 
type, are cooperating with banks 
and selling banks everywhere on 
the idea of handling automobile 
finance as soon as new Cars are 
again made so that banks will en- 
joy the financing direct from the 


(Continued on Page 49, Col. 1) 
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John E. Smith (Chevrolet), At- 
lanta, was born Aug. 23, 1876, in At- 
lanta, where his father was a car- 
riage manufacturer following the 
Civil War. “Captain John” is one of 
the “elder statesmen” in the auto- 
mobile dealer trade. He was vice- 
chairman of the National Code Au- 
thority for the Motor Vehicle Retail 
Trade in NRA days, and has been 
NADA director for his state as well 
as a director of the Atlanta dealer 
lassociation. Recently, the Georgia 
Automobile Dealers’ Assn. honored 
him with a life membership and a 
Certificate of Appreciation which 
was inscribed as follows: 

“Awarded To: 

CAPTAIN JOHN E. SMITH 

In grateful appreciation of the 


F@ fact that, over a long period of 


years, every worthy cause pre- 
sented for the advancement of the 
Automobile Industry has had his 
ardent support and his dynamic 
leadership. 

“Captain John, as he is affec- 
tionately known to us, is a builder 
in the automotive trade—a leader 


among automobile dealers—a 
friend of the worker, and a pio- 
neer in the field of constructive 
factory-dealer relations. 


“In recognition of his outstand- 
ing achievements, we, the assem- 
bled members of the Georgia Au- 
tomobile Dealers’ Assn., present 
this Honorary Life Membership 
and Certificate of Appreciation to 
our beloved fellow dealer and 
leader, Captain John E. Smith.” 

* * 

George F. Ziesmer (Ford-Mer- 
cury-Lincoln), Mankato, Minn., was 
born at Marshall, Minn., July 15, 
1894. He took on the Ford contract 
in January, 1924 and has continued 
with it ever since. Ziesmer has just 
completed two terms as president 
of the Minnesota State Automobile 
Dealers Assn. He is also a past com- 
mander of his American Legion 
Post and has been active in local 
War Bond and Red Cross Drives. 

ca * 2 


Larry W. Wilson (Buick), 
Greensboro, N. C., arrived in this 
(Continued on Page 1), Col. 4) 


Kansas Dealers Gather . . . 


SPEAKERS at the Kansas Motor Car Dealers Asan.’s recent meeting in- 
cluded, left to right, standing, G. F. Puffer, secretary-treasurer of the asso- 


ciation; H. H. 


Mack, Kansas NADA director: 


Dave Kelly, president of 


NADA; J. A. Davis, Hutchinson, past president of the Kansas association; 


Paul A, Skinner, 


president of the Wichita Auto Dealers Assn.; C. C. 


Brewer, Manhattan, head of the legislative committee Kansas association; 
Lt. Col. Don Smith, Chevrolet dealer of Garnett, Kan., who has been with 
the NADA Ordnance Battalion in the European theatre, and R. D. McKay, 
Wichita, new president of the Kansas association. 


GROUP PHOTO taken at the noon banquet of the Kansas Motor Car . 
Dealers Assn. More than 200 auto dealers attended this 30th annual conven- | can be made available for auto pro- 


tion of the Kansas association. 


CHRYSLER DEALERS, who attended a recent meeting of the Kansas 
Automobile Dealers Assn. in Wichita, were addressed by Stewart W. Mun- 
roe, general sales manager of the Chrysler division, at the Hotel Allis. 
Here is the group that greeted the factory executive and heard a talk on 
the outlook for automobile retailers during the remainder of the war 
period, Left to right at the speakers’ table are Lee Marshall, of Marshall 
Motor Co., Chrysler distributors at Salina, Kans.; R. D. MeKay, Wichita 
distributor, newly-elected President of the KADA; Munroe, and Vaughn 
J. Snively, Kausas City regional manager for Chrysler. 


6-Point Legislative Platform 
Adopted by Ohio Dealers 


COLUMBUS, O. —A six-point leg- 
islative program for 1945 was 
adopted by the board of trustees of 
the Ohio Automobile Dealers Assn. 
at a meeting Dec. 5. 

The six planks of the program, as 
announced by Scott A. Rogers, 
president of the association, are: 

1. Favor a bill to provide a 
straight $10 license plate fee for all 
passenger cars. 

2. Recommend a bill providing for 
the correction of inequalities in the 
present Ohio sales tax law effect- 
ing dealers. 

3. Support a bill to place a three- 
year statute of limitations on the 
retroactive collection of the Ohio 
sales tax. 


4. Recommend a bill making it 


$50 Cash Reward 


Ford Dealer Hunts In Vain 


For Parts Man 

CASSELTON, N. D.—Fifty dol- 
lars reward for a parts man when it 
is offered by a small town dealer, 
shows how desperate the labor situ- 
ation is in the middle west. 

F. C. Valenta, manager of the 
Casselton Motor Service Co. (Ford, 
Allis-Chalmers) here, has for weeks 
made this offer without result. When 
it was suggested he get a parts 
woman, he said he was afraid they 
weren’t heavy enough for the work 
nor tough enough to endure shop 
cussing. 


mandatory that Ohio dealers have 
a certificate of title, in their name, 
for all vehicles offered for sale. 

5. Oppose any effort to place any 
new taxes on the auto industry at 
this time and oppose any legislation 
detrimental in any way to the inter- 
ests of Ohio dealers. 

6. Seek relief from 1944 personal 
property taxes on 1944 new-car in- 
ventories. 


A special committee appointed to 
study a proposed dealers’ and sales- 
men’s licensing law in Ohio reported 
that it saw no need for such a law 
in the state, since “the Registrar of 
Motor Vehicles has the power, undr 
the present law, to make any rule 
necessary.” 


The trustees appointed a three- 
man committee to examine the 
problem of auto financing, after 
Rogers warned that dealers are “in 
a position where our entire profit 
from this source may be wiped out.” 
Rogers added that if dealers “do not 
clean up their own mess,” the 
threats of bank-customer dealings, 
automobile club finance depart- 
ments and protective legislation 
would face dealers. 

Rogers also urged that a dealer 
committee be chosen to act as a liai- 
son group between the Ohio asso- 
ciation and government surplus war 
materials authorities. Rogers named 
a subcommittee for further investi- 
gation of the surplus property situ- 
ation. 


S.D. Dealers 
Urge End 
To MPR 540 


Promised OPA Aid 
In Stamping Out 
Black Market Deals 


SIOUX FALLS, S. D.—Resolu- 
tions urging discontinuance of used- 
car price ceilings as “unworkable” 
and recommending the adoption of 
drivers’ license law in South Dakota 
were adopted by the South Dakota 
Automobile Dealers Assn. at its an- 
nual convention here. 

Action on the ceiling issue was 
taken after Ray Chamberlain, vice- 
president of the National Automo- 
bile Dealers Assn., told the group 
that the OPA regulation was driving 
bona fide dealers out of business be- 
cause of a large number of person- 
to-person over-ceiling transactions 
which cannot be policed. 


“The OPA is based on the sound 
principle of the necessity of re- 
sisting inflation,” Chamberlain 
said. “But its orders must be work- 
able or they defeat themselves. 
Orders like the used-car ceilings 
only give dishonest fly-by-night- 
ers an opportunity to get a foot- 
hold in our business.” 

In his discussion of dealer prob- 

lems, Chamberlain predicted that 
| rationing of used automobiles would 
| come only if the ODT determines 
such action necessary to maintain 
| essential transportation. 


Chamberlain cited four factors 
governing the resumption of auto 
production: the duration of the war 
in Europe, the speed with which 
manufacturers can convert, the 
speed with which new machinery 


i duction and the interest which the 
;government takes in stimulating 
production to reduce unemployment. 
A plea made by G. M. Swan, re- 
gional chief of OPA’s automobile 
and parts section, for support in 
the drive to enforce ceilings on 
used cars was met by dealer pro- 
test that a great bulk of used car 
transactions are now of the hip- 
pocket, curbstone type, virtually 
outside of the ceiling law. Swan 
promised “every effort to ferret 
out concealed violations in person- 
to-person sales.” 


The importance of a drivers’ li- 
cense law to guard highway safety 
was emphasized by R. C. Salisbury, 
director of the safety division of the 
Wisconsin motor vehicle depart- 
ment. 


“How else can you discover and 
weed out the incompetent drivers 
that cause most accidents?” he 
asked. 


The convention elected two new 
directors, Sam Christensen, Rapid 
City, and A. S. Anderson, Water- 
town, and reelected nine: H. I. 
Tufty, Sioux Falls; Elmer Judy, 
Aberdeen; Bruce Urquhart, Huron; 
R. D. Albaugh, Winner; Leo Schir- 
ber, Mobridge; John Maher, Pierre; 
Leo Rogum, Mitchell; Mike Pfeifer, 
Yankton, and Forest Frie, Brook- 
ings. 

In a special directors’ meeting 
Judy was elected new president of 
the association. Maher was named 
vice-president, Urquhart became 
treasurer, and George Chitty, Hu- 
ron, was reelected secretary. 


Nybo to Head 


Montana Dealers 


BILLINGS, MONT.—Casper N. 
Nybo, of Missoula, a director of 
the Montana Automobile Dealers’ 
Assn, has been chosen association 
president, succeeding Roy Ander- 
son, of Bozeman. 

Harry Olson, of Havre, was 
elected first vice president, and 
John J. Jewell, of Helena, was re- 
elected secretary-treasurer. Direc- 
tors are J. M. Geary, of Kalispell; 
Roy Murray, of Butte; Carl Ander- 
son, of Helena; Thomas Dowen, of 
Lewistown; Glenn Breedlove, of 
Billings; R. J. Hilger, of Glendive; 
Leo Hoffman, of Glasgow; Nybo, 
and Olson. 


New Firm in Buffalo 
BUFFALO, — Gardenville Motors, 
Inc., has been incorporated here with 
a capital of 200 shares. Incorporators 
are Alfred L. Hetzelt and Vincent T. 
=ay. ROnmore, and Jack Coe, Tona- 
wanda. 
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OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
_as, automotive engineering.—Websters New Inter- 
national Dictionary. 


AUTOMOTIVE 


Future Holds What? 


ARNING that no immediate relief is in sight for short- 

ages of motor trucks and heavy-duty tires, Col. J. Monroe 
Johnson, the nation’s transportation chief, directs a message 
with no cheer to the most harrassed of all key industry men in 
the war effort—the over-road truck men. 


In spite of the fact that freezing of freight rates and sky- 
rocketing operating costs have already driven many carriers 
into practical bankruptcy and have drained the surplus funds 
of all; despite the fact that these carriers of war products have 
had to worry along without adequate tire replacements and 
with a shortage of critical repair parts for almost the entire 
duration of the war, and have little relief in the way of new 
equipment to replace worn-out power and freight bottoms, 
Col. Johnson endeavors to build their morale by predicting 
“future demands upon highway transportation will be increas- 
ingly heavy.” 

We give purple hearts to wounded veterans and a variety 
of crosses and other merit awards for distinguished service. 
There should be some adequate reward for these fighters of 
the freight lines whose businesses have been wrecked in the 
war service of their country. 


And some consideration should be given to the truck manu- 
facturers and dealers of America, who will have to replace the 
junk piles these operators are keeping on rubber when new 
equipment is again available—and the operators’ credit re- 
sources are nil, or worse. 


At Yuletide 


S Father Time checks out the waning hours of 1944, car and 
truck dealers can look back on a year that has given them 
much to be grateful for—a smaller mortality of motor vehicles 
than was anticipated, which kept their service customer volume | 
up; adequate profits on used vehicles for a good part of the 
year, and another year of sound service management ex- 
perience. 


Looking into the future, the picture is not quite as clear 
cut as it was one year ago—the starting date for new vehicle 
production is very indefinite; present car and truck mortality 
cannot help but increase; the used vehicle market has prac- 
tically gone, and dark clouds of intense competition begin to 
form in the postwar offing. 


But the immediate future picture is not dark—the war 


| traditional 


To no good American will this be 
the “Merry Christmas” we had 
strived and prayed for. To many 
American families it will hold the 
stark reality of what war means. 
It will not be 
easy for us to 
shout “Merry 
Christmas and 
Happy New 
Year” when, deep in our hearts, we 
are constantly reminded that these 
United States are being harassed 
and driven to ends by a despera- 
tion which few of our generation 
would have thought possible. 


* 


THIS YEARS’S 
SOLEMN 
HOLIDAYS 


* 


Up to three weeks ago, I think 
most of us held in our hearts the 
hope and the prayer that possibly 
the German front might collapse 
before Christmas. The reverses of 
the past week or so have come as 
a great shock, even to those who 
have been reporting in the press 
and on the air of weakened Ger- 
man resistance which they pre- 
dicted was inevitable. Our Ameri- 
can boys are holding what appears 
(from the newspaper maps) to be 
three fourths of the whole Western 
front against the Germans. It is 
hard for us, who remember the 
last war, to realize that once again 
it is American men and machines 
which are carrying the brunt of a 
war three thousand miles from 
home and in the heart of Europe. 


* 


* 


* 


From my own standpoint at 
least, the sudden disclosure of the 
fact (which most of us feared) 
that secret power-politics were be- 
ing played by our two principal 
allies, was if possible even more 
discouraging than our reverses in 
the West. While we realize fully 
the penalties of disunity among the 
Allies at this critical time, still it 
must be apparent to all that, unless 
America boldly and _ straightfor- 
wardly accepts her responsibility 
and lays down the law unequivo- 
cally to England and Russia, we 
are, as American magazine said 
boldly in its December issue, “once 
again going to be left holding the 
bag.” 


* 


* * #* 


Will it be a Happy New Year? 
To that, the answer is obvious. 
That full measure of happiness and 
the right kind of prosperity can 
only come to America when this 
war is over and our boys are com- 
ing back home. They will find our 
people once again united as they 
were after the war between the 
states. Both those who _ served 
overseas and we at home will have 
a new appreciation of our country, 
our democratic form of govern- 
ment and the responsibility which 
every citizen owes to it. The day 
this war is over, America will rise 
to new heights of happiness and 
prosperity! 


* * 


Now that I have re-read the 
paragraphs above, I see that I have 
fallen into the easy trap which 
tempts every man who finds a soap 
box to climb on or space in a 
newspaper to fill—that of preach- 
ing. I hope you who read this will 
not consider it so, but, rather, a 
re-statement of what I believe is 
in your mind and in the mind of 
every other good American who, 
although with heavy heart and 
anguished mind, still rises to the 
occasion by saying: 
“MERRY CHRISTMAS AND A 
HAPPY NEW YEAR!’—G.M.S. 


* 





must turn in our favor in a matter of months, and new-car | 
production cannot be too far off; service business should con- | 
tinue to keep every shop filled to overflowing with profitable | 
work; most dealers have learned service management and are | 
in the black. Dealers as a whole can greet the New Year with 
a smile on their face. 


Automotive News wishes all dealers Godspeed and best 
returns in their valiant job of keeping America on rubber! 


New Address 


After this issue, Automotive 
News will be published from 2666 
Penobscot Building, Detroit 26, 
Mich. Please address all com- 
munications to this address. 
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——In This Corner 


‘All Sold Out 


STAY MADE !! 


INDUSTRY LEADERS 
PREDICT WHOPPING MELONS / 
—UT KELP RIGAT OW SAWWG Wan: 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Helps Travelers 

Please ship to the International 
Harvester Co. branch of Oklahoma 
City 10 copies of the 11th annual 
edition of Automotive Almanac for 
1944, sending us a bill in the usual 
manner for these copies. We are 
especially interested in the Automo- 
tive Dealer and Tomorrow section 
as we have much building going on 
in this area and our travelers will 


, 


We’re Sorry! 

Due to the paper shortage, 
Automotive News was forced to 
reduce sharply the print order 
for its 1944 Almanac. 

Since the heavy demand for 
extra copies has now exhausted 
our supply, we shall be unable to 
fill further requests for extra 
copies of the Almanac. 


be in a healthy position to advise 
with their dealers by means of the 
information in this edition.—G. C. 
Archer, International Harvester Co., 
Oklahoma City. 


Extra Copies 

We would appreciate receiving 
from you a copy of the Automotive 
News 1944 Almanac Edition, at your 
earliest convenience.—H. C. Pierce, 
McCann Erickson, Inc., New York. 


I will appreciate you mailing me a 
copy of your-eleventh annual edition 


of the Automotive Almanac for 1944. | 


Enclosed is a check for one dollar 
and fifty cents to cover same.—L. C. 


Schmidt, chief production engineer, | 


Jacobs Aircraft Engine Co., Potts- 
| town, Pa. 
| 

Will you please send me a copy 
|of Automotive News Almanac Edi- 
| tion of 1944.—H. C. Hall, Cincinnati. 


Please send two copies of year- 
book to attention of sender today if 
| possible. — Miss Rasmussen, Gray 
| Co., Inc., Minneapolis. 


For the use of our field men and 


| distributors, we wish to secure 10 


additional copies of Automotive 
News Almanac, 1944 issue—T. M. 
Raynolds, advertising manager, St. 
Paul Hydraulic Hoist Co., Minne- 
apolis. 


Kindly send us two 1944 Automo- 
tive News Almanac Editions and 
bill us for same. We want these to 
send to two of our employes that 
are in the armed forces overseas.— 
H. C. Mills, secretary-treasurer, 
Mills Motor, Inc., Brainerd, Minn. 


Please send direct to each of the 
10 names shown below one copy of 
your 1944 Almanac (the 11th Annual 
Review and Reference Edition). 
Please send invoice to E. B. Ken- 
drick, Socony-Vacuum Oil Co., Inc., 
1400 Federal Reserve Bank Bldg., 
Kansas City, Mo.—E. B. Kendrick, 
Socony-Vacuum Oil Co., Kansas City. 


As I do a lot of work for automo- 
bile dealers, I would appreciate get- 
ting a copy of the Automotive News 
1944 Almanac Edition. — William 
Arild Johnson, architect, Everett, 
Wash. 


We have received your 11th An- 
nual Edition of the Automotive Al- 
manac for year 1944, and our or- 
ganization was so well pleased with 
it, that we would appreciate your 
sending us four additional copies.— 
J. S. Hurd, manager, International 
Harvester Co., Allentown, Pa. 


Fine Edition 


Our copy of the new Almanac was 
received this week. We think it is a 
| fine wartime edition—Kyle Motor 
| Co., Bristol, Va. 


Coming Events 
JANUARY (1945) 
| 8-12—Detroit (Hotel Book - Cadillac). 


SAE Annual Meeting. 


28-30—Chicago 
tional 
convention. 





Na- 
Assn. 


(Stevens Hotel). 
Automobile Dealers 
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PLANT CAPACITY! 


Right now, plant capacity means just one thing kind of automobiles buyers will want—but with 








—space and facilities for the mass production the immediate plant capacity to build a sub- 
of war matériel that is urgently needed on our stantially larger share of the industry’s total 
fighting fronts. volume. 

Hudson plants, right now, are working the Hudson factories produced, for five consecutive 


clock around on important contracts for the Air _ years, an average of 271,312 cars annually, and 


Forces, Navy and Army. They will stay on that in one model year, a total of 300,962 cars. And 
job until it is finished. our first production will be allotted fairly to all 


But whenever automobiles can be built again, distributors and dealers. 


plant capacity will mean something wholly We believe this matter of plant capacity and 


different. It will be the source of cars to meet oe ‘ , Daa 
st ‘a 4 distribution policy deserves investigation by every 

twar nd. id : 
the huge pos mina distributor and dealer who plans to take full and 


Hudson will be ready, then, not only with the _ profitable advantage of the postwar market. 


HUDSON 


MOTOR CAR COMPANY 


DETROIT 14, MICHIGAN 


33 Years of Precision Manufacture 





When new cars can be built again, the 
Hudson Triangle, long a symbol of 
/’ craftsmanship and quality, will iden- 
tify outstanding Hudsons—product of 
the combined war and peacetime ex pe- 
rience of this veteran organization. 
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(Top) Hudson’s Body Plant, (center) Hudson Gear and Axle feet of floor space. Now devoted “for the duration” to high- 
Plant, (below) Hudson Main Plant. These and other Hud- precision war production, they can, when the time comes, 
son plants in Detroit alone cover 117 acres and over 3 million be quickly converted to the building of fine motor cars. 


OUR PLANTS ARE DEDICATED TO WAR PRODUCTION—OUR DEALERS TO MAINTAINING WAR TRANSPORTATION 
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Chevrolet Board Meets... 


Those Wrong Guesses 


on New Cars 


By A. H. 


ALLEN 


SIX MONTHS AGO there was talk, and even a few bets, 
that Santa Claus might be stuffing a few new automobiles in 
Christmas stockings, which is simply more testimony to the 
unfailing optimism of American business men and industrial- 
ists. Talk to them now, and they say they meant Christmas, 


1945. The latter date may not 
be so far off at that. Certainly 
since the first of November 
there has been a marked falling off 
in discussions of postwar automo- 
biles. But you can be sure before 
long talk of war again will become 
wearisome and renewed attention 
will be focused on the automotive 


picture. It runs in cycles. 
* * *” 


Pictures of new models to be 
produced by Austin in England, 
published in the British magazine 
Motor, show the 
designs to be far 
from the dream- 
car stage, more 
closely resem- 
bling American 
makes circa 1932. 
There have been 
loud breast-beat- 
ings in the press 
of this country 
over the danger 
of British manu- 
facturers getting 
the jump on their 
American competitors in resuming 
car production, and over some Bri- 
tish motor magnate saying he 


Graham Produces 
Connecting Rods 
For B-29 Engines 


DETROIT.—Volume production of 
master connecting rods for the 2,200 
horsepower engines on the giant 
B-29 bombers has begun at the Gra- 
ham-Paige Motors plant here and 
deliveries are now being made, it is 
announced by Raymond J. Hodgson, 
president. 


Although the company has pro- 
duced more than 850,000 master and 
connecting rods for other types of 
aircraft engines, he said, this is its 
first assignment to manufacture 
parts for the super-bombers which 
are now hitting the Japanese home 
islands on regular schedules. 


3 Used-Car Suits 
Filed in Alabama 


BIRMINGHAM, ALA.— Treble 
damage suits totaling more than 
$3,500 were filed by the OPA in 
Montgomery Circuit Court against 
two Montgomery used-car dealers. 


One of the suits was directed 
against John B. Shaw, G. Luther 
Smith and H. B. Murphy, doing 
business as All States Motor Co. 
The other was directed against 
C. E. Pitts, doing business as C. E. 
Pitts Motor Co. The dealers are 
charged with selling cars above the 
ceiling price. 

At Tuscaloosa, Ala. a treble 
damage suit for $426 was filed 
against K. D. Jones, H. H. Davis 
and O. S. Horn, doing business as 
the Bargain Used-Car Lot. 


Allen 


* 


would have 10,000 cars built within 


a couple of months of the end of 
the war. There would appear little 
cause for concern in the U. S.; 
rather it might be for the good of 
British manufacturers and every- 
one else included if these goals 
could be realized, 


A ride in the cab of one of Elec- 
tromotive division’s streamliners 
such as this writer was privileged 
to make the other evening on the 
B&O between Washington and 
Cumberland, Md., confirms — the 
strong automotive influence behind 
the design of these 4,000-horse- 
power giants. The cab resembles 
the front seat of a large size sedan. 
Windshields are slanting and in 
two sections across the front, com- 
plete with wipers and defrosters. 
Ahead of them is a “hood” or for- 
ward compartment, empty except 
for the automatic train control 
mechanism, the headlight rheostat 
and a few other gadgets. 

Side windows are raised and 
lowered by chrome-plated cranks, 
and have the familiar front ven- 
tilator panes turned by smaller 
cranks. The “dashboard” has in- 
strument dials showing fuel sup- 
ply, boiler water supply, speed- 
ometer, air-line pressure and 
air-tank pressure, plus a signal 
light to show when the wheels 
are slipping. Engineer and fire- 
man repose in comfortable 
leather-upholstered seats, with 
an extra one available for the 
mechanic or for a visitor. 

It’s only when you open a door 
at the rear of the cab and proceed 
into the engine rooms, with the 
four hulking diesels, generators, 
auxiliary boilers and maze of con- 
trols and safety devices, that the 
automotive influence disappears. 

* * * 


Ford’s new tank engine, now 
going into production, is under- 
stood to be identical, more or less 
with the eight-cylinder GAA en- 
gine, of which 15,000 have been 
built, except that four more cylin- 
ders have been added to make it a 
V-12 which was the original con- 
cept of the engine as it was evolved 
for aircraft installation. Horse- 
power of the V-8 was about 500, 
so the new design will provide a 
minimum of 750, or 62.5 horse- 
power per cylinder. Installation of 
the engine will be in larger tank 
models now in production. 

* * * 


Detroit engineer has developed a 
neat little two-cylinder 20-horse- 
power horizontal-opposed type en- 
gine for the Signal Corps, built 
almost entirely of S. A. E. 52100 
alloy steel, analysis commonly used 
in ball and roller bearings. Weight 
is about 40 pounds. 


ASTM Book Available 


The latest 500-page compilation of 
the specifications and standards of 
the American Society for Testing 
Materials can be obtained from 
A.S.T.M. Heaquarters, 260 Broad St., 
Philadelphia 2, Pa., for $2.75 each. 


WILLYS-OVERLAND aircraft workers are working at top speed to pro- 
duce the robot bombs which the Army Air Forces has ordered as an answer 
to the Nazi’s use of the V-1. This craft, nearing completion, is one of the 
first of the robots to be shipped from the Toledo plant, which is a principal 


source of the devastating projectiles. 


AT THE FINAL MEETING of 1944, the National Dealer Planning Commit- 
tee of Chevrolet reviewed the substantial progress, in spite of trying war- 
time conditions, that has been made during the year in helping to maintain 
the nation’s automotive transportation system and in further cementing the 


ties of company-dealer relationships. 


Left to right around the outside of 


the table are: Felix E. Daoust of Clyde Williams Chevrolet dealership, 
Marysville, Calif.; John L. Matthews of Lakeside Motors, Inc., Natchitoches, 
La.; Rush James of Southside Chevrolet Co., St. Louis; William H. Cross- 
land of St. Anthony Motor Co., Minneapolis; E. A. Nimnicht, Chevrolet 
assistant general sales manager; W. E. Holler, Chevrolet general sales 
manager; W. E. Fish, Chevrolet assistant general sales manager; Arthur 
Haas of Downtown Chevrolet Motors, Inc., Cleveland; Harry M. Sloate of 
Sloate Chevrolet Co., Inc., Hartford, Conn.; George M. Pence of Martin 
Chevrolet Sales Corp., Richmond, Va.; and David W. Smith of Smith Chev- 


rolet Co., Inc., Gastonia, N. C. Left to 


right, around the inside of the table, 


are: Martin E. Pollard of Martin E. Pollard Co., North Hollywood, Calif.; 
Theodore C. Shepard of Shepard Chevrolet Co., Plainview, Tex.; Marvin M. 
Millsap of Capital Chevrolet Co., Denver; Russell W. Bogda of Bogda Motor 


Co., G 
Roy Docherty of Standard Motor Co., 


areen Bay, Wis.; Paul Davies of Thomson-Davies Chevrolet, Inc., 
Columbus, O.; Philip L. Card of Philip L. Card dealership, Norwich, 


N. Y.3 
Butler, Pa.; and John H. Faulk sr. of 


Faulk Chevrolet Co., Thomasville, Ga. 
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LEFT TO RIGHT are Arthur Haas 
Cleveland; W. E. Holler, 


Chevrolet general sales manager; and 


of Downtown Chevrolet Motors, Inc., 
Roy 


Docherty of Standard Motor Co., Butler, Pa. 


War Goods Cost Less 


Auto Makers Trim Taxpayers’ Expenses 33% 
In 3 Years of Arms Production 


DETROIT.—War products pro-| low of 3.5 percent for tanks and 
duced by the automotive industry ; other complex combat vehicles. 


now cost the taxpayers just two- 


thirds what they did three years ago, ! 


figures developed by the Automotive 
Council for War Production reveal. 


Reflecting manufacturing efficien- 
cies, production shortcuts and vol- 
ume output, figures based on a con- 
tract price index compiled by the 
War and Navy departments show 
that prices on five major categories 
of automotive -produced combat 
equipment dropped an average of 
32.5 percent during the thirty-two- 
month period between January, 1942 
and August, 1944. 


Price reductions on the various 
war goods’ categories ranged from 
a high of 55.8 percent for guns to a 


Lake Appointed 
To Warren Mfg. 


DETROIT.—The appointment of 
E. Peerce Lake as vice president 
and general manager of the Warren 
City Mfg. subsidiary of Graham- 
Paige Motors Corp., was announced 
last week by Raymond J. Hodgson, 
president of the auto concern. , 


A veteran of 18 years with Gen- 
eral Motors, Lake was vice presi- 
dent and general manager of the 
Columbia Machinery Engineering 
Corp., Hamilton, O., before joining 
the Graham-Paige organization. 


Alemite Bares 


New Pump 


CHICAGO. — First complete de- 
tails on the Alemite “versatal” ma- 
terial pump, used by the U.S. Navy 
for applying a secret anti-fouling 
paint on ship bottoms, have been 
announced by the industrial Alemite 
Division of Stewart-Warner Corp. 

It was revealed that more than 
500 of these new pumps are now in 
operation both in this country and 
abroad. 


| War Product 
Guns 

Aircraft and components. .36.5% 

Ammunition 

Marine 

Tank and combat vehicles. 3.5% 


Between the close of the first 
quarter in 1942 and the end of the 
third quarter this year, net cash sav- 
ings to the armed services on auto- 
motive-produced war goods amount- 
ed to approximately $3,111,000,000. 

War materials produced by the 
automotive industry in the third 
quarter of 1944 would have been 
over $700,000,000 higher if early 1942 
costs still prevailed, it was pointed 
out. 


The survey does not reflect addi- 
tional cost reductions to the govern- 
ment which resulted from voluntary 
lump sum refunds by contractors or 
overall lump sum price reductions 
which resulted from renegotiations 
by the price adjustment boards. 


Cost Reduction 


Hewitt Rubber 


Planning New 


Postwar Products 


BUFFALO.—A leading manufac- 
turer in the industrial rubber busi 
ness for more than 80 years, Hewitt 
Rubber last week 
announced after- 
victory plans, and 
an expansion pro- 
gram. For the first 
time, the com- 
pany will invade 
the field of con- 
sumer goods with 
latex foam and 
molded rubber 
products, said 
Thomas Robbins 
jr., president. 

Pointing out ae 
that Hewitt’s production facilities 
have been used to build war equip- 
ment for over five years, Robin 
said this policy will continue unt 
the war is won, or until the U.S. and 
Allied Nations have enough equip 
ment to finish the job. Elaborating 
on the company’s postwar thinking 
he said: 


“The war must be won first, but 
also we just cannot overlook the im 
portance of full-time industrial em! 
ployment in the postwar period. To 
accomplish that result, plans, 
least, must be made in advance, 
even if space, machinery and mate- 
rials are not immediately availabl 


Because of Hewitt’s production of 
self-sealing gas tanks and other we 
equipment, we now employ fou! 
times as many as in any prewar 
year. We want to keep employmern 
at a high level, and have been thin 
ing and planning in that direction. 
This has led to a three-point expa: 
sion program: 

1. Hewitt will produce latex foam 
for use in such products as ma 
tresses, upholstered furniture and 
automobile seats. 


2. Wartime requirements have e 
panded facilities for production of 
industrial rubber products such ¢ 
conveyor belts, transmission belts 
and many types of industrial hose. 

3. Production in the field of mol 
ed rubber and plastic compositions 
will be extended. 

When low-priced automobil 
were introduced about 1915, Hewitt 
began to design and build productg 
for the oil producing and refinirm 
industry, whose growth paralleled 
the increased use of the automob’ 
Since that time, Hewitt has mant 
factured many specialized rubber 
products for the petroleum industy 


Federal Dealers 
To Meet in East 


BOSTON. — Representatives 
more than 20 Federal Truck dealer 
organizations in the New Engla 
states are expected to attend 
luncheon meeting here Jan. 8 at the 
Kenmore Hotel to discuss curre 
problems and postwar marketing. 

Carl Loud, Federal Motor Truck 
Co. sales manager, will be the pri 
cipal speaker at the meeting. 


New Aircraft Bulletins 

Aircraft Screw Products Co., Inc., 
Long Island City, N. Y., has just pub- 
lished two bulletins. No. 240 descrilt 
heli-coil insert kits for field servicing, 
salvage and maintenance of stud and 
cap screw assemblies. No. 0 tele 
about two interesting maintenance a 
salvage operations in the shops of a 
prominent airline and of an engine 
manufacturer. 


al 
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PLANS FOR EXPANSION of sales and service facilities were describ 
to Dodge officials by O. C. Hartmetz, president of Hartmetz Brothers, Inc., 
Dodge-Plymouth dealers at Evansville, Ind., during a recent visit to the 
factory in Detroit. Hartmetz (left) is pictured here telling his plans 
L, F. VanNortwick, sales executive of Dodge. Hartmetz has been a dire 
dealer for Dodge at this point for 29 years, 
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F YOU'RE looking for a needle, try the 
I notions department— it'll save you time 
and temper. For it’s always easiest to find 
something in a spot that’s a natural for it. 


Servicemen in a U.S.O. Club. Tire repairs 
at a service station. Business news in a mag- 
azine like Business W eek. 


Did you know that survey after survey 
shows that management-men find Business 
W eek most useful of all magazines for busi- 
ness information? The reason is obvious— 
in Business Weck the news is interpreted in 
terms of what it means to business, unlike 
general news magazines which are edited 
for a mixed audience. 


And in the days to come, men in manage- 
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ister—Try Notions! 


ment positions are going to scan the pages 
of Business Week more thoroughly than 
ever—for information without which they 
will not be able to run their businesses suc- 
cessfully. For, in the world to come, the 
solution of unemployment problems on the 
Pacific coast, the price of magnesium in 
Russia, a new invention in Sweden—all the 
many things that happen in the realm of 
politics and economics—will affect in some 
way the smallest business establishment on 
Main Street. 


What does this mean to you as an adver- 
tiser? It means that if you want to talk to 
management-men about something inti- 
mately connected with their business, you 
had best use the magazine they read for 


business news— Business Week. So, when 
you have a message for business men, re- 
member: in these times, it pays to put it— 
and keep it—in Business Week. 


% ; 


COVERS THE BUSINESS FRONT 





Epitor’s Note: This is_ the 
second of a series of three arti- 
cles on the auto dealer and the 
aviation market. It was written 
following a writer’s course in 
aviation conducted at Parks 
Air College. 

By Robert M. Finlay 
Managing Editor 

EAST ST. LOUIS, Ill.—While go- 
getters in the aviation business con- 
sider the auto dealer a natural for 
private-plane sales and service, there 
are some in the field who have a 
slightly different approach. 


The latter cite cases where both 
the aircraft company and the auto 
dealer got burned when the auto 
dealer tried aircraft sales on his own. 
From this experience, they say that 
to be successful the auto dealer must 
team up with an aviation man to get 
the “know-how” of the air. 

However, the cases cited oc- 
curred in the days when anyone 
with the price of a demonstrator 
could become an aircraft dealer, 
illustrating that at that time air- 
craft companies were almost as 
deficient in knowledge of good air- 
craft distribution practices as the 
auto dealer. 

Good aircraft distributors have 
come a long way since those days. 
Private plane distribution is no hit- 
or-miss proposition with men like 
Oliver L. Parks, head of Parks Air 
College and Parks Aircraft Sales & 
Service, distributor of the Ercoupe 
in eight states. 


Complete Program 


Parks has worked up a, complete 
“packaged” dealer program for the 
34 dealers who will work through 
five main bases—at East St. Louis, 
Chicago, Kansas City, Indianapolis 
and Tuscaloosa, Ala. 

Under the program, each dealer or 
his sales manager must attend a 
thirty-day course in aircraft sales 
conducted by one of the country’s 
outstanding sales instructors. This 
instructor, by the way, came from 
the automotive field, for Parks is 
applying automotive methods in 
aircraft distribution. 

In the classes, the dealer will 
learn aircraft distribution, includ- 
ing every little device used to get 
the potential customer up in the 
air at the wheel of an Ercoupe, so 
that the infectious fascination of 
flying will get to work on him. 
In addition, the dealer will receive 

a complete organizational and oper- 
ating plan that will enable him to 
start on a sound basis, avoiding 
many of the pitfalls of the past. 

Like Parks, Harry Agerter, air- 
craft sales manager for Engineering 
& Research Corp., which builds the 
Ercoupe, believes the auto dealer is 
a natural for aircraft sales. 


Trained in Selling 


“Auto dealers,” says Agerter, “are 
trained in intensive selling; they 
know the value and the necessity of 


FRANK MAHER, assistant to the 
president of Parks Air College and 
Parks Aircraft Sales & Service, tells 
Bob Finlay, of Automotive News, 
how the auto dealer can fit into 
the aircraft picture. Oliver L. Parks, 
formerly a successful auto salesman, 
believes merchandising techniques 
developed by the auto industry will 
give aviation the impetus it needs. 
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What Plane Dealer Needs 


Complete Program Worked Out by Parks 
To Circumvent Pitfalls 


service; they know the value of good 
will as related to repeat orders; they 
are experienced with the ups and 
downs of good and bad years, and 
most of them have wide and estab- 
lished acquaintanceship in their 
areas of business.” 


In the broad picture, the air- 
craft dealer will have three main 
functions—selling planes, servic- 
ing them, and teaching customers 
to fly. So, broadly, his require- 
ments are a good sales organiza- 
tion, a good service organization, 
airport facilities, showroom fa- 
cilities and financial strength suf- 
ficient to guarantee permanency 
of operation. 

In the Parks’ plan, the smallest 
details involved in these general 
requirements are considered. Deal- 
ers will be given complete plans for 
hangar and shop layouts, together 
with full lists of equipment, tools, 
materials, etc., in accordance with 
the potential requirements of their 
territories. 


An efficient stock-control system 
will be set up for each dealer, since 
it is most important that he beneither 
understocked nor overstocked at any 
period. This system was developed 
by Parks with the cooperation of 
Remington-Rand, Inc. 


Dealers will be located at flying 
fields only, since flight instruction 
will be one of their most important 
functions. While the dealer must 
have equipment to service and re- 
pair planes, he need not take on 
major repair and overhaul work, 
which will be routed to the fixed 
bases. This will help in providing a 
backlog of work at each base shop 
as well as relieve the dealer from 
the necessity for having a large in- 
vestment in inactive shop equip- 
ment or personnal. 


Requirement List 


Minimum requirements are listed 
by Parks as: 

1. Suitable base of operation on 
all-weather airport or airpark. 

2. Showroom or designed space in 
hangar to display at least one Er- 
coupe of current model. Display of a 
plane in a downtown showroom is 
recommended, although not a re- 
quirement. 

3. Sufficient office space to proper- 
ly conduct business, including at 
least one office for salesmen to talk 
to prospects. 

4. One demonstrator of current 
model in addition to display plane. 

5. Dealer must deposit $2,000 
with distributor at time of sign- 
ing contract. Deposit will be re- 
funded if and when contract is 
terminated. Distributor reserves 
the right to deduct from deposit 
money owed to distributor when 
overdue. 

6. Dealers must agree to handle 
Engineering & Research Corp. 
planes exclusively. 

7. Dealer must not sell competing 
lines of products, accessories, en- 
gines, instruments, radios, finishes, 
tires, etc. 

8. Dealer must give minimum of 
seven hours’ instruction with each 
Ercoupe sold. This instruction is to 
be included in the regular retail 
price of airplane as established by 
the maker. 

9. Dealer will be required to main- 
tain a complete stock of Ercoupe 
parts and accessories at all times. 
Minimum stock, $5,000. 

10. Dealer will have suitable 
building on airport for servicing 
and maintaining Ercoupe planes 
and engines, instruments, radios, 
propellers. 

11. Dealer must furnish bank ref- 
erence verifying his line of credit 
($25,000 minimum). 

12. Dealer must use an approved 
accounting system set up by dis- 
tributor and shall submit monthly 
financial statements to distributor 
and allow him to make periodic 
audits. 

13. Dealer’s maintenance and serv- 
ice facilities must be kept in ac- 
cordance with the standards of the 
distributor and periodic inspection 
may be made during hours of busi- 
ness by a representative of the dis- 
tributor. 

14. Dealer must agree to attend 
sales class conducted by the dis- 
tributor or send his sales manager. 

Equipment Needed 
The minimum equipment required 
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ABOVE IS A standardized hangar design for dealers and below an _individual-type hangar for private planes. 
The individual type, Parks says, will be ready for production after the war and the overall cost for erection 
should not exceed $1,200. A $17 per month hangar rental will take care of hangar construction and maintenance as 
well as a proportionate share of field maintenance on this basis: Hangar depreciation 5 percent, $60; interest 


on $1,200 at 3 percent, $36; insurance, $8; hangar maintenance, $30; field maintenance, $24; police 
electricity and water, $12; administration, $14—which totals $204 or $17 a month for 12 months. 


rotection, $20; 
Additional revenue 


can be expected annually from profits on the sale of oil and gasoline when the airpark is used to capacity. 


for each dealer includes the fol- 
lowing: 

FINISHING — air transformer, 
compressor, spray gun with 30 feet 
of hose, hand tools, including shears, 
brushes, needles, etc. ’ 


WOODWORKING — band saw, 
sanding machines, six-inch joiner, 
small circular saw, hand tools, in- 
cluding clamps. 

INSTRUMENT — testing equip- 
ment for altimeters, airspeed indi- 
cators, tachometers, pressure gauges, 
compass rose or other satisfactory 
means of compensating compass. 

RADIO — testing equipment for 
radio tubes, condensers and wiring. 

ENGINE—magneto and generator 
test stand, carburetor test bench, 
sparkplug testing equipment, bench 
or pedestal grinder (14 h. p or more), 
bench or pedestal drill press (*% h. p. 
or more), small arbor press. 

AIRPLANE—cornice brake, weld- 
ing and soldering table, small beverly 
shears, drill press (4 h. p. or more), 
two portable electric drills (44 and 
1% h. p.), two rivet guns and sets, 
four hydraulic jacks, one-ton chain 
hoist, portable welding outfit com- 
plete (acetylene), portable Shephard 
hoist. 

PROPELLER balance stand, 
pitch table, pitch indicator (protrac- 
tor). 

Hand tools and special tools as re- 


quired for first-class maintenance 
| and service and a sufficient number 
of benches equipped with vises. 
(The next article, in the Jan. 8 
issue, will discuss Parks’ ideas on 


the plane, the price and the 


market.) 


New Battery Sale 


Set by Treasury 


WASHINGTON.—A new plan 
for disposing of 20 million dry 
cell batteries was announced 
last week by the U. S. Treasury 
office of surplus property. The 
original plan was halted to block 
suspected speculators. Jobbers 
who have indicated an interest in 
the purchase of this item will re- 
ceive a circular letter giving 
conditions of the sale. 


The batteries will sell at OPA 
ceiling prices of 544 cents to job- 
bers, 6% cents to retailers, and 
10 cents to consumers. Govern- 
ment agencies as well as com- 
mercial organizations will be 
offered batteries in this sale. In 
allotting the batteries, considera- 
tion will be given to the per- 
centage of business in the rural 
areas that has been in effect in 
the past. 


20,000 Airparks 
Advocated by 
Bendix Official 


CLEVELAND.—“At least 20,000 
Airparks, small landing fields adja- 
cent to highways, will be required to 
give America an adequate system 
of air roads for sound development 
of postwar private flying,” said Wil- 
liam A. Mara, staff executive of 
Bendix Aviation Corp., said last 
week at a Cleveland forum of the 
National Aeronautic Assn. 

Mara pointed out that the airparks 
should not be confused in size of 
cost with the airports required for 
airline use, since personal airplanes 
do not require long distances for 
landing or take-offs. 

“Essentially the airpark is a level 
grassy piece of land perhaps 150 to 
200 feet wide and from 1,500 to 2,000 
feet in length,” he said. “It need not 
be hard surfaced, but it does need 
to be well drained and near high- 
ways.” 

Mara, who is in charge of Bendix 
developments relating to the per- 
sonal airplane, also stressed the 
need for simpler, less stringent 
regulations covering ownership and 
operation of personal airplanes. 
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this $4,496,734,000 market with a selling impact that 
makes it a powerhouse in getting brand acceptance and 
dealer support. Through the Tribune on weekdays you 


Pent-up demand in the Chicago market provides a bil- 
lion-dollar opportunity in sales of autos, electrical appli- 
ances, heating equipment and “big unit” products 


generally. Dealer and consumer surveys show sales 
potentials to be tremendous—so big that some manufac- 
turers can sell here their entire output. 

Here is a strategically located, easily accessible mar- 
ket that is well worth concentrating on. It is fortified by 
savings and diversified activities against reconversion 
problems. In prewar years it broke factory sales records 
again and again. Postwar plans—new and replace- 


can reach one out of every three families in 756 cities 
and towns of 1,000 or more population. On Sundays, 
you can reach practically every other family. 

You can put over your name and product at one of the 
lowest milline rates in the country. You can use monoroto, 
coloroto, comicolor, newsprint color, or black and white 
—a choice which only the Tribune can give you. 

If your production will be big enough to sell every 


market in the United States, Chicago will repay special 
cultivation. If your production just won't go around, then 
it will pay you to concentrate all your sales work here. 
For market facts and merchandising suggestions, call a 
Tribune representative. ‘ 


ment—make certain that you can get going quickly and 
build solidly for continued high volume. And do so at one 
low cost through a single advertising medium—the Chi- 


cago Tribune. 
Seven days a week the Tribune reaches the people of 


tigation revealing ownership of 
automobiles and electrical appli- 
ances, brand preferences and ex- 
ected purchases. To get these 
Secaatalitas the: Guedes Ties. THE WORLD’S GREATEST NEWSPAPER 
ager, National Advertising, Chi- 


cago Tribune, Tribune Tower, zs . pe 
Chicago 11, Ill. November average net paid total circulation: 


sms | Chicago Oribune 


Daily, over 965,000; Sunday, over 1,300,000. 





DEARBORN. — Cooperation be- 
tween the Army and the manufac- 
turer can take the bugaboo out of 
plant clearance, it was revealed 
when a Ford Motor Co. plant was 
cleared only 28 days after the con- 
tract was terminated. 

In the 28 days, officers of the Cen- 
tral District of the Air Technical 
Service Command said, inventories 
were made and finished parts, parts 
in process, tools, machines, dies and 
jigs and raw stocks were disposed of. 

Old machines were cleared off the 
floor as quickly as decisions were 
made as to their disposal and new 
machines for the new contract 
moved in, according to a prear- 
ranged schedule. 

The plant affected was the Ford 
unit which switched from turbo- 
superchargers for the Air Forces to 
detachable gas tanks. 

Automotive officials have fre- 
quently expressed the fear that 
plant clearance might prove a major 
obstacle to quick reconversion un- 
less steps were taken in advance to 
iron out procedures. While the case 
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Plant Cleared in 28 Days 


Ford Case Indicates Progress Made 
In Ironing Out Procedures 


in point indicates good progress, it 
does not assure that there will be no 
trouble when the time comes for re- 
conversion to automobile production. 

At that time, many plants will be 
reconverting at once, and it may be 
difficult to extend the degree of co- 
operation evident in the present 
case. In addition, facilities for stor- 
ing materials moved out of the 
plants will be much more in demand. 


However, Col. George E. Strong, 
acting commanding officer of the 
central district, pointed out that the 
ATSC has set up simple standard- 
ized procedures which can operate 
without delay, provided manufac- 
turers submit their inventories and 
data promptly, as was done by the 
Ford Motor Co. 


“There is no reason to suppose, 
now or at any time,” Col. Strong 
said, “that working with industry 
we cannot lick the conversion and 
plant-clearance problems even as we 
have and will continue to lick the 
production problems.” 


Upsetting gets 


¢5 In two quick steps, this little part is 


made. The head and the shank with 


projection are upset from Alcoa 


Aluminum wire in a rivet header. A blanking 


operation shapes the head, and the part is 


ready for heat treating. 


Dimensions can be closely controlled in 


these heading and blanking operations. Parts, 


like the carriage bolts you see in the photo- 


graph, can be produced with well filled-out 


square shoulders without the need of expen- 


sive milling operations. 


MASTER RODS for B-29 bomber 
engines are untouched by hand dur- 
ing the final stages of polishing op- 
erations at the Graham-Paige plant 
in Detroit, More than 250,000 cleans- 
ing tissues are used monthly to han- 
dle this precision part, which is so 
sensitive that even a fingerprint will 
cause a blemish on its highly-pol- 
ished metal surface. 


(Continued from Page 8) 


world Sept. 7, 1887, in Elk Garden, 
W. Va. He became a salesman in 
1926 for the firm of which he is 
now president and general man- 
ager. For six years he has been 
president of the Greensboro Au- 
tomobile Dealers Assn., and is a 
Director of the North Carolina 
Automobile Dealers Assn. He is 
one of the state committee of five 
to recruit Ordnance regiments for 
the present war. During the first 
World War, he served as an as- 
sistant to the food administrator. 
He is now, and has been for some 
time, director of the Greensboro 
Community Chest. 
* * 3 

Otto F. Gildemeister (Ford), 
Grand Rapids, Minn., was born in 
Germany Oct. 9, 1883, and has been 
a Ford dealer since 1917. He has been 
director of the Minnesota Automo- 
bile Dealers Assn. for 18 years; a 
councilman and mayor of Grand 
Rapids; is past president of the local 
Commercial Club; past president 
and director of the Lions’ Club. He 
has been chairman of the County 
Good Roads Committee and is now 


work under way fast 


Where design and quantities warrant produc- 


tion by upsetting, this process develops sizable 


economies. In addition to being fast, it saves 


raw material. You use all the metal you start 


with, obtaining final shapes by upsetting. 


Alcoa is equipped to supply you with 


aluminum parts produced either on rivet 


headers, on automatic screw machines or a 


combination of both. Recommendations are 


based, therefore, on 


method. 


the most 


economical 


ALUMINUM COMPANY OF AMERICA, 


1926 Gulf Bldg., Pittsburgh 19, Pennsylvania. 


ALUMINUM 


chairman of the County Postwar 
Planning board. 
+e * * 


E. M. Mitchell (Oldsmobile), 
Oakdale, Pa., was born June 3, 
1896, at Midway, Pa. His initiation 
into the business in 1914 was as a 
mechanic’s helper. He became a 
dealer in 1923 and has handled the 
Oldsmobile in the same spot for 
21 years. He is president of the 
Oakdale Borough Council, and is 
chairman of the local Salvage 
committee and Honor Roll com- 
mittee. 

* * 

Harry May (Chevrolet-Cadillac), 
Monroe, Mich., was almost a Christ- 
mas present to his parents, having 
been born Dec. 23, 1894, in England. 


Entering the automobile business 
directly as a dealer in 1925, he has 
become well known in Michigan 
trade circles, and has been a regu- 
lar attendant for many years at the 
national dealer conventions. He is a 
director of the state dealer associa- 
tion, and has been president of his 
local association. His wartime ac- 
tivities include chairmanship of the 
Blood Donor Bank. He has also 
served on the Red Cross board and 
the Industrial Commission of Mon- 
roe. 
* * * 

Peter S. Knudsen (Chevrolet), 
Albert Lea, Minn., was born Jan. 
6, 1880 in Denmark, and started in 
the automobile business as a me- 
chanic’s helper in 1905. In 1907 he 
took on the Ford line, but has sold 
Chevrolets since 1915. He is di- 
rector of the Minnesota Automo- 
bile Dealers Assn., and is past 
president of the Albert Lea cham- 
ber of commerce. He is exceed- 
ingly active in promoting the 
homefront war effort, serving as 
local administrator of the Office 
of War Information, chairman of 
the Maintenance Advisory Com- 
mittee of ODT for his county, 
panel chairman on the local ration 
board, chairman of the Scrap 
Iron Salvage committee and mem- 
ber of the Advisory committee on 
Postwar Planning for Freeborn 
County, and chairman of the auto- 
motive division of the local War 
Chest and Red Cross Drives. 
Illustrative of the hardships of the 
automotive pioneering days, he 
cites an experience early in 1906 
when he was employed by one of 
the few automobile dealers in 
Minneapolis and was sent to Wil- 
liston, N. D., to fix up a balky au- 
tomobile—a 2-cylinder job—pur- 
chased from his firm the previous 
fall. All that was wrong was a 
broken spark-plug with its wire 
disconnected and resting on the 
cylinder-head, so it turned out 
that Knudsen made a roundtrip 
of about 1,500 miles by train just 
to change a sparkplug. 

cd ae * 


L. T. Russell (Chevrolet), Can- 
ton, N. C., was born in Haywood 
County, N. C., Dec. 15, 1890. He 
started out as a dealer in 1920 
with the Overland and Stude- 
baker lines, but switched to Chev- 
rolet in 1922 and has continued 
with it ever since. His wartime job 
is “keeping ’em rolling.” He is di- 
rector of the North Carolina 
Automobile Dealers Assn. Fishing 
is his hobby and recreation, but 
he is foregoing that pleasure until 
after the war. 

zs * * 


George G. Westlund (Ford), Peli- 
can Rapids, Minn., was born July 12, 
1892 in Moorhead, Minn. He started 
in the automobile business in 1912 
as a mechanic with the Ford branch 
at Fargo, N. D., and later managed 
a Ford dealership in Moorhead, 
Minn., for seven years. He has been 
a director of the Minnesota Auto- 
mobile Dealers Assn. as well as sec- 
retary of the Fargo-Moorhead 
dealer association. He has also 
served as commander of the Ameri- 
can Legion Post in Moorhead, presi- 
dent of the Moorhead chamber of 
commerce, and chairman of various 
wartime scrap and bond drives. 


—JOHN O. MUNN 


Traders Co. Moves 
GREENSBORO, N. C. — Traders 
Chevrolet Co. has moved to new and 
larger quarters at 215-217 East Mar- 
ket street, formerly occupied by the 
Gate City Motor Co. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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* THIS SHELL GAME, there’s supposed to be a P (for 
profit) under every shell. The “come-on” is that the 


war has so inflated our national income that the lower, 
middle, and upper income groups no longer exist 
as we once knew them; that now it’s a good adver- 
tising gamble to play the consumer across the board. 
We say it isn’t so! Not according to the latest 

available figures. They prove that the solid, sub- 
stantial middle class still makes 60 per cent of this 
nation’s purchases, after savings and taxes. 

“Every page worthwhile. Much more 

interesting and instructive.”* 
The American Magazine is edited by and for these 
middle millions. Their opinions, voiced in our con- 
tinuing studies of reader reaction and in letters to 
our editor, dictate our policies and weight our deci- 
sions just as emphatically as though they sat in on 
our editorial staff conferences in person. 

“Contains more worthwhile informa- 

tion. Entertaining. Colorful. Newsy.”* 
These are the people who ordain the unique balance 
we maintain between fine fiction and authoritative 
articles. These are the people who today, as they 
will tomorrow, make The American Magazine the 
happy medium to America’s middle millions. 


“Quotations from our continuing studies of 
reader reaction and letters to our editor. 


Bud Schirmer, Detroit Manager; Bob Woodruff, American Magazine Representative 
The Crowell-Collier Publishing Co., General Motors Building, Detroit, Michigan 
Publishers of American Magazine, Collier's, and Woman’s Home Companion 
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Towns Should Study 
Own Airport Needs 


By Charles Evans 
Aviation Editor 


Every community should continue its study of its own air- 


port needs. 


This advice, accompanying its National Airport Plan, has 
been given by the Civil Aeronautics Administration in answer 
to the mail that has poured in from small towns, big cities and 


metropolitan districts. The re- 
port is an estimate only and 


was not based on detailed local 
surveys. Such surveys should be 
initiated and performed by those 
who know local conditions best, with 
federal assistance in technical ad- 
vice given through the Supervisor 
of Airports in each CAA Regional 
office. Communities should work 
through their own state aeronauti- 
cal organizations also, the report 
advises. 

The U.S. should build airports as 


it has built roads—through a 50-50 


sharing of cost by the federal and 
state governments. 


This is the proposal of the CAA 
in its report recently submitted to 
Congress, and the suggestion has al- 
ready received the enthusiastic in- 
dorsement of most of the 3,050 com- 
munities before whom the prospect 
of a new or improved airport is held 
out in the detailed report. 

If Congress reflected today’s 
enthusiasm for airports, it would 
immediately give the CAA the 
$3,000,000 it asks for preliminary 
local engineering surveys, and 


eventually appropriate the $1,021,- 
567,945 estimated as the total cost, 
exclusive of land or airport build- 
ings. 

Here is either a medium-sized 
pork barrel which will affect every 
community in the nation, a big 
shelf of public-works projects for a 
possible postwar depression, or a 
wise governmental foundation upon 
which a valuable industry can be 
built. Just which it is may come out 
when Congress acts on the report, 
or when enough postwar years have 


marched past. 
* * * 


The Small Town 
To Benefit Most 


It is the small town which bene- 
fits most from this proposed pro- 
gram. The report points out that 83 
percent of the funds would be spent 
in towns of less than 50,000 popula- 
tion. Of the five classes of airports 
concerned, those designed for use of 
the private owner are by far in the 
greater number. These are Class 1 
and Class 2 fields, and they repre- 
sent 2,900 of the 3,000 projects, and 
60 percent of all the funds. Of 
course, many of these will be near 
the large cities, but most of them 
will serve small towns. Many such 
small fields will be in metropolitan 
areas containing one or more large 
cities. 


If all these airports were built, 
there would be landing facilities 
at 5,269 locations in the United 
States instead of the present 2,585 
places. Towns under 5,000 will get 
2,326 new airports, most of them 
Class 1 and Class 2. There will be 
4,795 of these fields if this plan is 
followed. 

The proposed Class 2 airports 
alone will cost $463,443,567. 


Class 1 fields have landing strips 
of 1,700 to 2,700 feet. These are not 
usually paved, as sod covering is 
considered adequate and safe for 
light personal planes. Where Class 2 
airports are used by feeder lines, 
runways must be paved, and should 
measure 2,500 to 3,500 feet. Any of 
the familiar private-owner planes 
can use such fields. 

* * * 


Federal Government 


Wants Protection 

This time, the federal government 
wants protection for its investment. 
Conditions are placed around the al- 
lotment of federal funds through 
the states. The report proposes that 
a state “establish and empower an 
official or official body equipped to 
conduct its share of the program.” 
To this the larger cities object, even 
though this system has been used 
in what the report calls the “good 


New Hydraulic Control for Trucks and Busses 


in heavy-duty operation such as illustrated, the Hydrolease 
will offer particularly important advantages. 


Here’s a remarkable new hydraulic development 


revolutionizing operation of clutch throw-out 


mechanisms in heavy-duty motor vehicles. 
The PESCO Hydrolease, a hydraulic clutch actu- 


ator, brings the smooth, positive force of hydrau- 
lics to clutch control. It materially reduces clutch 
pedal load, easing operation and strain on both 
driver and vehicle. [It makes clutch pedal action 
more accurate, reduces wear and maintenance on 
the clutch, and eliminates many mechanical parts. 

The PESCO Hydrolease has been thoroughly 
tested in the laboratory and on the road. It’s ready 
for specification now. Write for full details. PESCO 


Products Co., Automotive Division D, 11610 Euclid 


Ave., Cleveland 6, Ohio. 


1. New ease 


more accurate. 
gear jerk”. 


cost. 


5. On one ty 
the PESCO Hydrolease eliminates 42 
working parts, 19 points of lubrication 

. . and its cost, 60 per cent less. 


IMPORTANT ADVANTAGES 


and smoothness in 


clutch operation. Clutch response is 


Eliminates “creeper 


2. Lightened clutch pedal load, ap- 
proximately 50 per cent less. 

3. Constantly adjusted clutch clear- 
ance between the clutch release bear- 
ing and the clutch 
mechanism. Saves clutch plate linings. 

4. Reduced weight, reduced number 
of working parts, reduced maintenance 


throw-out 


ical bus installation 


| precedent” by which highways have 


been built. 

States should also have legisla- 
tion which will empower them to 
zone land around airports, in order 
to remove or prevent construction 
of obstacles along the landing paths. 


Airports so constructed must be 
operated in the public interest; no 
tax on aviation facilities, fuel, 
operations or businesses shall be 
collected unless the proceeds go 
entirely for aviation purposes; and 
cities shall enter into contracts 
with the CAA to insure proper 
maintenance and protection of air- 
ports in the public interest. 


Apparently most of the communi- 
ties mentioned are ready and willing 
to undertake their part in the plan, 
because Congress and the CAA have 
been bombarded with questions, 
complaints and praise since the re- 
port was made public. Most of the 
complaints are of the “Chamber-of- 
Commerce” type, full of local pride, 
pointing out that a neighboring 
town, presumably not nearly as im- 
portant, is allotted more funds than 
the complainant, and asking the 
congressman what he is going to do 
about it. 

This, officials believe, is a healthy 
sign, and an indication that future 
revisions of the plan will have the 
amount of local participation and 
planning which they want to see. 

* * * 


Airport Is Basic 


Aviation Facility 

“The airport,” says the report, “is 
the basic facility of aviation just as 
the highway is the basic facility o 
automotive transportation. By in- 
vesting 25 billion dollars in roads 
during the past 25 years, we have 
made it possible for the United 
States to become a nation on wheels 
—with 32 million motor vehicles in 
operation during normal times. For 
a much smaller investment (one bil 
lion, spread over 5 to 10 years) we 
can start the United States on its 
way toward becoming a nation on 
wings, with all that implies in war 
and peace.” 

The report adds up the existing 
certificated pilots and others re- 
cently engaged in or exposed to avia 
tion activities, and comes up with a 
potential of 6,000,000 prospective 
fliers. 


“There is no way to estimate ac- 
curately the number of those who 
actually will take up flying as a 
vocation or avocation, but if only 
one out of four did so in the im- 
mediate postwar years, there 
would be 1,500,000 airport users, 
plus millions of prospective air- 
line travelers. 

“To realize the maximum economic 
and military benefit from this vas 
potential, the utility of the airplane 
must be increased. This calls for air- 
ports near the potential fliers’ homes 
or places of business, and near the 
recreational areas, national parks 
and other places to which they ma 


want to fly.” 
ss * # 


Smaller Towns 


Show Biggest Need 

Towns of less than 25,000 popula- 
tion show the greatest lack of air- 
port facilities. The 140 “metropolitan 
districts” covering 1.5 percent of the 
land area of the U. S., average an 
airport for every 80 square miles} 
while in the remainder of the nation 
there is only one airport for every, 
1,230 square miles. 


However, every airport built to 
serve the 76,000,000 people outside 
the metropolitan areas also will 
provide an additional landing 
place for the 55,000,000 people in 
those districts. It is axiomatic, 
says the report, that every new 
airport increases the utility of 
every existing airport. 


Named _ 


Butterfield Kreuser 

NEW BENDIX PRODUCTS ap- 
pointees, Left is Clayton W. Butter 
field, former service sales manage 
just appointed to the division’s gen- 
eral automotive sales staff. Right is 
T. A. Kreuser, who has been nameg 
service sales manager. 























1. FRANKLIN D. ROOSEVELT 
Help Them Go Straight! 


2. JOHN EDGAR HOOVER 
Director F.B.I.—Law Enforce- 
=mament On The March 


3. FIORELLO H. LA GUARDIA 
= Youth—Our Nation’s Future 


4. LEWIS J. VALENTINE 
—» Police Commissioner of New 
ork—Arouse Our Citizens! 


5. PAUL V. McNUTT 7 
F@Change The Sentencing Power! 


6. SENATOR ELBERT D. THOMAS 
=.We Must Have A United Nations 
Peace Force 


7. HON. G. HOWLAND SHAW 
as Asst. Secretary of State— 
We Must Guard Against Juvenile 
wo, Crime 


8. REAR ADMIRAL RICHARD E. BYRD 
Americans —What Is Your 
—gAnswer? 
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M4 these Distin 
Americans Chose for these Important 
Anti-crime Messages to the 


HESE are important men; these are important statements from 

them. We wished we had the space to include additional state- 
ments of men equally well-known in their field ... as well as the 
space to amplify the impact of these statements on the civic and 
legislative life of hundreds of American cities. We do have abundant 
evidence of the influence of True Detective and Master Detective 
on the important men and women they serve—influence that is an 
inseparable part of the advertiser’s franchise in these magazines 
of the Macfadden Men’s Group. 


9. GOVERNOR HARRY F. KELLY 
Don’t Let Them Down 


10. GOVERNOR JOSEPH B. ELY 
Justice With Mercy 


11. SENATOR HARRY F. BYRD 
It Must Stop 


12. HON. MAURY MAVERICK } 
Prison Production For Victory 


13. GOVERNOR FRANK F. MERRIAM 
Unite All Forces to Smash Crime! 


14. GOVERNOR HENRY HORNER 
Make The Criminal Pay! 


15. ELMER LINCOLN IREY 

as Chief Coordinator of Treasury 
Law Enforcement Agencies— 
You Pay As You Go 


16. WARDEN JAMES B. HOLOHAN 
Are Prisons Changing? 


17.: MAYOR ANTON J. CERMAK 
I Tell The Truth About My City 


18. GOVERNOR CLARENCE D. MARTIN 
Start At The Source! 


19. GOVERNOR CHARLES H. MARTIN 
Do Not Compromise With Crime! 


20. GOVERNOR JAMES V. ALLRED 
Give Crime A New Deal 


21. GOVERNOR WILLIAM H. MURRAY 
Home-Spun Methods To Correct 
New-Fangled Crime 


22. SENATOR ROBERT R. REYNOLDS 
Hitler, The World’s Worst 
Criminal 

23. SENATOR CLAUDE PEPPER 


Disarm Our Criminals—The 
United States Asks A Question 


24. SENATOR STYLES BRIDGES 
Everybody Should Be Finger- 
printed 


25. SENATOR MILLARD E. TYDINGS 
Here Is The Answer! 


26. SENATOR ARTHUR CAPPER 
Disarm The Criminal! 


27. SENATOR JAMES J. DAVIS 
Safeguard Youth 


28. GOVERNOR ALBERT C. RITCHIE 
Why Is Crime Rampant In The 
United States? 


29. WARDEN LEWIS E. LAWES 
Why Capital Punishment? 


30. EDWARD P. MULROONEY 
Prevention First 


31. SENATOR RALPH A. BREWSTER 
Give Them A Chance 


32. GOVERNOR HENRY F. SCHRICKER 
Protect the American Way of Life 


33. FERNAND DUFRESNE 
as Director of Police, Montreal, 
Canada— Politics And The Police 


34. WILLIAM McCRAW 

Attorney General, State of Texas 
— Public Opinion us. Public 
Enemies 


shee of the eight MACFADDEN 


The Measure of a Magazine's Worth Is Its 
Hold on Its Readers and Its Value to Society 


35. POLICE COMMISSIONER JOSEPH 
F. TIMULTY—Stop Sex Crimes 


36. GOVERNOR LESLIE A. MILLER 
Crime Can Be Controlled 


37. GOVERNOR A. B. CHANDLER 
Stop Favoritism! 


38. GOVERNOR CLYDE L. HERRING 
Iowa’s Program For Crime Pre- 
vention 


39. GOVERNOR CARL E. BAILEY 
Arkansas Mobilized 


40. GOVERNOR B. M. MILLER 
The Encouragement of Hope 


41. GOVERNOR GEORGE WHITE 
Our ‘‘New Justice’’ 


42. GOVERNOR DAVID SHOLTZ 
Abolish The Chain Gangs! 


43. KILDROY P. ALDRICH 
as Chief Inspector of U.S. Post 
Office—No Chance For Crooks 


44. SENATOR WARREN R. AUSTIN 
Unmask The Enemy Within 


45. SENATOR ALEXANDER WILEY 
Smash The International Thug 


46. SENATOR OTIS F. GLENN 
Confiscate The Profits Of Crime 


47. SENATOR WILLIAM H. KING 
Why This Lawlessness? 


48. REP. LUTHER A. JOHNSON 
Civilization vs. Gangsterism 


Nation 


guished 














49. REP. CLIFTON A. WOODRUM 
Put Only Americans On Guard 


50. REP. JENNINGS RANDOLPH 
The F.B.1I. Deserves Support 


51. REP. KENT E. KELLER 
Our National Hangover 


52. REP. MAURICE H. THATCHER 
Protect The Home 


53. WILLIAM COPELAND DODGE 
The Criminal! Can He Be 
Stopped? 


54. CHIEF JUSTICE RICHARD BREVARD 
RUSSELL, sr.— Help Them To 
Become Good Citizens 


55. ATTY. GEN. JOSEPH E. WARNER 
Massachusetts Declares War! 


56. REP. HATTON W. SUMNERS 
The Lindbergh Kidnapping Is 
The Last Straw! 


PUBLICATIONS 


- TRvE DETECTIVE ~- MASTER DETECTIVE 





AUTOMOTIVE NEWS DECEMBER 25, 1944 












nT LD ae 


Peak 
7b} A 


mt 


HHI | Nash dealers are going places . 
Not only with the most power 
advertising in the automotive in-. - 

dustry... 
Not only with the most unique two- 
car, selective franchise in the auto- 
motive industry... 


But also witha great new radio show/ 


with Famous Guest Stars of Radio, Stage & es Starting on December 3lst, at 4:30 
to 5:00 P. M., EWT, over the entire 


— \ . 
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PRESENTED BY NASH-KELVINATOR CORPORATION Blue Network of 192 stations, Nash- 
EVERY SUNDAY Sere Ce ees 


4:30TOS5:00P.M.EWT starring “The Andrews Sisters,” 
America’s top singing trio... with 


George (Gabby) Hayes, famous West- 
ern movie comedy star of Republic 


Over the entire 


BLUE NETWORK 


of 192 Stations 
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Pictures . . . Vic Schoen and his Nash “Ambassador” in the medium- 
Decca Recording Orchestra... plus, priced field ...which Nash will 
as guest stars, the most famous produce and market in a volume 


names of today’s radio, stage, screen three times greater than its 1941 
and musical worlds. peak 


Thus Nash dealers are assured of That’s one more reason why mor 


reaching r egularly a tremendous and more of America’s leading auto- 
audience of prospective car buyers, mobile dealers will say again... 
and of building now, consumer ac- . on i“ 
Now ... it’s Nash! 


ceptance for Nash and the two great 
new cars... the new Nash “600” in NASH-KELVINATOR CORPORATION 
the low-priced field, and the new Detroit 32, Michigan 
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Dealer Sets 
Kentucky Goal 
At Record 68,000 


LOUISVILLE, Ky.—Kentucky au- 
tomobile dealers are looking forward 
to smashing all records in retail 
sales, in the first year of unrestrict- 
ed automobile production after the 
war, Turner Summers, president of 
the Kentucky Automobile Dealers 
Assn., forecast last week. 

Summers estimated the first year 
sales at 68,000 new cars, 62 percent 
more than were sold in the peak 
year of 1941. 

The estimate was based on figures 
announced in Detroit. He also 
agreed with a study which shows 
that during the first year of unre- 
stricted production new car sales 
will total approximately $81,669,000 
in the state, with a total volume for 
the next four years of $269,509,000. 

The Louisville dealer predicated 
his opinions on the assumption that 
defeat of both Germany and Japan 
will not be too long in coming. He 


expects the trade to get some new! 4. ©. DOSS (right), Nash vice-president in charge of sales and C. D. Wing, 
automobiles after Germany surren- | advertising director 


ders but doesn’t look for unrestricted | starts at 4:30 p.m. 
production until Japan also is de-| maximam support 
feated. the show will be 


EWT Dec. 31 
merchandising and promotion program designed 
arng the postwar market. 
rosby. 
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discuss promotion for the new 


Nash radio show which 
The radio show rounds out an advertising, 
ive Nash dealers 
irst guest star on 


—the 4th Dimension 


Auto Advertising Leads 
Newspaper Gains 
By Robert M. Finlay 


Automotive newspaper advertising led the list in gains in 
October, moving up 10 percent over October, 1943, with 
3,242,714 lines, while total newspaper linage dropped 4.1 


percent. 


Only in March and September did the figures for 1944 fail 
oo 


to top the comparable months 
in the other two war years. 


In the last peacetime year of 
1941, the high was 6,939,060 in May 
and the low was 2,980,354 in Septem- 
ber. Linage in October, 1943, topped 
that of three months in 1941—July, 
August and September—and was 
just under that of January and De- 
cember, 1941. 


Automotive linage in 1944 was at a 
low in January with 1,570,910. It 
moved up steadily, hitting the year’s 
high of 3,526,551 lines in May, moved 
down slightly each month to 2,283,- 


IT’S TOO BIG A JOB FOR A DOVE... 


It has been said that to get peace, the people of the 
world will have to wage peace as earnestly as they have 
waged war. 

Lasting peace will certainly not safely ride the wings 
of a dove or any other hopeful symbol. Peace is a job 
for the truth—and you. Peace is directly tied to the hard- 
— reality of mankind’s better knowledge of man’s 
world. 

Men who understand each other do not fight and kill 
each other. 

This is why accurate delivery of the news through the 
world is one of the greatest of all day-by-day powers 
for peace in the world. 

It is also why, more truly today than ever before, this 


country’s magnificent working press is one of the na- 
tion’s—and one of your own—mightiest assets in the 
world community of man. 

Tireless and fearless in pursuit of the news, your 
daily press gives you a running view of world events as 
fast, almost, as they take place. 

No ordinary citizen on this earth has so good a chance 
to know his world as you in America have. 

Newsweek, for its part, can help you get the meaning 
of your news more fully and more usefully. Newsweek 
sums up your news for quick review—interprets it for 
deep significance— forecasts it with startling accuracy. 

Newsweek can help you know your world—and so help 
you make it and keep it more nearly what you want it. 


361 in September, and then rose to 
3,242,714 in October. 


In 1948 a high of 3,920,001 lines 
was chalked up in November, 
which exceeds the figures of any 
month in 1944 so far. The Novem- 
ber, 1943, figure is the high for the 
war years 1942-44. The low for the 
war years was January, 1942, with 
1,319,593 lines. 

For the ten-month period, as com- 
pared with the similar period of 
1943, automotive advertising was up 
3.2 percent, general 1.6 and financial 
1, while retail was down 1.9, total 
display .8, classified 8.1, and total 
advertising 2.6. 

In total newspaper advertising of 
all classifications, October was the 
high for 1944. 


New Agency 

With Graham-Paige as one of its 
principal accounts, a new advertis- 
ing agency, Trade Development 
Corp., opened offices in Detroit last 
week. 


The agency will handle Grah- 
am’s passenger cars, farm trac- 
tors and other agricultural equip- 
ment, R. J. Hodgson, president of 
Graham, announced. 


Officers of the agency include Jay 
C. Williams, president, formerly of 
Crowell, Crane, Williams & Co.; 
Morris F. Swaney, executive vice 
president, formerly of United States 
Advertising Corp., and George F. 
Drake, secretary and _ treasurer, 


formerly of Blackett, Sample, Hum- 


aT Poa - ‘ > mert. 
sai —_— — «s Back at Ethyl 


Rejoining Ethyl Corp. after his 
‘ release from duty with the Sixth 
Service Command, Lt. Col. James E. 
% % b ; Boudreau has 
§ ie ie ? been appointed 
ub : wait i advertising man- 
ager with head- 
quarters in New 
York, Earle W.: 
Webb, Ethy] presi- 
dent, announces. 
As advertising 
manager of Ethyl, 
Col. Boudreau will 
be a member of 
the staff of Ralph Pe 
C. Champlin, di- (Col. Boudreau 
rector of advertis- 
ing and public relations. 


A Product’s Epitaph 


Speaking of a car that dropped 
out of the race a few years ago, an 
auto man said, “it was a good car, 
but it didn’t sell”—and then cor- 
rected himself, “it wasn’t sold.” 


Stout Named 


R. W. Case jr., president of Auto- 
motive Advertisers Council, an- 
nounces the appointment of George 
W. Stout, advertising manager of 
the Perfect Circle Companies, as 
chairman of the council’s commit- 
tee on shows. 


Best Wishes 


Art Kemp, a Columbia Broadcast- 
ing System official for more than 10 
years and now Detroit manager for 
CBS, joins McCann-Erickson, Inc., 
on Jan. 1, gccording to Lloyd O. 
Coulter, vice-president in charge of 
radio. 


NEWSWEEK... to report, to inter- = me n of Joe C , S 

4 ' = \ , - oe Canning, public relations of- 
pret, to forecast the truth of human ’ - - ficer at the Office of the Chief of 
affairs for America's Significant People* 


a , jg ™ 
‘ 


Ordnance in Detroit, has been pro- 
moted from lieutenant to captain. 
Capt. Canning entered service in 
June, 1942, as a private. 


*In designating the readers of NEWSWEEK as Signifi- 

cant People, we merely compress into two words their 
all-around “far-above-averageness”—both mental and 
material. The intrinsic character of NEWSWEEK attracts 

such people naturally. Their unusual “mental acquisitive- 
ness,” and their eager interest in the new, are qualities that 
make oe ne receptive to your advertising. Quali- 
ties which have led them to NEWSWEEK in such numbers that 
its circulation has risen 78% in six years, while its advertis- A WELL-INFORMED PUBLIC 1S AMERICA'S OREATEST SECURITY 
ing revenue (among all general magazines) has advanced from 
twenty-second to fifth place. 


Bouquet to Studebaker 


Studebaker has won praise from 
the Depaxtment of Agriculture for 
its wartime advertising activities 
on behalf of the farmer as well as 
its handbook, Care and Mainte- 
nance of the Farm Truck. 
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See that car in the middle? The lines are virtually 
the same as the cars on either side. 

And yet it stands out with new beauty, new sales 
appeal. It is bright with color never before considered 
practical inside a car. 

It is upholstered with Velon’, Firestone’s new 
wonder material for car interiors! 

Velon differs vastly from other coverings offered 
for after the war. It is not a coated or impregnated 
fabric. It is 100% homogeneous, woven of filaments 
of extraordinary strength. 

Its color is absolutely uniform throughout each 
individual thread. Its rich lustre can not rub or scuff 
off. It can not scale or crack. 


Velon is non-absorbent, resists acids and alkalis. 
Dirt and grease can be wiped away with a damp cloth 
or cleaning fluid, leaving the seats fresh and new as 
the day the car was bought, even after years of use. 

Velon will be available in any color, from the 
lightest and brightest to the deepest and richest of 
tones—and in an infinite variety of weaves. 

You can achieve the effect of almost revolution- 
ary change in the appearance of your first postwar 
models, regardless of how much or how little you are 
able to alter exterior lines. You can accomplish this 
miracle with Interior of Velon! 


P.S. For completely modern seating, make the 
cushioning FOAMEX, Firestone’s foamed latex. 


—oononno E O SEOME 


"Trademark — Pronounced VEL-LON 


EVYE-APPEAL 


DURABILITY 


PRACTICALITY 


L 


For the best in music, listen to 
the Voice of Firestone Monday 
evenings over the NBC Network. 
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°4.5 Gas Allotment to Continue 
Rations on Present Basis 


WASHINGTON.—A decrease of 
29,000 barrels a day of auto- 
motive gasoline for civilian vehicles 
throughout the country was an- 
nounced last week by Harold L. 
Ickes, petroleum administrator for 
war. This represents a seasonal de- 
crease for the first quarter of 1945, 
and the allocation, 1,144,000 barrels, 
is designed to permit a continuance 
of the present ration. 

Commenting on the allotment, 
Ralph K. Davies, deputy petroleum 
administrator, said: 

“The fact that we have made this 
quantity available should not be in- 
terpreted as meaning that gasoline 
is abundant. 

“On the contrary, the position is 
not a comfortable one because trans- 
portation facilities for hauling civil- 
ian supplies are barely sufficient to 
support the program. However, the 
oil industry and the transportation 
companies can by skillful manage- 
ment attain this objective, barring 
anforeseen accidents or further up- 
ward revisions in military require- 
ments. 


In considering the present mili- 
tary demand and transportation 
facilities, Davies asserted that the 
quantities allocated for civilian use 
represent the maximum amount of 
gasoline for civilians for the first 
part of the new year. 


The following certifications were 
transmitted to the OPA for the first 
quarter of 1945: 

District I—East Coast — 380,000 
barrels daily, a seasonal decrease 
of 3,000 barrels a day over the 
fourth quarter of 1944. 


District II — Midwest — 441,000 
barrels daily, a decline of 24,000 
barrels daily over the previous 
quarter’s allotment. 

District IlI — Southwest — 149,- 
000 barrels daily, an increase of 
3,000 barrels due to increased 
claims by the War Food Admin- 
istration for farm use. 

District IV — Rocky Mountain 
States—31,000 barrels daily, a 
seasonal decrease of 2,000 barrels 
over the previous quarter’s cer- 
tification. 


CHRYSLER-PLYMOUTH 


L. L. KVAM 


Kvam Motor Company, 


Distributor 


CADILLAC 


FRED M. BETTIS 


Central Cadillac Co., 
Distributor 


DESOTO- 
PLYMOUTH 


R J. Sanchez 
Sanchez Motors, 
Distributor 


HUDSON 


G. A. SCHACHT 
Zone Manager 


PONTIAC 


H. SATTERSTROM 
District Manager 


CAPT. CARL CREMER, a former 
district manager of the Chrysler di- 
vision, now on the Western Front 
with a Quartermaster Corps outfit, 
shows what the well-dressed officer 
wears to an invasion. 


District V—Pacific Coast States 
—143,000 barrels daily, a decrease 
of 3,000 barrels over the fourth 
quarter 1944 allocation. 


How to Dolt... 


Camden Dealer Expands 
Despite War Curbs 


CAMDEN, N. J.—Where there’s 
a will, there’s a way—in spite of 
wartime restrictions. That’s the les- 
son dealers, especially those with a 
truck franchise, can learn from 
Edmund C. Fisher (Dodge). 

The lesson is that dealers can ex- 
pand their service facilities if the 
approach to local war agencies is 
made properly, and if the dealer is 
guided in his planning by practical 
considerations. As an example, 
Fisher did not make his first con- 
tact with his local WPB office armed 
with a blueprint of the expansion 
he was planning, but, instead, called 
WBP and found out what was 
available and then incorporated 
their suggestions in the plan he 
submitted. 

Fisher’s Formula 

First, he checked with the local 
WPB office to find out if it would 
entertain his proposal that he be 
granted priorities for expansion of 


' CHEVROLET 


L. V. BIERK 
Zone Manager 


BUICK 
J. W. WADDELL 
Zone Manager 


These motor car sales executives of 
the Milwaukee area will need some 
50 million dollars worth of new 
automobiles to supply the demand 
in the first year of production. 
Their territory is one of the ten 
biggest automobile markets in 
America. And here you can reach 
9 out of 10 automobile buyers 
through one newspaper. The Mil- 
waukee Journal is read by eight 
times as many families in the Mil- 
waukee metropolitan area as any 


magazine — more 


than any dozen 


magazines combined. 


E. W. SCHWARZ 
E. W. Schwarz Motors, 
Distributor 


THE 


National Representatives, O’Mara & Ormsbee, Inc., New York, Chicago, Detroit, Los Angeles, San Francisco 


DODGE-PLYMOUTH 


FRANK EDWARDS 
Edwards Motor Co. 
Distributor 


; NASH 
} J. B. FOUNTAIN 
Zone Manager 


OLDSMOBILE 


H. F. BANKS 
Zone Manager 


PACKARD 


a} R. C. QUINLEVAN 


Wisconsin Division 
Manager 


STUDEBAKER 


A. J. DAHL 
Dahl Motors, - 
Central Dealer 


FORD-LINCOLN- 
MERCURY 


R. A. GRIMMER 
Zone Manager 


MILWAUKEE JOURNAL 


‘an essential business. In this con- 
tact, he emphasized that he rebuilt 
and repaired trucks and rebuilt 
truck motors. The agency outlined 
procedure to him. 


WPB then furnished him with a 
dollar-and-cents limitation on his 
expansion. Fisher was _ informed 
that the local office could handle his 
request and grant the necessary 
authorization if he stayed within 
the stipulated dollar value. 


Not until then did he contact 
his architect, who prepared a 
rough sketch of the proposed ex- 
pansion. Following this, there 
was another contact with WPB, 
where Fisher and agency officials 
reviewed limitation on materials. 
In finishing the blueprint, the 
company was thus able to stay 
within restrictions. 


There was also further consulta- 
tiond on the “bill of materials” so 
that, when it was filed, Fisher’s ap- 
plication included an acceptable 
blueprint, a statement of essential- 
ity and a declaration that he had 
conducted a survey and had been 
unable to find any other building 
in the vicinity that could serve the 
purpose. 

School Employes 

In his preapplication contacts 
with WPB, Fisher also satisfied the 
agency he had manpower. He showed 
that he had already schooled em- 
ployes to handle truck repairs and 
pointed out that they were unable 
to function for lack of facilities. 


The necessary priorities came 
through in two weeks. 


Fisher’s establishment, on Cres- 
cent Ave., has a 250-foot front- 
age. Originally, the property 
went back 350 feet but recently 
he bought an adjacent lot with 
the same frontage and a similar 
depth. His property now meas- 
ures 250 x 700 feet. 

Fisher has already surveyed the 
field for capable department heads 
when further expansion is possible. 
Thus, he’s been in contact with a 
local war agency official who is ex- 
perienced in the auto service field, 
and there’s mutual satisfaction. 
Fisher will have a good department 
head and the official will have a 
post when his war job is ended. 

Other Dealers Expand 

There are other examples of en- 
terprising Dodge dealers who have 
been able to expand their facilities 
during the War, according to C. A. 
Templeton, regional Dodge mana- 
ger, with offices in Philadelphia. In 
Dover, Del., he said, authorization 
has been obtained and construction 
begun on a complete new building. 

If a dealer plans carefully and 
builds up his case systematically, 
said Templeton, he’ll find he can 
expand and get ready for the post- 
war period with the cooperation of 
the war agencies. 


OPA Continues 
Increases On 


Tire Prices 


_ WASHINGTON.—AIl temporary 
increases in manufacturers and 
brand owners ceiling prices for 
civilian replacement tires which 
were to expire on Dec. 15 will re- 
main in effect until next Apr. 15, 
according to James F. Byrnes, di- 
rector of war mobilization and re- 
conversion, in a directive issued to 
the OPA. 


“The government is asking tire 
companies to expand production 
facilities, involving expensive 
changes, to meet the present criti- 
cal shortage in tires for our fight- 
ing forces. The WPB recommended 
that the temporary increases in 
ceiling prices previously granted by 
OPA for civilian tires, be continued 
temporarily until we have met the 
morensee demands for heavy-duty 
ires. 


_“I have directed OPA to con- 
tinue present tire ceilings, in com- 
ong with the request of the 


It takes « stron fish to swim i 
the current, and a good teal = 
in business now! 
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Man who won’t 


take “NO JOB” 
> for an answer 


“and who needn’t=if your advertising 
convinces America’s Wage Earners of 
the Security of Spending 





Here’s a picture of tomorrow— peacetime tomorrow 
—a picture becoming increasingly clear to all of 
us every day. 


Already we know that without jobs for all those 
anxious to work, America stands to lose every- 
thing it’s working for and fighting for. 


Yet, to make those jobs, peace must find a 
customer as big as war... big enough to consume 
(and pay for) half as much again as we produced 
in our best prewar year. 


There és a customer in America that big...there 
is only one. He is himself capable of consuming and 
paying for the vast EXTRA amount of goods 
needed to maintain total employment. 


That customer—important in the last generation, crucially important 
for the next—is Wage Earner America...the millions of working 
men and women whose Spending can BUY a sound, lasting 
prosperity... whose every dollar can match a dollar’s worth of goods 
as it reaches the marketplaces. 





And nothing can launch the avalanche of these saved-up Wage 
Earner billions like confidence. And nothing in the whole knowledge 
of private enterprise can inspire confidence like advertising—not 
only the mere quantity of advertising to a goods-starved nation— 
but also the kind that transmits to the masses the faith of the 
leaders of industry—the kind that reassures Wage Earner America 
of the Security cf Spending. 


But the confidence that your advertising must produce can best 
be created by publications that themselves enjoy wide Wage 
Earner circulation and Wage Earner confidence. 


These have been assets of Macfadden Publications for the past 
twenty-five years. 


Pace-setters and opinion-leaders of the entire Wage Earner 
class, the Macfadden audience is indispensable to the success 
of every peacetime advertising program. 


War Bonds Today 
MACFADDEN PUBLICATIONS, Inc. can be 


TRUE STORY* THE MACFADDEN WOMEN’S GROUP © THE MACFADDEN MEN’S GROUP JOB BONDS Tomorrow! 


@ REACHING ONE-HALF THE WAGE EARNER MAGAZINE READING FAMILIES \, 
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More Mileage 
Foreseen in 


Postwar Cars 


BUFFALO.—The postwar auto- 
mobiles will give greater gasoline 
mileage than the prewar cars, but 
buyers of the first 
postwar cars “may 
be disappointed at 
first in their mile- 
age” when they 
again start speed- 
ing over the road, 
President William 
S. James, of the 
Society of Auto- 
motive Engineers, 
said here. 

“High mileage 
rates are being 
accomplished by 
slower speeds today,” he said, “but 
when motorists start stepping heavy 
on the accelerator, that mileage 
rate will drop.” 

James, who came here to address 
the group’s Buffalo section, said 
postwar cars will resemble the 1942 
models with a few engineering im- 
provements, because the industry 
hasn’t had sufficient manpower and 
time available for experimental 


W. S. James 
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HENRY L. BRUNNIER, newly elected president of American Automobile 
Assn., welcomed by George Conrad Diehl, past president, AAA., one of four 
life directors and president, Automobile Old Timers. Seated, left to right, 
Col, Henry L. Brittain, Frederick H. Elliott, secretary, Automobile Old 
Timers; Diehl; Brunnier; Bert Pierce, automobile editor, New York Times; 
and Ralph De Palma, second vice-president, Automobile Old Timers and 


famous racing driver. 


work for drastic changes in auto- 
mobiles. 

“Although some car makers will 
incorporate the use of aluminum, 
magnesium and plastic in the new 
cars, these prdoucts will not be used 
extensively because of their high 
costs,” he said. 

“High octane gas is unlikely to 
find a place in the motor car field 
until around 1960. Then it will call 


for a complete change in the motor.” 

The riding quality of the new cars 
will be improved through improve- 
ments in the cushions rather than 
in undercarriages, James said. He 
called jet or rocket-propelled auto- 
mobiles impractical at present “‘be- 
cause jet propulsion is not efficient 
until it reaches about 500 miles an 
hour, and who wants to travel in a 
vehicle on wheels going that fast?” 


APIC Analysis Says: 


Diversions Decrease 


Only 1.5 Pct. in 1943 


NEW YORK.—Although the ac- 
tual dollar amount of automotive 
tax funds diverted to non-highway 
purposes in 1943 was smaller than in 
1942, the percentage was practically 
the same, approximating 14 percent 
of total receipts, as compared with 
15.5 percent in the preceding year, 
according to analysis by the Amer- 
ican Petroleum Industries Com- 
mittee. 

“Some states,” the APIC found, 
“diverted more, both on an actual 
dollar and percentage basis, of their 
automotive tax receipts in 1943 than 
in the prevvious year. 

“Georgia, for example, diverted 
$6,622,000, or 31.2 percent of its 
highway user receipts, as com- 
pared with $4,732,000, or 18.5 per- 
cent in 1942. Illinois likewise allo- 
cated to non-highway purposes 
$4,729,000, or approximately nine 
percent of its receipts, as com- 
pared with $4,694,000, or 7.3 per- 
cent in the preceding year. 


She stood still, watching his 
back — so like Jim’s in the 
other, different uniform. He 
didn’t turn around; he was 


gone. 


All material is tested for AUDIENCE APPEAL in 


This show reaches an audience of 1,500,000 — better than 


a 5 point rating. 


But the show is not broadcast. On the contrary, it is 


carefully directed to a distinctive audience — people who 


like to read and whose taste in reading marks them as far 


above average. 


To suit that taste, 7 years of continuous reader-research 


have been conducted to find out which subjects this audience 


likes best. As a result, Redbook is a sure-fire show for this 


audience — a feast of good reading, not just with one or 


two stories, but from cover to cover. 


No other show, no other magazine or group of magazines 


holds the interest of Redbook readers to anything like the 


same degree. No other assembles these 1,500,000 Redbook 


readers as a cohesive audience.: 


So in Redbook — and only in Redbook can your advertis- 


ing be sure of dominating this 5 point audience of 1,500,000. 


A NATIONAL SHOW 


for your product 


— FOR ‘37,200 A YEAR 


complete 


Isn’t this Redbook audience well worth dominating? 


Especially since all it costs is $37,200 for a full page in 


every issue! 


And especially when you consider that it is advertising 


of this kind which has made most of the great brand names 


the household words they are today! 


While space in Redbook is sold out at present, we'd like 


to send you “The Rating You Can Expect in Redbook.” 
Write Redbook, 230 Park Avenue, New York 17. 


Six million — the size of a modern army: One out of every 5 


U. S. families read Redbook, Cosmopolitan, and American, THE 
MONTHLY GROUP -- with less than 15‘; duplication. Literally, 


an army of people for your advertising to command — at a cost of 


$160,000 for 12 full pages in all 3 magazines. 


California diverted almost as 
much as in 1942—the total being 
$16,063,000 against $16,860,000—while 
the percentage of receipts diverted 
was considerably greater due to the 
decline in income.” 


Meanwhile, opposing proposals 
that federal automotive tax collec- 
tions be made the basis for federal 
highway aid allocations to the 
states, the APIC contends that such 
action “would automatically remove 
the long-recognized obligation which 
the federal government has to as- 
sist the states in building roads of 
natinoal interest,” and would “have 
the effect of making the federal 
gasoline tax which was intended as 
a temporary emergency levy a per- 
manent part of the federal tax 
structure.” 


“It has been proposed,” the 
APIC says in its current Tax 
Economics Bulletin, “that federal 
automotive tax collections be 
made the basis for future federal 
highway-aid allocations to the 
states; in other words, federal 
road grants would be made to the 
various states in proportion to the 
amount each paid in federal gaso- 
line and other automotive excise 
taxes.” 


“If such a theory were to prevail, 
it would for all practical purposes 
mean an end of the federal aid prin- 
ciple. Those who advance this new 
theory apparently overlook the fact 
that federal highway aid involves 
much more than the distribution of 
public funds for road building pur- 
poses. 


“It takes into consideration many 
factors, such as the area of a given 
state, its population, its road needs 
and its financial resources. Further- 
more, the broader considerations of 
the welfare of other states and the 
nation as a whole are taken into ac- 
count.” 


The APIC points out that not only 
was the regular federal aid system 
established long before the advent 
of the federal gasoline tax, “but it 
preceded by three years the first 
state gasoline tax which was levied 
by Oregon in 1919. Although the 
other states quickly followed the ex- 
ample of Oregon and although the 
gasoline tax has proved to be the 
most important source of highway 
revenue, federal road grants have 
been of material aid to the states in 
developing their highway systems.” 


“Unfortunately, however,” the 
APIC adds, “a number of states 
in recent years have defeated the 
purpose of federal aid by divert- 
ing a large part of their own high- 
way revenues to non-highway 
purposes. For example, in the last 
peace year of 1941, New Jersey 
diverted four times as much of its 
own highway user revenues as it 
received in federal highway aid; 
New York diverted nearly eight 
times as much and Pennsylvania 
diverted almost twice as much as 
it obtained in federal road grants. 

“In these and other similar cases 
the benefits of federal aid from a 
highway development standpoint 
have been completely offset by this 
unsound practice.” 


Hatfield Named 
For WPB Post 


WASHINGTON.—Harold Boesch- 
enstein, operations vice chairman of 
the War Production Board, an- 
nounced last week the designation 
of Robert M. Hatfield jr., as his spe- 
cial assistant in charge of engine 
parts control. Hatfield will be re- 
sponsible for securing vitally needed 
engine parts required by the Army, 
the Navy and other government 
agencies. The urgency of this pro- 
gram has been emphasized by the 
highest authority of the War and 
Navy Departments. 

Hatfield, who has been assigned to 
WPB by the Navy for an indefinite 
period will supervise the production 
and distribution of parts for all 
types of internal combustion engines 
through WPB representatives in the 
principal engine and engine parts 
manufacturing plants. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


a 


ail 





Manhattan Island, showing down- 
town New York in the foreground 
and bits of Brooklyn and Queens. 
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No one community can claim to be most American. But 
New York City has more Americans. It has more of 
almost everything that makes that grand and glorious 
hodge-podge we’re proud to call America. 

More foreign born, more native born, more sky- 
scrapers, more apartments, more small homes. More 
hig stores and more little stores. More schools, churches, 
charities, mamas, papas, babies—and young couples 
mooning in the movies. 

New York is a cross-section of the forces that are 


America—the pioneer breed of everv race and creed, 


THE 


NEW YORKS 4 


NEWS BUILDING, New York 17 


TRIBUNE TOWER, Chicago 1] * 


every social level and income bracket. New York is 
America’s leading market for automobiles. And The 
News goes to 7 families out of every 10 in New York 
City. It is read by more than 2,000,000 families daily: 
3,800,000 Sunday. There is no other way to reach so 


many prospects so economically. 


WHEN COMPETITION RESUMES, and the rush for new 
cars is on, The News will be sorely needed by the 
industry. We are hopeful that the full force of its 


full-run circulation will soon be available. 


NEWS 


kets PICTURE NEWSPAPER 


155 MONTGOMERY ST., San Francisco 4 


7 out of 10 New York City families read The News ! 


Average net paid November circulation exceeded 2,050,000 daily. i 3,800,000 Sunday 
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Periodic Check 
Of Drivers Urged 
In the East 


NEW YORK.—Periodic re-exam- 
ination of drivers as a postwar 
safety measure was suggested dur- 
ing a two-day meeting here of the 
Northeastern Regional Conference 
on Street and Highway Safety. 

In a report on safety programs, 
William M. Greene, director of the 
Connecticut Highway Safety Com- 
mission, proposed that re-examina- 
tion of drivers be mandatory at 60 
years and twice during the next 
decade. After the age of 70, he said, 
tests should be given each year to 
establish driver fitness. ~ 

Classification of state licenses to 
restrict operation of motor vehicles 
according to proven capacity of in- 
dividuals also was urged by Greene, 
who condemned the practice of issu- 
ing passenger-car licenses and then 
allowing the driver to operate heavy 
trucks. ‘ 

Greene also called for resumption 
of compulsory periodic motor ve- 
hicle inspection as soon as practic- 
able, compulsory reporting of all 
traffic accident involvement without 


Me 
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Death Halts Sick Pay 


Ark. High Court Upholds Dealer on Refusing 
Compensation to Ex-Employe’s Estate 


FORD DEALERS in Philadelphia honor the American Legion Junior 
Baseball teams of that city at a banquet. Shown here is the presentation 
of a trophy to Robert McCann, commander of the McCall post which cap- 
tured the annual All-Star Legion game, by the Anderson Motor Car Co. of 
Philadelphia. Others in the photo are Ford representatives and Metropoli- 


tan Ford dealers. 


restriction as to property damage, 
promotion of pedestrian safety pro- 
grams, and efforts to influence auto- 
motive manufacturers to build more 
safety provisions into postwar mod- 
els in preference to unusual design 
and extreme speed. 


Four major divisions are involved 
in obtaining unity in rules for in- 
terstate truck travel, the conference 
was told by Capt. Thomas N. Boate, 
chairman of the conference com- 


‘ioe is a tide in the affairs of men which, 
taken at the flood, leads on to fortune.” This 
Shakespearean philosophy describes perfectly 
the situation in Seattle today .. . from the view- 
point of the producer of trade-marked articles 
seeking expanding markets. 


Seattle must be seen in an entirely different 
light than any American market. Seattle is still 
at war... and will continue all-out war until the 
defeat of Japan. Seattle is feverishly building 
Boeing B-29’s; she is repairing, building and 
supplying hundreds of war ships. Everybody is 
working and MORE help is needed. The per 
capita effective buying income is $2,251 per 
year—104% above the national average. 


Tokyo-blasting B-29's are built in Boeing's three huge Seattle factories. 


mittee on motor truck problems, 
who listed them as follows: Devel- 
opment of uniform standards of 
size and weight; agreement between 
the states and military authorities 
concerning regulations governing 
transportation of dangerous explo- 
sives; transportation of inflam- 
mable fluids in tank trucks and 
regulations concerning motor ve- 
hicle registration, operators’ licenses 
and tax measures. 


LITTLE ROCK.—Liability of an 
employer to an employe under Ar- 
kansas’s workmen’s compensation 
law does not survive to the estate of 
the employe should he die before 
completion of the time for which 
compensation was awarded, the 
State Supreme Court ruled in the 
case of McCaa Chevrolet Co., West 
Memphis, vs. O. S. Bounds, adminis- 
trator of the estate of William D. 
McNeely. 7 

In the original suit, brought by 
Bounds against the company and 
the Hartford Accident & Indemnity 
Co., Crittenden county, Circuit Court 
declared that installments of month- 
ly payments due an injured employe 
became part of his estate after 
death. 


McNeely, an employe of the auto- 
mobile company, suffered an eye in- 
jury. Without the formality of a 
compensation award, McCaa began 
paying McNeely $19.59 a week for 
what would have been 100 weeks 
had McNeely lived. 


NOW is the time to act. Never before has it 
been so easy to entrench branded merchandise 
at such low cost —in a market so important as is 
Seattle. Further, every economic survey rates 
Seattle near the top of the list of “American 
cities most likely to hold their wartime popula- 
tion increases, and continue to grow.” 


The SEATTLE TIMES is the preferred news- 
paper in 7 out of 10 Seattle homes. 


Represented by O'MARA & ORMSBEE, Inc. 
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Seven months after suffering the 
injury, McNeely died from other 
causes. Unpaid weekly installments 
amounting to $72.76 had accrued, 
and this sum was tendered to the 
administrator in settlement of all 
liability. Bounds declined the offer 
and sued for $1,581.38, the amount 
that would have been paid had Mc- 
Neely lived. 

The case was one of “first impres- 
sion” in Arkansas, the court com- 
mented in giving these reasons for 
declining to allow recovery after 
death: 

“Compensation is provided for 
workmen in lieu of wages. Wages 
cease with death, and likewise, com- 
pensation received in lieu of wages 
must cease with death. If the em- 
ploye died from natural causes, 
his representatives have no claim 
against the employer. If the death 
results from injuries received in the 
industry, there are special provisions 
to take care of the employe’s de- 
pendents.” 


Mich. to Receive 
50 Millions in 
U. S. Road Aid 


LANSING.—Michigan will receive 
approximately $50,000,000 in federal 
aid for its postwar highway con- 
struction program, the money to be 
available at the rate of $16,683,000 a 
year for each of three years and to 
be matched by the state, Charles M. 
Ziegler, state highway commis- 
sioner, reports. 

The postwar highway aid bill was 
adopted recently by Congress and 
sent to the White House for the 
President’s signature, after two 
years of congressional deliberation 
on various road aid bills offered in 
both the Senate and House. 

The new bill makes available 
$500,000,000 a year for three years 
to the various states, $100,000,000 of 
the first year’s allotment to be made 
available early in 1945 for use on 
surveys, plans, construction and 
right of way. The rest of the federal 
aid money would not be available 
until the present war emergency is 
declared ended by Presidential or 
Congressional decree. 

Michigan would receive $3,250,000 
of the initial $100,000,000. The new 
act provides Congress shall appro- 
priate this money within 30 days 
after the postwar aid bill is approved 
by the President. 

The annual $500,000,000 appropri- 
ations would be divided among the 
states as follows: $225,000,000 for the 
federal aid system highways, $150,- 
000,000 for secondary and feeder 
roads and $125,000,000 for urban 
areas. In Michigan this would mean 
$6,835,000 annually for roads on the 
federal aid system, $1,135,000 an- 
nually for secondary and feeder 
roads and $5,713,000 for urban areas, 
Ziegler said. 


Future Fabrics 
Kit Includes Upholstery 


or Automobiles 

NEW YORK.—Science Service, of 
Washington, national source of 
scientific information for news- 
papers and magazines, centers atten- 
tion on fabrics in its December re- 
lease of the “Things of Science” kit. 

Special upholstery for airplane 
seats, railroad, bus, and automotive 
interiors is included, featuring Canda 
cloth, with the “breathing back” 
which permits circulation of air, and 
gives a softer, more comfortable 
cushion. A_ special tough, light- 
weight floor covering and sound in- 
sulation for aircraft, imitation “fur,” 
and a coating fleece made of aralac 
and wool complete the kit. 


Wisconsin Garage Sold 

MILWAUKEE.—The Priem garage 
at Morrisonville, owned by the segre- 
gated trust of the State Bank of Mor- 
risonville, was sold to Clinton J. Hill, 
Morrisonville, by Circuit Judge Sacht- 
jen at auction. Hill agreed to pay $650 
cash and to assume back taxes total- 
ing $640. 


“WE RECENTLY RAN AD in _ the 
Automotive News offering a Bean 
front end machine for sale and sold 
the equipment within a few days 
after the ad appeared. We have 
decided to dispose of some more 
equipment and want to run another 
ad as the other was so successful.” 

Marino 


Manning & 
Youngstown, Ohio 
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Finding the RIGHT Job 
a for G.1. Joe 
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Mechanical aptitude test 


The wiggly block, pictured above, is a mechanical puzzle 
which engineers of standing solve more quickly than do 
men and women in general. If G.I. Joe does the wiggly 
block quickly, he displays a gift in common with that of 
successful engineers. 


This test — one for structural visualization — is a part of 
13 aptitude tests used by Human Engineering Laboratory. 
By these 13 tests, in two sessions of three hours each, the 
Laboratory distinguishes the requirements of 8,000 differ- 
ent jobs! 


Human Engineering Laboratory was founded by Johnson 
O'Connor almost 20 years ago and operates in affiliation 
with Stevens Institute of Technology, Hoboken, N. J., the 
Illinois Institute of Technology, Chicago, with laboratories 
in New York, Boston, Philadelphia, St. Louis, Fort Worth, 
and temporarily in Tulsa, Okla. 
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Has a knack for mechanics 


and mathematics. 
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JOHNSON O‘CONNOR 
Sketched from life by 
William Oberhardt 


POPULAR SCIENCE Monthly... looking 
ahead... brings executives some up-to- 
the-minute facts about aptitude testing 


TRADEMARK of Johnson O’Connor’s Human Engineering 
Laboratory is the square peg. 


Mr. O’Connor’s organization assays human qualities as a 
research department tests materials. He believes that just as 
we inventory materials, so also should we inventory another 
asset—our employees. 


Speaking postwar, this means that industry should help G.I. 
Joe find not only a job but the right job. 


WITH SUCH THINKING, PoPULAR SCIENCE Monthly wholeheart- 
edly agrees. This magazine's success is built upon meeting the read- 
ing requirements of a special type of men—mechanically-inclined 
men who read it, they tell us, for business and pleasure. 


Johnson O'Connor classifies them as the men with the structural 
visualization aptitude. 


You know this type of man by such names as Ford, Kettering, Soren- 
sen, and others now in the news as the wizards of America’s war 
production. But there are thousands of others of these—America’s 
pacemakers—just plain Bill Smiths and Jim Browns. 


These men have one quality in common—a state of mind. They 
would rather tinker a machine than read a short story. Today, more 
than 700,000 such men look to POPULAR SCIENCE Monthly to keep 
them abreast of new developments in science and industry. 


TO ADVERTISERS, this group is of major importance. For the men 
who like mechanical things are not only first readers but first buyers. 
Surveys prove that they rank higher than average in ownership of 
all sorts of new things—automotive, household, industrial. Win 
their enthusiasm, and they will buy your product and act as a spear- 
head of influence with friends and neighbors. 


You can reach this group, as a unit, only through the pages of 
POPULAR SCIENCE Monthly. 
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Bearings Pinch 
Eases Slightly, 
WPB Reveals 


DETROIT.—The supply situation 
in anti-friction bearings is now 
easier than some months ago, though 
some of the larger sizes are still 
tight, a War Production Board 
spokesman told members of the 
WPB anti-friction bearings labor 
advisory committee at a meeting 
last week. 

Bearings which are still short are 
the sizes ranging from 53 mm. to 
100 mm., WPB officials said. These 
bearings are used in such military 
equipment as machine tools in the 
heavy artillery program, transmis- 
sions for trucks and automotive 
equipment such as jeeps. 

Cutbacks and program readjust- 
ments have not affected the 53 mm. 
to 100 mm. bearings to any great ex- 
tent, as they have the smaller bear- 
ings used in such items as airplanes, 
rocker-arm bearings and bomb- 
sights. The comparatively tight pic- 
ture in sizes 53 to 100 mm. may 
change in 60 days, because this 


MORNING 
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Reversing ‘Moral Clock’. . 


Taxes Called Menace 
To Work Initiative 


CHICAGO.—Asserting that taxes 
and regulations are “setting back 
the moral clock” and inducing “the 
moral degeneration of evasion,” En- 
ders M. Voorhees, chairman of the 


| finance committee of United States 


ae CRA oee/ 


“That oughta get ’em!” 


range of bearings is presently cov- 
ered by spot deliveries of 30 to 60 
days, as contrasted with the normal 
pipe line of six to seven months in 
the bearings industry, WPB said. 


“OUR AD, OFFERING METAL PARTS 
DRAWERS for sale, had an excel- 
lent response, We received several 
calls about them and delivered_ the 
entire lot this morning.”—Rose Olds- 
mobile Co., Albany, New York. 

pe Want Ad Dept., inside back cover 


Steel Co., warned in an address here 
that unless taxes are examined and 
weighed in the light of experience, 
“we shall find ourselves protecting 
inefficiency and curtailing initia- 
tive.” 

“If through taxation or otherwise, 
we penalize those who undertake to 
produce and serve,” he told the IIli- 
nois Manufacturers Assn., “there 
will be fewer jobs to be done and 
we shall present to the returning 
soldier a land of decreasing and not 
of increasing opportunity. We can- 
not promote our production by 
squelching ourselves as customers. 


Humans ‘Not Abstract’ 
“T have no new plan to offer. If 


SOMEBODY 18 GOING 70 SELL 
4 HELLUVA LOT OF CARS /N 


NEW ORLEANS 
by Advertising in 


THE TIMES-PICAYUNE and NEW ORLEANS STATES 


* 


EVENING 


* 


Representative JANN & KELLEY, Inc. 


SUNDAY 


we have standards, we shall not 
easily be deluded into accepting 
mathematical abstractions as ta 
plans, and we shall not forget that 
at the end of every tax plan is a hu- 
man being. And human beings are 
not abstractions. ; 

“Let me state our present situa- 

tion another way. Recently one of | 
our generals, coming in for a bat- 3 
tle-front landing in France, turned 
to his pilot and said. ‘That was the 
smoothest landing I ever made.’ 
The pilot replied, ‘Sorry, General, 
we are not down yet. We are still 
15 feet up.’ Our position is just 
that. Until we get all the way 
down to earth—to fundamentals— 
we should not say any tax plan 
has landed. 

“The fiscal problem gets down to 
paying taxes and still leaving to us 
the means and the will to bring jobs 
into being. The government, as a 
customer, as an employer, as a price 
and wage-fixer, as a money lender 
and as a subsidizer, appears to have 
so changed the business picture that 
it is easy to forget that the rzal level 
of our material existence must de- 
pend on how well we serve each 
other—that we lead a dual life as 
producers and customers, exchang- 
ing with each other as producers 
and customers. 

Fairyland Denied 

“As customers, we dominate our- 
selves as producers, and although 
what we call the government has 
dominated through these war years 
as a customer, the government is 
only our collective selves. If we add 
to the costs of production, we must 
add to the costs of consumption. 
There is, I regret to say, between 
production and consumption no twi- 
light zone where good fairies play. 

“I am, of course, entirely fa- 
miliar with the contention that 
progressive income taxes mainly 
take what customers would save 
rather than spend directly for 
goods and services. That conten- 
tion takes us into a miasma of be- 
lief that we do not know how 
much men save, that saving be- 
yond a point is anti-social and 
that therefore both saving and in- 
vestment should be regulated and 
hence some bureau and not the 
individual should decide, if, how 
and when the customers are to 
have more and better goods. The 
contention seems to support a tax 
theory. But tracked down it be- 
comes a social theory of untested 
validity. 

“IT suggest to you that our big job 
right now is to discover what cus- 
tomer power the government can 
take from us and still leave us 
enough to support ourselves as pro- 
ducers. Let us think in terms of cus- 
tomers. Approaching from this 
angle, how can one subscribe to any 
of the plans which start out by pro- 
jecting a national income which can 
be taxed to meet any government 
expenditures? 

“Such a projection presupposes 
that the national income will be 
whatever we want it to be. That 
smells to me like our old friend, the 
managed economy, which I thought 
was still down the well into which it 
fell some years ago while trying to 
prime the pump. 

“If I were blowing national in- 
come bubbles, I would blow a whop- 
ping big one—say 500 billions a year 
—and show how the national debt 
could be paid off and the govern- 
ment run by a tax on brown shoe 
laces.” 


Chrysler Estate 
Totals $9,844,394 
MINEOLA, N. Y.—Walter P. 
Chrysler, automobile manufacturer 
who died on Aug. 18, 1940, left a 
gross estate of $9,844,394.81, accord- 


ing to a transfer tax appraisal filed 
recently. 


The estate included stocks and 
bonds valued at $5,510,379.81, includ- 
ing 74,462 shares of Chrysler Corp. 
common stock with a value of $5,- 
161,147.38 and 10,458 shares of Madi- 
son Square Garden Corp. stock val- 
ued at $100,592.89. 


Read Jack Weed’s Backsho for some 
highlights in the service field. 
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Joseph Lister directing use of carbolic acid spray in one of the earliest “antiseptic” surgical operations. Spray later 
was discarded in favor of washing the wound, bands, instruments, etc., with carbolic acid. 
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Through READING he found 


Have you read any of the 
papers of this crazy Frenchman?” 
The speaker was an elderly 
Scotch chemist. The person addres- 
sed was a young Glasgow surgeon, 
Joseph Lister. The year was 1865. 


In those days an operation was a perilous experience. 
Forty-five per cent of all amputation cases died. This 
high mortality worried Lister. and he had long been 
searching for its cause. 


Lister read Pasteur... and a whole new world 
opened before his eyes. Germs? Ferments? Minute or- 
ganisms everywhere? Perhaps, at last, here was the 
answer to the problem! 


He began to experiment. He washed wounds, hands 
and instruments with carbolic acid, to kill the germs. 
Then he waited breathlessly to observe the results. 
The dreaded gangrenous infection failed to occur! 

Thus, through reading, Lister was led to the dis- 
covery of “antisepsis,” which virtually eliminated the 
deadly threat of infection; not only in surgery but in 
wounds, cuts and abrasions . . . a discovery which has 


s 


. the clue that saved MILLIONS 


been called by Dr. Logan Clendening, “one of the ten 
greatest in the history of the world.” 


’ ¢ v 


For young Joseph Lister, reading opened new vistas... 
new horizons of the mind, to him, as to other world leaders, 
it brought discovery, accomplishment, success. 

For nothing can take the place of reading. When you read, 
you set the pace... go fast or slow... stop and think... 
go back and read again. In no other way can ideas be absorbed 
so completely and clearly. 

Reading of exciting scope and abundance is provided 
regularly by The American Weekly. Reading about science 








++. art... literature... history... religion. Reading about 
people .. . their hopes, fears, struggles . . . their heartbreaks 
and laughter . . . their disappointments, tragedies, triumphs 
. .. the whole crowded story of the brave and foolish and 
tender things they do. 


These inspiring stories of history in the making are 
brought regularly by The American Weekly into more than 
7,750,000 homes from coast to coast. Distributed through 
20 great Sunday newspapers, it exerts a direct and power- 
ful influence upon America’s largest single reading group. 


Who can doubt that the manufacturer who associates his prod- 
uct with such an influence is making use of the greatest force in 
advertising? 


MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N. Y. 


BRANCH OFFICES: $ Winthrop Sq., Boston 10 + Arcade Bide,‘ Lewis » Hearst Bldg., Chicage6 + 101 Marietta St., Atlanta 3 
Hanna Bldg., Cleveland 15 + General Motors Bidg., Detroa2 + Edison Bldg., Las Angeles 13 + Hearst Bidg., San Francisco 3 
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Retail Sales Hit 
Peak in October; 
Yule High Seen 


WASHINGTON.—Sales of all re- 
tail stores in October are estimated 
at $6,052 million, five percent above 
the same month of 1943, the Depart- 
ment of Commerce announces. 


After allowance for the difference 
in number of business days and ad- 
justment for seasonal factors the 
department’s index of retail sales 
reached an alltime peak of 180 in 
October, three percent above the 
September level. 


The mailing deadline on gifts for 
servicemen was a dominant factor 
in the larger-than-average increase 
in October retail sales. It appears 
that the Christmas trade this year 
in dollar volume will exceed last 
year’s record total. 


Retail inventories which have 
been below last year’s level, were 
expanded during October to a point 
less than one percent below last 
year. 


Total retail stocks at the end of 
October are estimated at $6,761 
million. 
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EYES FOR THE NAVY: Twenty-four inch searchlight reflectors for the 
United States Navy have been turned out in large volume by Chrysler 
Corporation. These reflectors are made of a non-magnetic cobalt chron 
tungsten alloy called stellite which is one of the hardest alloys known. he 
above picture shows a Chrysler laboratory technician placing a small bulb 
at the focal point of a reflector in order to make sure that the beam 
developed will be parallel. 
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Engine Secrets Shared 


Air Council Power Unit Gathers for 29th Time 
To Swap Output Information 


DETROIT.—For the twenty-ninth 
time since the Pearl Harbor attack 
brought them together, a group of 
men whose specialty is mass-pro- 
duced horsepower for United Na- 
tions air power has assembled once 
again for the purpose of sharing 
production information. 

Known as the aircraft engine 
committee of the Central Aircraft 
Council, the group is meeting at the 
Wright Aeronautical Corp. plant in 
Wood Ridge, N. J., to inspect tech- 
niques required for manufacture of 
B-29 Superfortress power plants. 

These men have had a large 
share of responsibility for the 
more than 3,000,000 power plants 
which the automotive industry 
has delivered to the armed forces, 
exclusive of military vehicle en- 
gines, since war production got 
under way. 

For Liberator bombers alone, four 
of the represented automotive plants 
have produced 191,000 engines. An- 

| other has turned out 50,000 huge en- 


Never Underestimate the Power of a Woman! 


More than 38% of all the 
pre-war personal incomes 
were reported by women, 
exclusive of joint and com- 
munity property returns. 


mowsnew* JOURNAL 


Largest audited circulation of ANY magazine 


gines for fighter planes and nave 
torpedo boats. Today, keeping pac 
with the rapid changes wrought k 
events in Europe and the Pacific 
several are having to master newe 
techniques as their companies un 


. 
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dertake production of jet propul- 


sion units for fighter planes and 
impulse 
bombs. : 

Organized early in 1942 under the 
auspices of the Automotive Council 
for War Production, the committee 
originally embraced master me- 


chanics, tool engineers, metallur-& 


gists and production experts from 
the staffs of automotive manufac- 
turers whose facilities were required 
to augment the regular aircraft en- 


gine manufacturers’ output of power § 


plants for the Allied air forces. 
How They Work 
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Their operating procedures are 


simple: the men assemble in a plant 
on invitation of its management 
and rove at will, observe and make 
notes. After a morning of investi- 
gation, they assemble for an after- 
noon of talk, during which the 
sharing of secrets may range from 
a discussion of a better way to hold 
a cutting tool in a fixture to a rev- 
elation of a novel technique for in- 
creasing the life of gears. 


At one recent session a discus- 
sion of a novel method of metal- 
finishing provided a clew to a 
new practice for reconditioning 
aircraft spark plugs which will 
save millions of these precision 
products from the scrap heaps 
around engine test-cells and re- 
pair depots. Similarly, another re- 
port on an experiment in shot- 
blasting of metal parts resolved 
itself, through a series of these 
meetings, into a program of sci- 
entific research which has uncov- 
ered hitherto unknown facts 
about the behavior of steel in such 
highly stressed parts as an air- 
craft engine comprises. 


Hundreds of innovations have 
been adopted throughout the air- 
craft and automotive industries as 
direct results of these meetings. For, 
although the group was automotive 
in character at the start, it now em- 
braces production specialists from 
aircraft engine manufacturers’ staffs 
as well as representatives of a 
number of machine-tool makers. 

Almost 300 Attend 

In all, almost 300 specialists have 
attended one or more of the meet- 
ings. The itinerary of tours includes 
visits to 17 places since the practice 
began. 

Included were not only factories, 
but government laboratories in 
which these men saw their products 
tested and learned from Army and 
Navy officials how their recommend- 
ed improvements worked out in 
practice. 


October Incomes 
Top 1943 Mark 
By 8 Percent 


WASHINGTON. — Income pay- 
ments to individuals totalled $13,669 
million in October, the Department 
of Commerce reports. 

This was nearly eight percent 
higher than the $12,690 million re- 
ported for October, 1943. 

The department’s index of total 
income payments to individuals at- 
tained a new high of 234.7 in Oc- 
tober. Increasing two points from 
the prior month, this index, which 
makes allowance for seasonal in- 
fluences, was at 232.7 in September 
of this year and 217.5 in October, 
1943. The gain of the last month may 
be ascribed primarily to increased 
agricultural income, it was said. 


New Wyo. Auto Firm 

CASPER, Wyo.—(UTPS)—The serv- 
ice station operated here for the past 
12 years by Frank Butler has been 
urchased by W. M. Shepherd. The 
rm will be known as the Shepherd 
Motor Co. The new owner plans to 
conduct an automobile business along 
with the station. 


“WE HAVE YOUR CARD asking us 
for permission to re-run our recent 
ad for a Weaver Wheel Alignment 
machine. We wish to say that we 
sold the equipment ver prompts 
as a result of your ad. e received 
a lot of inquiries.” M. E. Wyatt & 
Son (Chevrolet), Meadville, Pa. 

Be Want Ad Dept., inside back cover 
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The rabbit that thrilled three generations 


but leaves a strong and lasting impression on 
its readers ... an impression that frequently 


his is Peter Rabbit and his author, Thorn- 

ton W. Burgess. 

Way back in 1910, Mr. Burgess started to 
write the Peter Rabbit bedtime stories, also 
tales about Reddy Fox, Jimmy Skunk. and 
Grandfather Frog. Recently, LIFE paid a visit 
to this veteran spinner of children’s yarns at 
his Hampden, Mass., farm. 

The resulting article in LIFE kindled a 
spark in the memories of three generations. 
Immediately, “children” from 6 to 96 wrote 
Mr. Burgess telling him how much they, their 
children, or their grandchildren had enjoyed 
his animal characterizations. 


. alia 
From a destroyer in the Pacific, a 2 l-year 


old sailor wrote that he was “a little boy 
propped up with a book again.” 

Somewhere in France, a father of five found 
happy recollections of his own Peter Rabbit 
days, mingled with more recent fond memo- 
ries of reading the tales to his children. 


A grandmother wrote that she is saving the 
LIFE article against the home-coming of her 
soldier grandson, now overseas, but still a 
Burgess enthusiast. “I can’t keep from writ- 
ing you after reading the in Life 


Magazine,” her letter began. 


article 


After reading anything in LIFE, a tremen- 
dous number of people all over the world feel 
the same way. For LIFE not only entertains, 


results in action. 

Most leading automobile makers are aware 
of this fact, and take advantage of it by keep- 
ing their names on LIFE’s pages until the day 
when they can once more offer their cars to 
the public. 
has 


For, week in and week out, LIFE 


more readers than any other magazine. 
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1944. Steel Output Eclipses 
Peak Prewar Years 


NEW YORK.—The peak ton- 
nages of steel which went into 
construction projects, automobiles, 
home appliances, farm equipment, 
machinery, containers and other 
basic products of American industry 
in any year of the prewar period add 
up to only about two-thirds as much 
steel as will b2 produced in 1944, ac- 
cording to the American Iron and 
Steel Institute. 


About 37,256,000 tons of finished 
steel would have been consumed if 
the peak production years for each 
of such basic products had occurred 
simultaneously, It is estimated that 
total shipments of. finished steel 
from steel plants to all consumers 
will exceed 62,000,000 tons in 1944. 


Consumption of steel in peak 
years by every steel-consuming in- 
dustry has not been estimated for 
lack of data. The maximum con- 
sumption of steel for all purposes, 
including export in a year unaffect- 
ed by war was reached in 1929 when 
about 45,500,000 tons of finished steel 
were produced. 

Passenger automoile produc- 


tion in the peak produciion year 
of 1929 consumed about 7,800,000 
tons of steel. In 1937, the peak 
year for commercial truck produc- 
tion, 2,233,000 tons of steel were 
used by truck manufacturers. 


Construction of all kinds reached 
a prewar peak in 1929, requiring a 
total of about 8,643,000 tons of steel. 
Residential construction, however, 
reached its peak in 1925 when about 
1,575,000 tons of steel went into the 
building of one and _ two-family 
residences, including their heating 
systems. 


Railroad locomotive and freight 
car building each hit a peak in 1923. 
An estimated 3,118,000 tons of steel 
went into freight cars that year, and 
another 880,000 tons into locomo- 
tives. 

Preduction of steel barrels and 
drums reached its prewar record 
in 1940, when 327,000 tons of steel 
were accounted for. In 1941, pro- 
duction of other types of steel 
containers, principally “tin cans,” 
consumed about 3.185,000 tons. 

In 1941 the production of farm 


machinery and equipment rose to 
record levels, consuming an esti- 
mated 1,553,000 tons of steel. 


The best recent peacetime year for 
shipbuilding and repairing was 1939, 
with steel consumption estimated at 
489,000 tons. That same year was the 
peacetime peak for production of 
machinery and tools, consuming 
about 1,000,000 tons of steel. 

Oil, gas and mining in general 
reached about their highest level of 
prewar activity in 1940. Steel con- 
sump*ion in those fields was esti- 
mated at 1,786,000 tons. 


12,000 Shares of Stock 


Redeemed by Firestone 


RICHMOND, Va.—Firestone Tire 
& Rubber Co., an Ohio corporation, 
has reduced its maximum preferred 
authorized capital stock from $100,- 
000,0000 to $60,000,000, and reduced 
its stated capital by redeeming and 
cancelling 12,000 shares of 4% series 
preferred stock (cumulative), ac- 
cording to an amendment to its cer- 
tificate of authority filed with the 
Virginia Corporation Commission by 
the C. T. Corporation System, Cleve- 
land. 


It takes a.strong fish to swim against 
the current. and a good dealer to 
stay in business now! 


Doing your war job well 
is the best preparation 
for post-war times 


100° Pennsylvania 


At Its Finest 


— — 


As long as the war lasts, automobile 
dealers have an important job to do— 
the vital duty of keeping America’s 
motor cars in working condition and 


out of the junk yard. 


Fortunately, doing this vital job is 
the very best preparation you can make 
for the time when there will be plenty 
of new cars and you will want to sell 
your share of them. You can devote 
all your energies now to car conserva- 
tion without jeopardizing your post- 


war position. 


’ The friends your establishment makes 
through pleasing repair and lubrication 
service now will guarantee your quota 


of new car sales later. 


And, in this 


matter of making friends and pleasing 
customers, Veedol Motor Oil can help 


you. 


Veedol does an outstanding job of 


making cars run better and last longer 
because it is refined with superlative 


skill from the world’s toughest and 


“oiliest” crude. 


TIDE WATER ASSOCIATED OIL CO. 


Tulsa 
Chicago 


New York - 


Detroit - 
Minneapolis - 


Atlanta 


San Francisco 


Indianapolis 


Kansas City 


Made by the World's Largest Refiners of Pennsylvania Oils 


New Stinson Plane... 


« 


HERE IS STINSON’S first postwar a 


irplane, a family cruiser called Voy- 4 


ager 125. Powered by a 125-horsepower Lycoming engine, the new Voyager 
cruises at 112 miles per hour and has a range of 170 miles. It can carry, in’ 
addition to the pilot, two passengers, with ample space for baggage he- | 
neath the back seat. Designed by Stinson division of Consolidated Vultee » 
Alrcraft Corp. the Voyager 125 can be rolling off assembly lines within 80 
days of lifting of production restrictions. : 


\ 


LARGE, UNOBSTRUCTED panel of 


ee = 4 
s : . 
. rs 


¥ . f 
the Stinson Voyager 


’ 


25, with blind 


flight group of instruments. The interior of the new plane was designed 


by Henry Dreyfuss of New York. 


Iowa Postwar Board Drafts 
$638,000,000 Road Program 


DES MOINES, Ia.—Scheduled for 
submission to the 1945 Iowa legisla- 
ture, after having been unanimously 
approved by the state postwar com- 
mission, is a $638,000,000 postwar 
road construction program, the 
financing of which would involve an 
increase in the state gasoline tax 
rate from three to four cents per 
gallon; expansion of the present 
state compensation tax now col- 
lected only on trucks with franchise 
rights over fixed routes, and aboli- 
tion of tax refunds paid to farmers 
and others on gasoline used for non- 
highway purposes except in the case 
of aircraft fuel. 


It was estimated that the proposed 
tax changes would increase road use 
revenues approximately $12,000,000 
a year. 

Described as a “down-to-earth” 
program for “repairing war damage 
and servicing traffic volumes known 
to have been on the roads before 
the war,” the program contemplates 
the expenditure of $188,000,000 on 
primary roads, $354,000,000 on sec- 
ondary roads and $96,000,000 on 
municipal roads and streets in the 
12 years immediately following the 
end of the war. 

As originally drawn up by a sub- 
committee on highways, the pro- 
gram called for, assessment of the 
state compensation tax against all 
trucks for four tons or more gross 
weight. It was estimated such a 
change would produce $3,362,000 a 
year. 

The commission, however, on the 
motion of Rep. X. T. Prentis, Mt. Ayr 
Republican, struck out the reference 
to four tons and eliminated another 
paragraph describing how such an 
expansion of the tax would affect 
about 50,000 trucks in the state. The 
same paragraph estimated that the 
average affected truck would pay a 
tax of $67 a year. 

Fred White, chief engineer of the 
state highway commission and 
chairman of the postwar commis- 
sion’s highway committee, said he 
didn’t anticipate as much opposition 
on that point from the farmers and 
home truck users “as I do from the 
trucker organizations.” 

Although stating he had no ob- 
jection to the change suggested by 
Rep. Prentis, White explained that 


the four-ton level was decided upon 
because trucks lighter than that 
weight pay approximately the same 
amount in ton-mile taxes as does 
the owner of a passenger car. Above 
that figure, he asserted, the truck 
doesn’t pay nearly as much tax pro- 
portionately on a ton-mile basis as 
the ordinary car. 


Two in Winnipeg 


Fined for Gouge 


VANCOUVER. — Two automobile 
dealers in Winnipeg, Man., recently 
were fined in provincial police court 
for violating price ceiling regula- 
tions on used motor vehicles. 

Ralph Zilz was fined $200 and 
costs for charging more than the 
maximum price for a sedan. Frank 
Rankine paid $100 and costs for fail- 
ing to deliver to the purchaser of a 
truck he had sold a statement cov- 
ering the transaction. He also was 
fined $25 and costs for charging 
more than the ceiling price. 


Figuring Percentages of Regional 
AUTOMOBILE OWNERSHIP? 


Bnffalo and Erie County passenger ca 
afd truck ownership in 1942 was on an 
exceptionally high percentage basis. 
Registrations were 183,275 passenger 
cars, 18,762 commercial, and 5,527 
trailers. It is a district where economic 
factors are basic and not subject to 
drastic changes because of the diversi- 
fication of Buffalo's industries. Therefore, 
it is a potent postwar automotive market. 
May we. furnish you with detailed 
statistics? 

This lucrative market can best be 
reached by advertising in the 


= 


Buffalo 


COURIER 
EXPRESS 


Only Morning and tunday 


ol 
— 
— 


Newspaper in Buffalo 
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Jack & Heintz, Inc., Cleveland, Ohio, 
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“These are a few 
we can talk about now’ 


ODAY, the eight Jack & Heintz 
plants are turning out 36 dif- 


ferent war products—in unending 
streams tor the finest aircraft in the 
world. Our newest assignments are 
military secrets, but a few jobs we 
can talk about now are the instru- 
ments, auto pilots, generators, start- 
ers, motors and bearings that have 
gone to war by the tens of thousands. 

This equipment is used in pursuit 
planes, bombers, transports, patrol 


Buy Wore War 


boats, trainers, gliders. . . and even 
blimps. Its performance has been 
such that the Jack & Heintz name- 
plate is now a welcome sign of de- 
pendability to the men who gamble 
their lives ‘on it daily in every corner 
of the globe. 

From the first, Jack & Heintz has 
led the way in reducing weight, 
boosting output and increasing 
service life on every job undertaken. 
Engineering like this has helped keep 


Bonde and Stampe 


America’s air fleet first in the war... 
it will be equally effective in holding 
that place in peace. 

Watch Jack & Heintz for new things 
in aircraft! 






—s— 


| Jack « HEmnTz 
| Incorporated 





manufacturers of Aircraft Engine Starters, Generators, Gyro Pilots, Gyro Flight Instruments, Magnetos, Motors 
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AUTOMOTIVE MATERIALS 


Ruseer AND SYNTHETIC RUBBER 
ADHESION PARTS 
MOLDED PARTS 


(Hard and Soft) 


EXTRUDED PARTS 


Detroit Office 


C. J. EDWARDS ° VICE PRESIDENT 
2210 FISHER BLDG. 


IMUM UTALAM AZ 
WILLOUGHBY ¢« OHIO 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES 7. 


ROUTE OF THE FLAGSHIPS 


Los Angeles industry is receiving orders 
for peacetime production. One major aircraft company 
alone has well over $150,000,000 in postwar passenger trans- 
port plane orders—another is under contract to develop 
new super bodies for the nation’s largest transcontinental 
bus system. A parts manufacturer is all set to start produc- 
tion of color cameras, vacuum cleaners, electric mixers and 
kitchen ware. Thousands of other plants are equally on 


their toes. 


Also ready with an all time high circulation of over 
324,000 is the Los Angeles Herald-Express, today as for years 
the preferred daily newspaper in America’s third largest 
and richest market! 


LARGEST DAILY CIRCULATION IN THE WEST 


Represented Nationally by Paul Block and Associates 


Tire Makers Pledge 


7-Day Work Week 

WASHINGTON.—Leading 
tire manufacturers have pledged 
themselves to operate on a seven- 
day work-week for the next four 
months to increase production of 
vitally-needed truck tires and 
tubes. The pledge was made at 
an emergency conference of offi- 
cials of the armed forces, WPB, 
and United Rubber Workers 
(CIO). 

Meanwhile, Canada’s Munitions 
Minister Howe announced in the 
Dominion House of Commons 
that Canada had been able to 
contribute some tires for United 
States military vehicles. 


Bendix Products 
Reveals War 
Output Totals 


SOUTH BEND, Ind.—More than 
six million units of precision auto- 
motive and aircraft equipment, 
ranging from brakes and carbu- 
retors to landing gear struts and 
power-driven gun turrets have been 
delivered to the armed forces since 
Pearl Harbor by the Bendix Prod- 
ucts division of Bendix Aviation 
Corp. it was disclosed here last week 
by Malcolm P. Ferguson, vice-presi- 
dent and group executive of the 
company. 

A total of 400,000 aircraft carbu- 
retors of various types tops the list 
of production units supplied by the 
division primarily for military and 
naval aviation use since the Japs 
bombed Pearl Harbor, Ferguson 
stated. 7 

Nearly one-half of the division’s 
aircraft carburetor production in 
South Bend consisted of “injection 
carburetors” designed by the com- 
pany’s engineers in 15 years of de- 
velopment and improvement to help 
increase the altitude and efficiency 
of Allied fighters and bombers, it 
was stated. 

More than 20,000 electric power- 
driven gun turrets have been de- 
livered to the air forces, the com- 
pany reported. The turret develop- 
ments, which ordinarily would have 
required years of research, were 
made ready for production in a mat- 
ter of months by compressed and 
intensified engineering effort, it was 
stated. 

Other equipment produced prin- 
cipally for the air forces by Bendix 
Products and its sub-contractors, 
included thousands of pneudraulic 
landing gear shock struts for 26 
types of military aircraft, from 
trainers to multi-engined bombers; 
and several hundred thousand air- 
craft wheels and aircraft brake units 
of various types. 

The division has expanded its nor- 
mal activities as the world’s largest 
manufacturer of automotive brakes, 
Ferguson stated, by producing for 
Allied fighting forces almost 3,000,- 
000 automotive brake units. 


In addition, he stated, the com- 
pany developed for extensive mili- 
tary vehicle usage the new Hydrovac 
brake system, which combines the 
elements of vacuum power braking 
into a single, compact unit. 


Car Registration 
Up in B. C. 


VANCOUVER.—There were 98,048 
passenger cars on British Columbia 
roads at the end of October, com- 
pared with 97,569 for the same 
period a year ago, according to the 
monthly report of the Provincial Po- 
lice Motor Vehicle Branch. 

The number of commercial motor 
vehicles jumped from 30,566 at the 
end of October, 1943, to 32,169 for the 
same period this year. 


Release of 10 Planes 
Lifts PCA Net in °44 


WASHINGTON.—The return to 
Pennsylvania-Central Airlines by the 
government of 10 airplanes during 
1944, resulting in considerably in- 
creased flight schedules, made pos- 
sible a net profit of $427,045 for the 
first 10 months of the year, accord- 
ing to PCA Treasurer Raymond G. 
Lochiel. The net income for the first 
10 months of 1943 was $277,245. 


At the same time, a new nonstop 
flight from Detroit to Milwaukee, 
The Milwaukee Flyer, was inaugu- 
rated, J .B. McCullough, PCA dis- 
trict traffic manager, announced. 
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Dodge Produces Forgings 
For 20 Different Planes 


DETROIT.—Modern ‘village 
blacksmiths,” who control, by the 
touch of their feet on a treadle the 
pound of huge steam hammers on 
aluminum alloy ingots at a Dodge 
aluminum forge plant, now are turn- 
ing out forgings for 20 different air- 
planes whose names highlight war 
news on all fronts. 


“The technical skill developed by 
Dodge craftsmen over the past 30 
years and more is used here in han- 
dling speedily and accurately this 
lighter metal,” Fred J. Lamborn, 
vice-president and general manager 
of Dodge, said. 

These hammer men must employ 
even greater craftsmanship in work- 
ing the “white metal” than is re- 
quired in the steel forge, even 
though the scene is less picturesque, 
because of the absence of the flying 
sparks and glow of white-hot billets 
that lights up the semi-gloom of the 
steel forge, he added. 


From this forge come leading 
critical airframe parts for such 
planes as the Boeing B-29 Superfor- 
tress, Curtiss-Wright Helldiver, Ma- 
rine Marauder bomber, Bell Aira- 
cobra, Republic Thunderbolt, North 
American Mustang, and Curtiss- 
Wright Kittyhawk. 


“Fighting reports on these planes 
are doubly appreciated by the men 
of Dodge,” Lamborn declared. “For 
while we do not build airplanes, we 
are proud that these intricate forg- 
ings streaming from our aluminum 
forge plant help sustain the big, 
speedy ships that are making head- 
lines.” 

“Dodge also is fortunate in hav- 
ing available the added experience 
of its die-men and die-room person- 
nel and equipment—together consid- 
ered one of the most modern and 


progressive units in the industry,” 
Lamborn continued. 


Lamborn said that the knowledge 
gained in making steel forgings for 
cars and trucks helped Dodge “de- 
velop techniques effecting remark- 
able savings in metal and in ham- 
mer time.” It also has stood in great 
stead in helping the prime airplane 
contractors to meet or surpass their 
schedules in numbers or in plane 
tonnage, he added. 


Over-Ceiling Bid 
Ruled Out 


in Court Sale 


LOS ANGELES.—OPA ceiling 
prices on used cars are effective in 
the case of cars sold at court sales. 


So ruled Superior Judge William 
R. McKay in refusing to accept a bid 
of 10 percent above ceiling price. 
The over-ceiling bid was made by 
Stuart Hacker, attorney, in the pro- 
bate sale of a 1941 automobile with 
a ceiling price of $1,335. 

“T feel that if we are going to have 
anything left out of this war in the 
form of democratic government, we 
are going to have to see to it that 
internal affairs of the states are ad- 
ministered within the states, rather 
than by somebody in Washington,” 
declared Hacker in protesting the 
judge’s ruling. 

Judge McKay replied that there 
was no point in ordering a sale 
which would be contrary to emer- 
gency ruling. 


“WE HAVE FOUND YOUR Want Ad 
Dept. to be always more than satis-, 
factory.”—David T. Robinson Co., 
(Dodge-Plymouth), Philadelphia, Pa. 

Want Ad Dept., inside back cover 
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Engineered to Help You Keep Vital 
Cars and Trucks on the Job All Winter 


Let eve 
AMALI 
and truck you service. 
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inter Grade Lubricants 


from spring shackles to differential. 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
Lexington Ave., New York 16, N. Y. 


Southwestern Distributors: 


Sonneborn Bros., Dallas, Texas. 


Get your free copy of “HOW TO MAKE MONEY 
ON A FALLING THERMOMETER” for practical 
profit pointers on winter lubrication service. See 


your AMALIE Distributor or write 


Dept. AN. 


Now More Than Ever — It’s AMALIE First 
... Because AMALIE Lasts 


REFINERIES: PETROLIA, PA.. AND FRANKLIN, PA. © PLANT: NUTLEY, N. J. 
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That’s what ““Who’s Who” says about 
Edgerly Edgemere. ““Who’s Who”’ got the 
dope from Edge, who ought to know. 

Edge says he is a man of many ex- 
hobbies: tennis, swimming, blondes, lodges, 
bootleggers, hunting, pheasants, pointers, 
horses. He had to give up most of them 
when he inherited the factory. 

He’s a vestryman on Sunday morning, 
too. After dinner he goes down cellar, where 
he has a comfortable old Morris chair and 
a cuspidor, and chews tobacco, reads the 
funnies and cow catalogs. These interests 
wouldn’t read well in ““Who’s Who”... 
Wherefore—‘“‘Hobbies: none.”’ 

Cow catalogs is a pretty rare hobby. 
Chewing tobacco is not so rare. And Sunday 


comics is anything but rare. But like most 


opTIONAL: Atlanta Journal « 


business men, Edge does not realize that 
three out of four adults read the comics 
. . nor what this hobby of 


Sunday comics means—to business men! 


every Sunday . 


Sunday comics are not only a hobby— 
but a habit .. 
Kids start the habit before they can read, 


. and a national habit at that. 


or even speak. And after they’re grown up, 
three out of four adults go on reading the 


Sunday comics regularly, every Sunday. 


S., where a business man wants his 
advertising to get attention from lots of 
people—why not put it where it will get 
attention from most people? Whole families, 
at home, on Sunday, regular readers every 
Sunday! Without exceptions for age, sex, 


income, education or social status. 


Cincinnati Enquirer 


Columbus Dispatch e 


Kgs nae 





Picking out the best comics sections with 
the best circulation would be quite a job— 
if Metropolitan Group hadn’t already done 
it. Forty-three major Sunday papers come 
in a single package of more than 15,000,000 
circulation . . . reach half the best-buying 
families in the whole country . . . reach 
more of them in more major markets than 
any single medium . . . reach enough of 
them so advertising has a real chance to do 
a real job for a real product! 

Metropolitan Group is not only colossal 
—but low cost, and convenient as well. 
Four colors come with the big space unit. 
One piece of copy, one order and one bill, 
covers everything . . . To learn more about 
the magnificent, opportunity in Sunday 


comics sections, call our nearest office. 


Comics Section Advertising in; Baltimore Sun « Boston Globe ¢ Chicago Tribune + Cleveland Plain Dealer « Detroit News * New York News 
Philadelphia Inquirer « Pittsburgh Press ¢ St. Louis Globe-Democrat * Washington Star « Des Moines Register ¢ Milwaukee Journal « Minneapolis Tribune 
St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald ¢ Detroit Free Press « New York Herald Tribune « St. Louis Post-Dispatch ¢ Washington Post 
Buffalo Courier-Express_ 
New Orleans Times-Picayune-States « Omaha World-Herald ¢ Providence Journal e Rochester Democrat & Chronicle * San Antonio Express 
Springfield Union & Republican « Syracuse Post-Standard * METRO PACIFIC: Fresno Bee . Long Beach Press-Telegram ¢ Los Angeles Times ¢ Oakland Tribune 
Oregon Journal « Sacramento Bee + San Diego Union « San Francisco Chronicle « Seattle Times « Spokane Spokesman-Review *« Tacoma News Tribune 


220 E. 42d St., New York 17 » Tribune Tower, Cuicaco 11 * New Center Bldg., Detroit 2 + 155 Montgomery St., SAN FRANCISCO 4 


Dallas News ¢ Houston Chronicle 
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New Mill in Va. 
Starts Output of 
Rayon Tire Cord 


SCOTTSVILLE, Va.—Production 
of rayon tire cord has been started 
in the government’s new $2,240,000 
plant here, according to an an- 
nouncement by H. Gordon Smith, 
general manager of the textile divi- 
sion, United States Rubber Co. 

When in full operation, the mill 
will have an annual capacity of 12 
million pounds of twisted rayon tire 
cord. About 180 people are now em- 
ployed, and it is expected that the 
number will be increased to 300 
within the next two months. 

Construction of the plant was 
started last May and completed ac- 
cording to schedule. Construction 
was financed by the Defense Plant 
Corp. The plant is operated under 
lease by U. S. Rubber, with O. L. 
Ward in charge as superintendent. 

Opening of the Scottsville mill in- 
creases to seven the number of tex- 
tile plants operated by the textile 
division of U. S. Rubber. More than 
5,000 people ar employed in the pro- 
duction of cotton, rayon, Asbeston, 


nylon and other yarns used in the: Toronto, Ont., 


aut CONCEALED 
witHIN THE 
poor 


Made by TRICO... 
Manufacturers of automatic 
windshield wipers used as 


standard on millions of cars 


for 25 yeors. 
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manufacture of rubber products for 
the armed forces and essential civil- 
ian needs. 


Scottsville is the company’s first 
mill devoted exclusively to the proc- 
essing of rayon. Rayon has been 
found superior to cotton in the 
manufacture of heavy-duty bus, 
truck and airplane tires, but officials 
believe cotton will continue to be one 
of the leading fibers used in the 
fabrication of rubber goods. It is 
still used in the manufacture of 
light-duty tires and is a basic mate- 
rial in footwear, clothing and sea 
rescue equipment. 


Anderson to Lead 


N. C. Brake Drive 


CHARLOTTE, N. C.—Walter F. 
Anderson, police chief, has been ap- 
pointed North Carolina chairman of 
the forthcoming national brake- 
testing drive of the International 
Association of Chiefs of Police. The 
test is to focus attention of the na- 
tion on the condition of American 
motor vehicles in an effort to curb 
accident damage and death tolls. 


Appointment of Anderson was 
made by Brig. Gen. D. C. Draper, 


president of the As- 


RAYON YARN is twisted into high 
tenacity tire cord at the new $%2,240,- 
000 textile plant operated by the 
United States Rubber Co. at Scotts- 
ville, Va. The plant, ultra-modern in 
design, was built in record time to 
meet increased demand for rayon 
fabric needed in the manufacture of 
heavy-duty synthetic tires for trucks 
and airplanes. 


sociation. Maj. John Armstrong, 
head of the North Carolina state 
highway patrol, has been named 
vice-chairman. 


WITH THE 


Face Reconversion Jolts .. . 


Small Firms Teeter 
On Financial Brink 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—Many small com- 
panies now heavily engaged in war 
work are in such a precarious finan- 
cial position that they may succumb 
to relatively minor jolts resulting 
from cutbacks, renegotiation, termi- 
nation and discounting of inventory, 
even before they are confronted 
with the difficult problems of financ- 
ing reconversion to the production 
and marketing of peacetime goods. 

This was indicated by a detailed 
analysis of the balance sheet of 125 
small war industries, including 
companies normally engaged in the 
manufacture of automobile bodies 
and other automotive products, just 
completed by the National Indus- 
trial Conference Board. 

At the end of 1943, according to 
the analysis, these small corpora- 
tions possessed working capital 


... control of car windows will become a reality in postwar 
model motor cars. 


he Lift-O-Matic—a power-actuated system—permits the 


full opening or closing of a window in a split-second: 


Vacuum, in combination with atmospheric 


ressure —a 


ower so fully developed in wartime — is the force used to 
insure this oy movement of the glass and the quick 


adjustment o 


the 


range of movement. 


the window in any desired position within 


Economical in application, economical in first installation 
cost and, what is very important, economical from the stand- 
oint of operation and service, the Lift-O-Matic is certain to 
G identified as one of the notable advancements in motor 
car operation. 
From the standpoint of safety, power-actuated motor car 
windows contribute materially in avoidance of driving haz- 
ards, while providing comfort and added pleasure in car 
operation. 
Concealed within the door hinge, a conduit conveys the 
vacuum power to the simple cylinder power unit thru which 


the 


window glass over rol 


lifting and lowerin 
i. 


movement is transmitted to the 
earing sheaves, over which flexible 


aeroplane control cables perform as an endless belt. Any of 
these cables has lifting power sufficient to support the weight 
of a car engine. They are thoroughly dependable. In addition 


to test during the war 
aeroplane control work of fighter and bombing 
adaptation to Trico’s window controls is the resu 


sive specific test. 

The Lift-O-Matic is a sturdy instrument which not only 
lifts and lowers but locks the window in any desired posi- 
tion to resist any prying movement downward, still permit- 
ting manual movement of the glass to a closed position even 
when the power is disconnected. The locking device func- 
tions in the Lift-O-Matic whether or not power is applied. 
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er in their universal application in 
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t of.exten- 


BUY WAR BONDS NOW 
...AND PLAN FOR YOUR 
NEW CAR OF TOMORROW. 


TRICO PRODUCTS CORPORATION, Buffalo 3, New York 


sufficient to cover only 17.2 per- 
cent of current liabilities, while 25 
of them with net worth below 
$100,000 had working capital of 
only 7.3 percent of current liabili- 
ties. 


For this same group of 25 con- 
cerns, working capital amounted to 
only 13.4 percent of inventory, so 
that if only that small part of their 
current assets tied up in inventory 
could not be realized or became 
frozen, their working capital would 
disappear altogether. Working capi- 
tal of the 125 concerns combined 
amounted to 32.9 percent of inven- 
tory. 

Low Ratio Traditional 

Small business, it is pointed out; 
has traditionally had a: lower ratio 
of current assets to current liabili- 
ties than the larger enterprise, 
hence a smaller margin of safety in 
its current position, and even in 
prewar years its working-capital po- 
sition appeared to be growing less 
favorable as compared with the 
larger enterprise. 


Very little is known about the 
impact of the war program on 
these little businesses or about 
their ability to meet their finan- 
cial problems in the reconversion 
period, because their balance- 
sheet and operating statements 
are not readily available in the 
standard financial manuals or in 
SEC releases. 


Deterioration in the working capi- 
tal position of small business has 
been assumed and given great 
weight in Congressional and other 
discussion aimed at providing gov- 
ernment aid. The board’s study of 
the financial position of small 
metal-working corporations is called 
a beginning toward filling the void 
of factual information. 

Net Worth Used 

For the purpose of the study, net 
worth was selected as the best 
measure of size, and the term 
“small” was applied to corporations 
with net worth up to $1,000,000. The 
selection of the 125 concerns was 
made on an impartial basis from 
credit files by five men who were not 
aware of the final use that was to 
be made of the sample. 

“War babies,” or companies not 
in existence before the war, were 
excluded. The sample included five 
equal groups according to net 
worth; less than $100,000; $100,- 
000 - $250,000; . $250,000 - $500,000; 
$500,000-$750,000, and $750,000-$1,- 
000,000. Their credit rating was 
well above average. 

When peace comes, some of these 
companies will face a serious job of 
reconversion, of reestablishing dis- 
tributive channels and of rebuilding 
markets lost as a result of the war. 

“Analysis of their present posi- 
tion,” says the report of the analy- 
sis, “suggests that few will be finan- 
cially prepared to make the transi- 
tion to peacetime production. The 
drain on their cash resources, it 
seems, will place many of them in 
a precarious financial position. 

Ratio Held Low 

“The ratio of current assets to 
current liabilities is dangerously 
low for all size classes. The range in 
the ratio of current assets to cur- 
rent liabilities was from a low of 
1.07 for those companies with net 
worth of less than $100,000 to a high 
of 1.29 for those with a net worth of 
$250,000 to $500,000. Cash and securi- 
ties, the most immediate means of 
meeting current liabilities, amount- 
ed to only 28 percent of current lia- 
bilities for all groups combined. 

“While such a situation need not 
spell disaster, it does require a fine 
balancing of cash income and cash 
outgo. A slight miscalculation in 
estimating the magnitude or in 
timing of cash receipts could very 
easily involve these companies in 
difficulty. 

“In returning to normal opera- 
tions, the outflow of cash in the 
critical interval will most likely ex- 
ceed the inflow. Raw material in- 
ventories will in* many instances 
have to be built up, wages paid, 
quarterly payments of the huge in- 
come-tax accruals made and ex- 
penses incurred in re-establishing 
distributive channels and rebuilding 
markets.” 
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Personal... 


add. to wh. i. 


Mas. M. J. Jones has (1) a husband in 
the Navy, (2) a fifteen-months old son, 
called Junior, (3) not very much money, 
and (4) problems too numerous to mention. 
So we will merely mention one, ¢7z. fresh air 
for Junior in winter. 

This problem calls for some discretion 
and a suitable vehicle as well. If the dove 
of Peace and Mr. Jones were both working 
at their old trades, Mrs. J. would have one 
of those English cab jobs that knock the 
neighbors’ eyes out. The world as it is, she 
compromises with a dull lead pencil, and a 
labored literary effort which is sent to the 
local newspaper office, with sixty cents cash. 

Tomorrow Mrs. Jones’ composition will 


appear as a want ad, as follows: 


Pron y* Reh One a em, 
set of dishvs. 1792 Yoint st. Evenings = 
—— a 


~ WILL exch. bass., fold. bth., elec. bt war. 
_for by. Curr. , adj. top, gd. cond. JA-999, uf 
: eae 5 la oped 
The message may be cryptic to you, but 
it is crystal clear to Mrs. Alice Smith who 
has a husband in the Army, not very much 


money, and anticipates the conventional 


m. cn.! 


blessed event. A party with the telephone 
number JAsper 999 wants a baby carriage 
with an adjustable top, in good condition. 
Mrs. Smith’s sister, mother of four and not 
expecting another at present, has 
a beautiful carriage bought for her 
youngest Josie who is now ‘old 

enough to walk. 
Mrs. Smith will lend-lease the 
Pcarriage and exchange it for a 
bassinet, a folding bath, and an 
electric bottle warmer. The last 
hadn't worked well since she let 
it fall on the floor but was tossed in to 

cinch the trade. 

Itdid Mrs. Smith having no experience 
as vetat bottle warming... And there, fellow 
advertisers, vou have one of the commonest 


instances of successful advertising! 


vi \& In, Vear out, there are millions of 
ordinary Americans who know nothing of 
advertising techniques, but know that the 
briefest bulletin in a newspaper will find a 


new job, or maid, home, customer, a lost 


possession, or somebody to share expenses 
driving to California; will sell a house, used 
car, old furniture, dog, autograph album; 
will exchange the unwanted for the wanted. 

They donot advertise to educate, inform, 
or please; for good will, commercial identity ; 
to keep a name alive, develop leads or lists 
of prospects, offset competition, improve 
Starch or CAB ratings, influence dealers, 
stimulate salesmen, protect a franchise, 
support distribution, establish a point of 
superiority, or create favorable opinion. 

They want to make one (1) sale, once; 
find just one needle in the human haystack. 
They know enough to use the newspaper. 
Their own experience and the many columns 
of classified are living testimony to their 
confidence and their common sense. The 
national advertiser can look farther and fare 
as well with newspaper advertising. 

All media have some merit, value, utility. 
The first and final function of newspaper 
advertising is that it makes sales... which, 
if we remember rightly, is the first and final 
purpose of advertising—any advertising! 


The Philadelphia 


Mnguirer 


. This advertisement is one of a series in behalf of newspaper 


... the first advertising medium of Philadelphia . . 
advertising ... and is available to any newspaper for reproduction or publication, without credit... 


Nationan Apvertistnc REPRESENTATIVES: Osborn, Scolaro, Meeker & Co , New York, Chicago, Detroit, St. Louis; Keene Fitzpatrick, San Francisco 





Rapid Changes 
Are Foreseen in 


Air Transports 


DETROIT. — Rapid advances in 
transport planes were predicted last 
week by Glenn L. Martin, of the 
Glenn L. Martin Co., in an address 
before the Economic Club of Detroit. 

Advances made in air transports 
to date, he said, are so great that all 
of the transports now flying must 
be replaced with a more efficient 
new model, and within five to eight 
years, additional advances will make 
the new type so obsolete and so ugly 
that they will have to be replaced 
again. 

Martin asserted that within a few 
years passenger planes, free of vi- 
bration and practically soundless, 
will be speeding along the airways 
at 500 miles an hour. 

In addition, development of radio 
for military needs will wipe out the 
last known barrier to safe air trans- 
portation, he said. Pointing the way 
to another improvement, Martin 
said that improvements in metal- 
lurgy that are now ready for air- 
craft and not incorporated in today’s 
airplanes will increase the payload 
on a trans-oceanic flight by 20 per- 
cent 


FABRICATORS OF RAW 
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“MERCHANDISE WELL displayed is half sold,” an adage, still holds 
00d in time of wartime shortages as well as in time of peacetime plenty. 
“That old saying is one we believe in and have found to work for us,” says 
Donald Allen, of the City Chevrolet Co., Buffalo, whose window display is 
illustrated here. “Our special parts and accessory display in our car show- 
room is attracting customers to our department, including many who have 
not been in our place before. Owners driving by, see that it is possible to 
buy new batteries, anti-freeze, new fenders, motor blocks, heaters, grilles, 
ete., and come in for one of these items, Often, while in a receptive mood, 
they buy additional needed merchandise.” 


another ad we would like to have 
nity to thank you for the response ou run for three issues.’’—Keller 
that the ads we wt in your paper otors, Denver, Colo. 

have given us. e are enclosing |! gg”Want Ad Dept., inside back cover 


“WE ARE TAKING THIS opportu- 


How to Keep 


Mechanics 


Six-Point Program Helps Alabama 
Dealer Reduce Turnover 


SHEFFIELD, Ala. — Mechanic 
turnover, a bugaboo in a large 
number of automobile dealerships, 
is no problem to the S & M 
Chevrolet Co. of this city, which is 
in the heart of an area well-dotted 
with large war factories. 


R. B. Steverson, partner and 
manager, cites six points which, he 
says, have contributed much to the 
satisfactory dealer-employe _rela- 
tions of his organization. They 
are: 


1. For every two war bonds em- 
ployes buy regularly out of their 
extra earnings, the company buys 
and gives them one bond of simi- 
lar denomination. 

2. Ten-day vacations with pay 
are given mechanics every year. 
They also receive sick leave with 
pay. 

3. An annual bonus based on 
meritorious service is paid. 

4. A blanket deferment as “es- 
sential war workers” for the 
entire mechanical organization was 
obtained. 

5. Regular service meetings are 
conducted monthly. Steverson and 


No. Zina Series on the 


Fundamentals of 
Mass Production 


is a competitive weapon. It gives form to an 
It puts materials to practical use for the benefit 


ankind. 


Functional design has introduced a new basic factor 
in the products of mass production industries where 
quality and price must measure up to new, high per- 


formance standards. 


Woodall Industries Inc., has pioneered the application 
of new materials to mass production industries by 
sharing the responsibility for design with raw material 
producers and manufacturers of end products. 


The demands of tomorrow are a spur to the imagin- 
ation of today. Hence, Woodall thinking of the days 
to come, is built around the role of a fabricator in 
which design will play its vital part. 


MATERIALS FOR 


MASS PRODUCTION 


PLANTS, DETROIT AND MONROE 


INDUSTRIES 


Roy Collins, service manager, en- 
courage mechanics to _ present 
problems and to take part in the 
discussions. 

6. During the employment in- 
terview, a new mechanic is told of 
the policies already established for 
employe satisfaction, and he is ad- 
vised to consult management 
should a problem arise in connec- 
tion with his job, his work or his 
relations with the company. 


Steverson says that as a result 
of the above-policies, employe re- 
lations have improved to the ex- 
tent that better service is being 
given car and truck owners. 


Supreme Court 
Refuses to Rule 


On Conn. Tax 


NEW YORK.—Until the Con- 
necticut tax law in question has been 
construed through a test in the 
courts of that state, the U.S. Su- 
preme court has declined to rule in 
a case involving the issue of 
whether a state can impose upon 
an interstate trucking line, per- 
forming no intrastate hauling within 
its borders, a business privilege tax 
calculated on that portion of the 
carrier’s net income presumed to 
have been derived from its opera- 
tions in the state. 

The case went before the U.S. Su- 
preme Court on appeal from a de- 
cision of the Federal Second Circuit 
Court of Appeals upholding Con- 
necticut’s right to levy an annual 2 
percent excise tax on the net income 
of Spector Motor Service, Inc., de- 
rived from business transacted in 
Connecticut. The trucking firm, a 
Missouri corporation with executive 
offices in Chicago, had earlier won 
in the Federal District Court. 

Through an 8-to-1 decision writ- 
ten by Justice Felix Frankfurter, 
the Supreme Court directed the Cir- 
cuit Court to vacate its judgment, 
and remand the case to the Federal 
District Court in Connecticut, with 
directions “to retain the bill pend- 
ing the determination of proceed- 
ings to be brought with reasonable 
promptitude in the state court in 
conformity with this opinion.” 

“It is for Connecticut,” Justice 
Frankfurter wrote in the majority 
opinion, “to decide from what as- 
pect of interstate business she seeks 
an exaction. It is for her to say what 
is subject matter which she has 
sought to tax and what is the calcu- 
lus of the tax she seeks.” 


Riesing Gets | 


ASME Post 


NEW YORK.—At the annual 
meeting of American Society of Me- 
chanical Engineers here, E. F. Ries- 
ing, chief automotive engineer of 
Firestone Industrial Products Co., 
was made national chairman for 
1945 of the Rubber and Plastics Di- 
vision. 

Riesing, who succeeds as chair- 
man Gordon M. Kline of the Na- 
tional Bureau of Standards, Wash- 
ington, served as_ vice-chairman 
during the past year. In addition, 
for the last several years he has 
been a member of the executive 
committee of the Detroit Rubber 
and Plastics group. 


AAF Ups Dealer’s Son 


For Time-Saving Idea 
CANTON, S. Dak.—An idea that 
will save the Army Air Force 10,248 
man-hours and $8,927 a year has won 
the son of M. G. Skyberg, owner of 
the Skyberg Chevrolet Co., a pro- 
motion to staff sergeant with the 
AAF Materiel Command’s produc- 
tion engineering section at Wright 
Field, Dayton, O., his father reports. 
Delay arising from transmission 
of specifications which it was his 
duty to handle bothered 26-year-old 
Vernon Skyberg so much that he de- 
vised a method whereby specifica- 
tion change notices could be han- 
dled within three days after repro- 
duction instead of in the customary 
five weeks, according to his father. 


“OUR AD, OFFERING METAL PARTS 
DRAWERS for sale, had an excel- 
lent response. We received several 
calls about them and delivered the 
entire lot this morning.”—Rose Olds- 
mobile Co., Albany, New York. 
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B. C. Dealers 
Form Assn.; 


Collier Named 




















held. 
Stanley G. Collier, 











pointed vice-president. 







provincial organization. 

British Columbia has been divided 
into 10 zones with a director for each 
area. Collier was named director for 
the Vancouver area. Victoria dealers 
will name their director at a meet- 
ing in their own city. 

Other directors are: Marshall Mc- 
Leod, Chilliwack Fraser Valley dis- 
trict; Edward Gillispie, Kamloops, 
Kamloops district; J. H. Watkin, 
Vernon, Okanagan district; J. A. 
Ferguson, Nelson, Kootenay dis- 
trict; George Ramby, Prince George, 
Cariboo district; S. E. Parker, 
Prince Rupert, North Coast district; 
Frank Hanna, Nanaimo, Upper Van- 
couver Island district; Frank Trapp, 
New Westminster, New Westmin- 
ster district. . 

The new organization will have a 
membership of about 105 dealers, of 
whom about 60 assembled for the 
meeting at Vancouver. 


Mossy Elected 


In New Orleans 


NEW ORLEANS.—Wiley L. 
Mossy, owner of Mossy Motors 
(Oldsmobile), was elected president 
of the New Orleans Automobile 
Dealers’ Assn. 

Roy Beydler, vice president and 
general manager of Packard New 
Orleans, Inc., (Packard), was 
named vice president, and Oliver 
Cinnater, vice president of Crescent 
City Motors (Studebaker), was 
elected secretary-treasurer. O. E. 
Haring, owner of O. E. Haring 
(Chrysler-Plymouth), is the retir- 
ing president. 




































































VANCOUVER, B. C.—The Motor 
Car Dealers’ Assn. of British Colum- 
bia has been formed at Vancouver. 

Previously there has been a Van- 
couver and also a Victoria associa- 
tion, and a few of the dealers in the 
other B. C. cities have been asso- 
ciate members of the associations in 
the two larger cities. Effort to form 
associations in some of the smaller 
cities has been partially success- 
ful. All dealers in the province will 
be enrolled in the B. C. association, 
and local district meetings will be 


Stonehouse 
Motors, Ltd., Vancouver, who was 
president of the Vancouver associa- 
tion, was elected as president of the 
new provincial body. W. A. Davis, 
Davis Motors, Victoria, has been ap- 
Edwin T. 
Orr, secretary of the Vancouver 
Board of Trade, who officiated as 
secretary of the Vancouver associa- 
tion, will act as secretary of the new 





Opposed to the diversion of highway 
revenue and in favor of uniform size 
and weight for highway vehicles. 

_ Tennessee and Kentucky were 
cited as the worst states in the na- 


tion from the standpoint of the 
trucking business. 


While diversion of highway reve- 
nue had a modest beginning in Ten- 
nessee with $1,000,000 diverted in 
1931, since that time $45,000,000 has 
been diverted—enough to build 1,900 
miles of two-lane highways. 


Various other problems confront- 
ing the industry were discussed by 
Ralph Nichols, of Nashville, presi- 
dent-elect; Harry McCool, of Chat- 
tanooga, president; W. E. Pryor, 
Memphis, president of the Memphis 
Automobile Dealers Assn., and Larry 
—” secretary of the state associa- 
ion. 


Price control and rationing prob- 
lems were outlined by officials of the 
Office of Price Administration and 
the War Production Board. 


Service Called 
A Key to Boom 
In Flying 


ST. LOUIS.—A boom in civilian 
aviation in postwar years will de- 
pend upon the kind of service and 
attention that pri- 
vate fliers will get 
from the manu- 
facturer of air- 
planes and equip- 
ment, and from 
airport operators, 
according to Syd- 
ney Nesbitt, air- 
craft radio sales 
manager of Lear, 
Inc., airplane 
equipment maker, 
addressing the an- 
nual meeting of 
Aviation Distributors and Mfgrs. 
Assn. here. 

Nesbitt recognizes that giving the 
proper kind of service is the hard- 
est task that faces private flying. 
“Until private or itinerant-commer- 
cial flying assumes a heavy propor- 
tion of automobile traffic, it will 
hardly be possible for one establish- 
ment to economically service all the 
parts that constitute a plane,” Nes- 
bitt said. 

Airplane sales agencies, as well as 
airport operators, will have to farm 
out a lot of their service work to 
organizations that specialize in vari- 
ous parts of planes. 

The greatest competition in post- 
war flying will not be from within 
the industry, but from automobiles, 
buses, trains, and feeder airlines. 
The only way to overcome this 
competition is to “sell” the flier, and 
keep him sold by good service and 









NWA 


Sydney Nesbitt 


continued satisfaction, Nesbitt con- 
cluded. 















































































































AT FIRST GLANCE it might ap 
above are engaged in the joyful 
Not so. Their skillful fingers are 









Produced in Chevrolet plants; 
ee planes ineluding the P- 
Thunderbolts. 





os 


r that the busy men and women pictured 
uletide task of trimming Christmas trees. 
engaged in a vastly different job. They are 
Fa? putting the finishing touches on the big new RB-2800 Pratt 
cylinder aircuaft engines of more than 2,000 horsepower now bein 
They are designed to power 
61 “Black Widow” night fighters 





& Whitney, 18- 
volume 
Fighter and Bomber 
and the latest P-47 





IN RECOGNITION of meritorious service rendered the Army Air Forces 


in maintenance and repair training, from 1942 


to 1944, United States Rubber 


Co.’s Detroit plant was recently awarded the Air Forces “Certificate of Service.” 


The presentation was made by Maj. 


W. F. Barth, Army Air Corps, and 


accepted for the rubber company by Emmet Sheahan, assistant to the president. 


Canada Faces 


Auto Crisis . 


As ‘Junker’ Toll Grows 


VANCOUVER, B. C.—Canada is He said that unless new cars are 


facing a very serious situation in 
connection with her automobiles, 
according to C. R. Gall, general 
sales manager for Hudson Motors of 
Canada, Ltd. 


MeNutt Cites 
Need For 2,300 
Tire Workers 


WASHINGTON. —There is an 
immediate critical need for ap- 
proximately 2,300 workers in the 
top-urgent military tire production 
program, according to WMC Chair- 
man Paul McNutt. 

An additional 8,500 workers will 
be needed during the next few 
months as production facilities are 
expanded, he said. 

To meet these needs, McNutt 
said, a top priority rating is being 
accorded the rubber tire industry. 
Where manpower is not available 
locally, a top priority in inter- 
regional recruitment will be ap- 
proved, he added. 

McNutt pointed out that laborers, 
maintenance workers and other un- 
skilled workers constitute the bulk 
of the manpower need. Tire pro- 
duction jobs are not confined to 
men, McNutt emphasized. Many 
women are needed. 

The greatest immediate need for 


workers is in Akron, Chicopee 
—_ and Los Angeles, McNutt 
said. 





The Record 


PATA Sends OPA Details of 


MPR-540 Cheat 

PHILADELPHIA.—How earn- 
estly the Philadelphia Automo- 
bile Trade Assn. is cooperating 
with the Office of Price Adminis- 
tration to halt violations of used- 
car price ceilings is demonstrated 
by a letter to Dr. James F. Bo- 
gardus, OPA head here. It said in 
part: 

“Dr. — -, of Wilmington, 
Del., wanted to sell his Cadillac 
convertible coupe. He contacted 
Frank Diver, the Packard dealer 
in Wilmington, who agreed to pay 
him the base ceiling price. 
Shortly thereafter Mr. (violator) 
... hearing that the car was for 
sale, called upon the doctor and 
purchased the car for $100 more 
than the base ceiling price. 

“Mr. (violator’s) explanation to 
the doctor was that since the car 
was being purchased for a Cali- 
fornia dealer, they were paying 
the California price... 

“As this letter is written, the 
car is in the showroom at (viola- 
tor’s address), being offered for 
sale to Philadelphia buyers. Inci- 
dentally, it is impossible to buy 
the car at the warranted ceiling 
price.” 





built next year, thousands of people 
who owned automobiles before the 
war will be compelled to get along 
without cars and thousands more 
will be driving cars that are really 
in the “junk class,” worth $150 or 
less. 

Gall added: “We know that some- 
thing like 250 overage automobiles 
are going to the junk pile every day 
in Canada alone and that the scrap- 
ping rate will go up as time goes on. 

“By the end of this year, 80 per- 
cent of Canadian cars will be four 
years old or older, whereas nor- 
mally the percentage does not ex- 
ceed 45. 

“If we may assume that all units 
10 years old or older can be con- 
sidered normal replacement, there 
is already a backlog demand in 
Canada for some 558,000 units.” 

Before 1946 the total will be 729,- 
600, Gall said, in addition to “many 
thousands more who will be in the 
market as their present cars are 
several years old.” 

“Thus it would seem that if the 
war lasts into 1945, it will require 
at least 500,000 cars and trucks to 
get this country back to prewar 
standards, and it will be 1950 before 
we again would have in operation 
the number of cars we had in 1940.” 


Dender Heads 
Group in N. J. 


COLTS NECK, N. J. — At the 
meeting last week of the Monmouth 
County Automobile Dealers Assn. 
the following were elected officers: 

President, Joseph P. Dender, At- 
lantic Highlands; vice-president, 
Edward N. King, Freehold; secre- 
tary, John E. Bailly jr., Red Bank; 
treasurer, Frank Plunkett, Long 
Branch. 
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One of Worst States? ... 


Tennessee Dealers War 
On Diversion, Barriers 


MEMPHIS.—The Tennessee Auto- 
mobile Dealers Assn. went on rec- 
ord at its meeting here last week as 





Helicopter Sedan 
Announced by 


Vincent Bendix 


NEW YORK.—Vincent Bendix, 
president of Bendix Helicopter, Inc., 
has announced development of a 
four- passenger helicopter sedan, 
easier to operate than many auto- 
mobiles and only 25 percent more 
expensive. 

He said the sedan would be the 
first model to be placed in mass pro- 
duction after the war by his new 
company, which he organized in 
June. Bendix resigned in March, 
1942, from the Bendix Aviation 
Corp., of which he had been chair- 
man, 

In explaining a number of fea- 
tures which he said would make his 
sedan “the safest and most efficient 
type of flying machine in the 
world,” Bendix said that noise and 
vibration would be eliminated by 
doing away with the cyclical pitch 
change (the twisting of the wings 
with every revolution of the rotors) 
required in other types of helicop- 
ters. He also said his model does 
not employ an anti-torque propeller. 

Rated at 300 horsepower, the new 
sedan will have a top speed of about 
140 miles an hour, with a cruising 
speed of 120 miles an hour and a 
minimum rate of climb of 600 feet 
a minute. It will have many fea- 
tures of operation and control which 
are simpler than those of an auto- 
mobile, according to Bendix. 

The pilot operates the elevator 
lever with his left hand, moving it 
upward to ascend and downward to 
descend. In his right hand he holds 
the control lever, which controls the 
direction of flight and roll. Under 
this arrangement, Bendix explained, 
it should be easier for the average 
person to learn to fly the helicopter 
than to drive an automobile. 

Bendix said that with a slight 
body change the sedan could be con- 
verted into a freight carrier with a 
capacity of about three-fourths of 
a ton, which could also be used in 
insecticide spraying, forest-fire pa- 
trol or life-saving at sea. 


New Pa. Road 
Is Completed 


HARRISBURG. — Gov. Edward 
Martin and Highways Secretary 
John U. Shroyer recently dedi- 
cated 16% miles of a four-lane 
divided highway between here and 
Harper’s Tavern, Pa. past the 
Indiantown Gap Military Reserva- 
tion. It was the largest highway 
project in the nation this year, and 
cost $3,000,000. 

In addition, the State Highway 
department has awarded bids for 
extending the new road construc- 
tion an additional 10% miles from 
Harper’s Tavern to Fredericks- 
burg, Pa. The highway is part of 
the William Penn route running 
from here to New York by way of 
Allentown and Easton. 


Motorola Names Pincus 

CHICAGO.—William H. Kelley, gen- 
eral sales manager of Galvin Mfg. 
Corp. here, makers of Motorola radios, 
announces the appointment of Edward 
L. Pincus as district sales manager for 
the middle Atlantic states, with head- 
quarters at Philadelphia. 


Democracy — is. the American way of 
let’s keep it that way. 


life; 


JAP PLANES which have come within range of the Boeing B-29 Super- 
fortress have discovered the tail gunner’s cabin, built by the Hudson Motor 

| Car Co. in Detroit, carries a real sting. The guns pictured are a cannon and 
| two 50-caliber machine guns, all electrically operated. Thus, safety of the 
$600,000 plane depends on the nearly 30 miles of wiring, much of whieh 


leads to the guns. 








Truekin’ 


Tall Tales 
Mike Calls 


Moo-deer 
Sara 


By 
Jack Weed 


T HERE’S a lot of guys—fishermen 
and hunters—who are prone to 
exaggerate a little when talking 
about the fish or game they cap- 
ture. I know for I am both (fisher- 
man and hunter, I mean). And 
there are the guys who will never 
let anyone get a larger fish or make 
a more difficult shot—when their 
listeners were not in the party. 

Then there was Baron Munch- 
hausen, with his tall tales of adven- 
ture, and Paul Bunyan who roamed 
the forests of Michigan and neigh- 
boring states with his fabulous Blue 
Ox. These guys are acknowledged 
“best sellers” wherever sportsmen 
meet. 

And then, dear readers, and then— 
there’s that guy Slim Barnard, now 
sales manager for the Alemite Co. 
of southern California who swears 
on a Gideon bible that he and two 
other California automobile men 
shot 74 wild ducks at one time, with 
six shots from 12-gauge shotguns. 

T’ll let you, dear reader, classify 
him. 

If you’re ambitious and think you 
can match fireside tales with this 
long, lean and rugged—don’t, just 
save your breath. He'll calmly tell 
you about the one BB shot that he 
personally saw kill three ducks as 
it zig-zagged it way through the 
flock. Wot a man! 

* * + 


WHICH ALL brings me up to the 
point that I saw Slim for the first 
time since Pearl Harbor stopped 
automotive previews, at the Drake 
in Chicago, a week ago Sunday. In 
fact I participated in an impromptu 
“old home githering.” Slim and Doc 
Hogan—he with the highball stirrer 
thermometer—and I had just got 
back to the hotel from seeing Okla- 
homa, as Slim’s guest, when the 
famous traveling Buick kids from 
Huntington Park, Calif—Ray An- 
derson and George Humphrey— 
came up and wanted to know how 
come Slim was so far from home. 
Slim seemingly didn’t have to ask 
why these partners who run the 
biggest Buick dealership in the 
Movietown area, were away from 
their cash register. It seems to be 
pretty well understood by Western- 
ers, that you may see these partners 
most anywhere together—but never 
separate. 


While the usual bickering over 
who was going to buy that drink 
was going on, who should come 
along but Tom Flood of Auto-Lite, 
with his wife and a friend—which 
only helped to complicate an already 
complicated situation—since Tom, 
the world traveler, knew everybody 
around the circle. You guessed it. 
Tom and Auto-Lite were unani- 
mously elected—as they should be. 

* * * 


SLIM AND I were in Chicago for 
the same shindig but for different 
reasons. Slim was there to attend 
the annual Stewart Warner dis- 
tributor meeting as the sales punch 
of a distributor. I was there as one 
of the acts after the banquet. I did 
the chair warmer with my dull sta- 
tistics for Red Motley, of American 

(See TRUCKIN,’ Page 45, Col. 1) 
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Commereial Car News 


{ Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Trucks, 


Buses and Commercial Vehicles. 


Little Relief On New H eavy Trucks, 


Big Tires Foreseen in First Quarter 
Military Needs Bring 


Crisis to Civilian Users 


Western Front Supply Lines Eat Up Trucks at 900 
Per Week and Tires at 5,000-a-day Clip; 
1945 Production Schedule Increased 


DETROIT.—Despite the glowing prospects advanced a few 
months ago of relief for the truckers in both new trucks and 
increased supplies of heavy-duty tires, unforeseen demands 
of war are bringing a sorry Christmas present to dealers and 
operators. Not only will the nation continue to be short of 

an 


IKE DOOLESCHMALZ is back again. Encouraged by the publication of 
his recent contribution—The Postwar Trailer to Fit All State Laws—he 
has submitted to the Fruehauf Trailer Co. this new idea for the postwar 
use of old Army barrage balloons. “This,” he says, “is the answer to the 
problem of ‘weak bridge spans’ on our main national highways.” 


New Trucks Stand Idle 


Kaufmann Charges ODT Restrictions 
Needlessly Impede Sales 


NEW YORK.—Hundreds of new 
trucks are deteriorating in dealer 
establishments while farmers and 
transportation companies are suf- 
fering from the lack of them, it was 
charged last week by P. J. Kauf- 
mann, president of the New York 
State Automobile Dealers Assn. 

In a letter to Col. J. Monroe John- 
son, director of the Office of Defense 
Transportation, Kaufmann said that 
the reason for the bottleneck in dis- 
tribution is the restriction placed on 
willing and needy purchasers by 
ODT for obtaining the necessary 
certificates of transfer, which allows 
the dealer to sell the trucks. 

Kaufmann urged immediate re- 
laxation of the restrictions to break 
the bottleneck. 

“It seems ridiculous,” he said, “for 


Burke Succeeds 
Fish as Chevrolet 


Truck Manager 


DETROIT.—John W. Burke has 
been appointed manager of the 
Chevrolet commercial and truck 
department, suc- 
ceeding W. E. 
Fish, recently 
named assistant 
general sales man- 
ager of Chevrolet, 
it is announced by 
William E. Holler, 
general sales man- 
ager. 

Burke, who has 
been associated 
with Chevrolet 
truck activities 
for 14 years, 
joined Chevrolet in 1931 as regional 
truck manager at Flint. Since 1936, 
he has been with the Detroit central 
office truck department, first in 
charge of local fleet business, next 
as assistant manager of the depart- 
ment. 

For the last two years Burke has 
served as government headquarters 
procurement manager, with offices 
at Washington and Detroit. He has 
been assisting government agencies 
expedite the distribution of Chevro- 
let trucks throughout the United 
States. 


John Burke 


the War Production Board to per- 
mit the manufacture of new trucks 
only to have them become inferior 
and shopworn in the hands of deal- 
ers, when there is such an acute need 
for them in maintaining our essen- 
tial transportation requirements.” 


He stated that in a recent survey 
by the state association it was found 
that dealers in the state had hun- 
dreds of new trucks standing idle, 
“which they were unable to sell due 
to the inability of ready purchasers 
to obtain ODT certificates of trans- 
fer.” 


“These trucks,” he said, “are badly 
needed by farmers, produce haulers 
and transportation companies, which 
are carrying on a business very es- 
sential to the livelihood of our na- 
tion. These trucks are not adaptable 
to the uses of our military forces 
and the release of them would be to 
the definite advantage of our war 
effort.” 


Kaufmann pointed out that neces- 
sary wartime restrictions on the 
manufacture and replacement of 
commercial vehicles coupled with 
additional wartime burden on our 
transportation facilities was caus- 
ing the home-front transportation 
system to rapidly approach the 
breaking point. 


15,486 Trucks 
Are Released 
In November 


WASHINGTON.—A total of 15,- 
486 vehicles was released under the 
truck rationing program during No- 
vember, the automotive division of 
the War Production Board an- 
nounces. 


Civilian users received 253 light 
trucks, 8,700 medium and 3,153 heavy 
trucks and 2,462 trailers. Holders of 
government exemption permits re- 
ceived 15 light trucks, 708 medium 
and 152 heavy trucks and 43 trailers. 

Since the rationing program be- 
came effective March 9, 1942, a total 
of 335,524 vehicles of all types has 
been released. This includes 51,482 
light, 198,331 medium and 48,618 
heavy trucks and 37,093 trailers. 


both heavy-duty trucks and 
tires for the first quarter of 
1945 but, according to best 


obtainable estimates, the second and 
third quarters will find both items 
even more short than they are now, 
unless some near miracle of produc- 
tion transpires within the next few 
weeks. 


While the entire truck production, 
including military, will be down 
from schedule only about 5 percent 
at the close of this year, we are be- 
hind schedule on  heavy-heavy 
trucks 10.3 percent, behind on light 
heavy-duty trucks about 12.31 per- 
cent, while off-highway trucks are 
26 percent off. 


Medium trucks, the one and 
one-half tonners, are practically 
up to schedule since they are not 
affected as much by the critical 
tire shortage which is the bottle- 
neck of the heavy-duty truck 
manufacturing program. They are 
off only about 2 percent and pro- 
duction estimates for the first 
quarter of 1945 seem to indicate 
that they will be practically up to 
schedule. 

It is hoped by WPB that 1945 pro- 
duction of mediums, light heavies 
and heavy-heavies will be ahead of 
1944. 

The reason why heavy-truck pro- 
duction and heavy-duty tire re- 
placements are so critical right now, 
and will continue to be for some 
time, can now be told. Not only are 
approximately five thousand heavy- 
duty tires being destroyed each day 
in the European war theatre but the 
operation of the Red Ball and 
Green Diamond Express. supply 
trains ate up heavy-duty trucks far 
faster than any Army officer could 
possibly visualize before our present 
attack campaign started. 

American Armies fighting along 
the German border face a heavy- 


Truck Tire 
Allotment Is 
Cut in Half 


WASHINGTON.—During the first 
quarter of 1945 commercial motor- 
vehicle operators very likely will re- 
ceive only about one-half of their 
estimated tire requirements, accord- 
ing to present indications as viewed 
by ODT Director J. Monroe John- 
son. 

The urgent military demand for 
tires for combat vehicles, trucks, 
jeeps and other military transport 
is cited as the reason for the prob- 
able drastic cut. 

According to Col. Johnson, the 
present tire situation “is a challenge 
to all truck, bus and taxi operators 
to make the greatest effort possible 
to continue and to step up their tire 
conservation activities.” 

As claimant agency for essential 
motor vehicle transportation, ODT 
has requested 2,241,889 tires for new 
vehicle and replacement purposes 
for January, February and March, 
1945. Current negotiations, Col. 
Johnson said, indicate that the first- 
quarter allocation may fall short of 
this figure by close to one million 
tires. 

Declaring the present tire supply 
situation to be the most critical 
since the war started, Johnson called 
attention to recent war reports on 
the unprecedented wear and tear on 
military tires in the European war. 

Johnson said: “A Paris dispatch 
quoted Gen. Eisenhower as saying 
that ‘tire wear has exceeded all pre- 
combat estimates’ and that ‘the 
American armies fighting along the 
German border face a tire shortage 
so serious it threatens to tie up 10 


(Continued on Page 48, Col. 4) (Continued on Page 41, Col. 1) 


Civilian Truck Output Up 
But Still Behind Schedule 


DETROIT.—Heavy truck produc- 
tion nationally has climbed more 
than 35 percent since June, but is 
still behind schedule, the Detroit 
Regional War Production Board re- 
vealed last week. 

Production of heavy-heavy trucks 
in November was 37 percent greater 
than in June and light-heavy trucks 
were up 33 percent. Large truck and 
bus tire production was up 30 per- 
cent. However, as of Dec. 1, heavy- 
heavy truck production was 15 per- 
cent behind schedule. Light-heavy 
truck production was 2 percent 
above schedule and production of 
large truck and bus tires was 5 per- 
cent ahead of schedule. 

It was announced in Washington 
that because of the new and greatly 
increased military requirements in 
small arms and intermediate ammu- 
nition the WPB has indicated a 
policy to move other war production 


contracts into plants having cut- 
backs, contract readjustments and 
run-outs, rather than to shift the 
manpower. 


Mass. Urged to Relax 


Truck Length Curbs 

BOSTON. — Massachusetts re- 
strictions on truck lengths would 
be permanently liberalized under 
@ recommendation to the 1945 
Massachusetts legislature by the 
commission on interstate co- 
operation. 

Under the commission’s pro- 
posal, the length of single trucks 
operating on state highways 
could be increased to 35 feet and 
trailer-tractors to a maximum of 
45 feet, as is currently allowed 
under a wartime executive order 
issued by the governor. 
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Rail-Truck:War Looms 


te/n Tenn. Legislature 


NASHVILLE, Tenn.—Tennessee’s 

945 legislature may be marked by 
charges of railroad domination, 
uch as were heard in Kentucky 
‘ais year when that state’s lawmill 

ejected a bill to liberalize truck size 

and weight restrictions. 

Such a possibility was indicated 
when E. H. Crump, Shelby County 
political leader, who has been press- 
ing for a shift of the Memphis tax 
burden from real estate to utilities, 
was quoted in Memphis as assert- 
ing he understood the Louisville & 
Nashville and the Nashville, Chat- 
tanooga & St. Louis railroads were 
“planning to organize, and capture 
the legislature if possible to fight 
every bill aimed at them.” 

Although Crump’s remarks were 
prompted by his interest in antici- 
pated legislation to aid Memphis in 
its efforts to collect more taxes from 
the railroads, any such powerful 
lobbying by railroads as he implied 
would also react against legislation 
of trucking industry interest which 
is expected to be introduced. 

It has been predicted that legisla- 
tion to increase Tennessee’s present 
30,000-pound truckload limit will be 
introduced during the 1945 session 
here. The only state which now has 
a lower truck weight maximum 
than Tennessee is Kentucky, with 


| Rodgers Hits 


Transportation 


Association 


CHICAGO.—Assailing the Trans- 
portation Assn. of America as 
merely a “railroad front whose job 
is to pull railroad chestnuts out of 
the fire,” Ted V. Rodgers, president 
of the American Trucking Assns., 
told an ATA meeting here last week 
that the railroads are backing a na- 
tionwide transportation system with 
“all the cards stacked against the 
trucking industry.” 

Attending the meeting were truck- 
ers from Illinois, Indiana and Wis- 
consin. 

“I mention the Transportation 
Assn. of America,” Rodgers declared, 
“because it is the loudest and most 
persistent advocate of transporta- 
tion ‘integration.’” The plan pro- 
vides for super corporations which 
would operate railroads, trucks, 
buses, boats, airplanes and anything 
else that might suit their fancy. 

“A few such corporations could 
divide the nation into spheres of in- 
fluence and monopolize transporta- 
tion to an extent that would make 
the old railroad monopoly look like 
penny ante stuff by contrast. The 
railroads, of course, would dominate 
these super corporations.” 

Rodgers forecast that higher costs 
for inferior gasoline, tires, parts, 
along with increased maintenance 
needs of wornout equipment, higher 
labor costs, and larger payments on 
damage claims resulting from in- 
efficient help would prevent the 
trucking industry from coming out 
of the war in a strong financial 
position. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


100,000 War Tires 


Back for Disposal 

WASHINGTON. — Approxi- 
mately 100,000 bruised and war- 
torn tires have come back from 
the battle fronts to the Treasury 
Office of Surplus Property for 
disposal, it was announced last 
week. 

They are mainly truck tires 
with a mud and snow tread. Now 
in poor condition, they cannot be 
made usable for the Army, but 
after a considerable repair job, 
it was stated, they can be made 
serviceable for some civilian uses. 








The Treasury, therefore, sold 
them to tire manufacturers at 
$30 a ton. 


The tire manufacturers have 
agreed to distribute the shipment 
to repair shops throughout the 
country at a cost of $40 a ton de- 
livered. The repair shops will 
service the tires and sell them to 
civilian users, the Treasury said. 





its 28,000-pound limit. Some 16 
States allow 40,000 pounds, while 27 
others permit from 40,000 to 73,000. 

A bill to make permanent a tem- 
porary wartime arrangement under 
which maximum loads of 40,000 
pounds are permitted in Kentucky, 
was rejected by the 1944 Kentucky 
legislature amid charges that the 
solons were dominated by the 
Louisville & Nashville Railroad. It 
was further charged that the same 
raliroad was responsible for the 
fact that Tennessee and Mississippi 
happen to have the next lowest load 
limit in the country—30,000 pounds. 
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FROM VENEZUELA is J. B. Arismendi (center), member of the firm of 
Sanchez Vegas and Arismendi, Dodge car and truck distributors with head- 
quarters at Caracas. With Arismendi on his recent visit to Detroit are 
shown W. H. Welch, assistant to the president (left), and C. B. Thomas, 
president of Chrysler Export. Arismendi’s firm is constructing a complete 
new building to house their showrooms, service department and general 
offices at Caracas, 
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Tice Boosted 
By Fruehauf 


DETROIT.—Harvey C. Fruehauf, 


president of the Fruehauf Trailer 
Co., has announced the promotion 
of A. K. Tice, who 
has been director 
of the sales de- 
partment, to vice- 
president. 

“This advance- 
ment is made in 
recognition of the 
many contribu- 
tions that Ken 
Tice had made to 
the up-building of 
the Fruehauf 
Trailer overa long 
period of time,” 
Fruehauf said. Tice will remain di- 


rector of sales. 





A. K. Tice 


WERCHANOISE 1S ON THE MARCH 


Hats off to that valiant army of commercial truckers 
whose efforts to supply the home front have eased 
the sting of wartime shortages * But for the never- 
say die philosophy of this organization and the 
recognized stamina of the finest rolling stock in 
the world, this country would have been faced with 
a condition which, by comparison, would have 
dwarfed our current inconveniences * We, of 
Bendix-Westinghouse, are not without pride for 


the heavy role Air Brakes and Pneumatic Controls 
have played in this Victory on the home front. 


More especially, we are grateful for those countless, 
unsolicited statements from operators who credit 





AIR BRAKE COMPANY 


AND PNEUMATIC CONTROL DEVICES 


Bendix-Westinghouse Equipment for a major share 
of their accomplishment in keeping units rolling, 
safely, efficiently and economically * Naturally, 
in view of the record, you will be interested 
in the many exclusive advantages this 
standard of safety holds for you. To relay this 
information, a nationwide chain of Bendix- 
Westinghouse Distributors is waiting and ready 
to survey your individual control requirements. 


world 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
... ELYRIA, OHIO 
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N. Y. Teamsters 
Win Protection 


Of U. S. Law 


NEW YORK. — Federal District 
Court Judge Vincent L. Leibell has 
ruled that employes of trucking 
concerns Operating entirely within 
one state are protected by the over- 
time pay provisions of the federal 
Fair Labor Standards Act, pro- 
vided the materials handled are 
destined for shipment outside the 
state. 

In commenting on the opinion, 
Regional Wage-Hour Director Ar- 
thur J. White said it would “bring 
the benefits of the overtime provi- 
sions of the wage-hour law to 
countless thousands of employes 
of intrastate motor carriers, par- 
ticularly the many employes em- 
ployed by New York garment-cen- 
ter trucking firms.” 

The ruling was given in a suit 
against Comet Carriers, Inc. here, 
which transports cut goods and 
materials from the plants of manu- 
facturers and jobbers to factories 
to be made into ladies’ coats and 
suits. The suit was brought on 
behalf of Administrator L. Met- 
calfe Walling, of the wage and 
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TRUCKS IN CHINA are worth their weight in gold, for the majority of 
them have to he flown in in sections over the Himalayan “hump” and 
reassembled for use. Here, however, are trucks which have been captured 
from the Japanese in the campaign on the Salween river. They are being 
reconditioned by members of a special salvage and reclamation crew of 
the Y-Force Operations Staff, American military mission to China, T/5 
Kenneth EF. Pagan, Sgt. Walter J. Smith and Capt. Ramon C. Graves. 


hour division. 

Judge Leibell ruled that drivers 
and helpers on trucks crossing 
state lines at least one day a week 
were subject to Interstate Com- 
merce Commission rules and there- 
fore exempt from the overtime 
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provisions of the Fair Labor Stand- 
ards Act. He expressed a prefer- 
ence for Walling’s position that 
employes are not exempt under 
the act if they devote more than 
50 percent of their time to work 
outside the jurisdiction of the ICC. 


TRUCK SECTION 


New Saga of Trucking 


Americans in China Smack the Jap 
With His Own Vehicles 


Y-FORCE OPERATIONS STAFF, 
China Theater.—Repairing and oper- 
ating captured Jap trucks between 
two Jap strong points in Western 
Yunnan is the most interesting job 
in China, according to Capt. Ramon 
C. Graves, of Salem, Ore., who re- 
cently completed 35 days at this haz- 
ardous occupation. 


Before entering the Army in July, 
1942, Graves was employed by the 
United Motors division of General 
Motors. When the Chinese Expe- 
ditionary Force, assisted by ad- 
visers and specialists of Y-Force, 
launched the Salween Campaign 
in May, the attacking forces by- 
passed the strong Jap position of 
Sungshan, just west of the Burma 
Road Salween crossing, and struck 
toward Lungling, 28 miles behind 
Sungshan on the road. 


A containing force was left at 
Sungshan and soon surrounded the 
series of mountain peaks which the 
Japs had fortified heavily. Between 
Sungshan and Lungling, the ad- 


FROM A DESIGNER’S SKETCH-BOOK 


when the new and better vehicles of tomorrow 
are ready to go into production, Timken will 


Specialized trucks, each de- 


signed for one particular type of 

load and service, will be an impor- 

tant clement in America’s highway 
transport program after the war. 

One possibility for such a truck, for bulk in- 
ter-urban deliveries of metropolitan newspapers, 
is illustrated above. Today, this truck and many 
other new designs exist only in designers’ sketch- 
books. Tomorrow. many of them will be realities. 

Radically new designs cannot be expected the 
moment full-scale production is resumed, but 
many specialized types, based upon standard 
chassis models, will undoubtedly be built from 


the start. 


Regardless of the size. shape or design of the 
improved trucks of the future, axles must carry 
the load, move the load and stop the load. And 


THE 
WISCONSIN 


be ready with improved axles and brakes to 
meet the needs of these super-vehicles for super- 


highways. 


38 YEARS OF AXLE ENGINEERING LEADERSHIP 


TIMKEN AXLES 


TIMKEN-DETROIT 
AXLE 


DIVISION, 


AXLE 


CO., DETROIT 32, MICHIGAN 
OSHKOSH, WISCONSIN 


vancing main body captured a num- 
ber of Jap positions and materiel, 
including some bullet-riddled trucks. 

“On Aug. 3,” says Capt. Graves, 
“I was placed in charge of a crew 
of Y-Force mechanics and flown by 
liaison plane to a position between 
the two Jap strong points to sal- 
vage and reclaim the Jap trucks. 

“We found the captured vehicles 
inoperative. Tires, parts and gaso- 
line were flown in to us for 35 days, 
during which time over 1,000 tons 
of rice and ammunition was hauled 
by these trucks, driven by Ameri- 
can soldiers, to the Chinese troops 
making the assault on Lungling.” 

The use of these repaired trucks 
saved an enormous amount of time 
and manpower, for supplies could 
be trucked down the Burma Road to 
Sungshan, packed around the base 
of the mountain—on the peaks of 
which the battle was waging—by 
coolies and pack trains, and then 
trucked by Capt. Graves’ men to the 
troops around Lungling. 

“We were visited almost daily by 
Jap Zeros—bombs dropped within 
200 yards of us on one occasion. All 
of the men became expert aircraft 
identifiers—and 100-yard sprinters, 
that being the distance to the near- 
est bomb shelter.” 

“But our closest call came from 
American planes. A couple of P-40s 
were over our position and the 
pilots were having a discussion, 
wanting to know why Jap trucks 
were running on that section of 
the Burma Road.” 

“We had an uncomfortable 20 
minutes until their home field 
identified us as ‘friendly.’ ” 

“I was also flown into Tengchung 
by liaison plane, and entered that 
place while the battle was raging to 
inspect 16 Jap trucks captured there 
by the Chinese Army.” 

(Tengchung was the most impor- 
tant city in Western Yunnan, a vital 
cormmunications and supply center 
for Jap forces along the Salween 
River.) 

“When Sungshan fell to the Chi- 
nese (Sept. 7, a week before Teng- 
chung was taken), we took over the 
job of salvaging and reclaiming the 
10 vehicles captured there. Eight are 
now in good condition and being 
used to good advantage by the Chi- 
nese and American forces. 

“Our quarters while living behind 
the enemy lines had for two years 
previously been occupied by Jap- 
anese and Korean ‘comfort girls’ 
with the Jap army.” 


Unraided Icebox 


Firestone Stores Vegetables 


In Bomb Shelter 

AKRON.—Thirty tons of vege- 
tables have proved that a bomb 
shelter can be reconverted to 
something better than a hole in 
the ground. 

Turnips, cabbage, beets, car- 
rots and potatoes were stacked 
inside the model bomb shelter 
built by Firestone Tire & Rubber 
Co. after Pearl Harbor. The food 
will remain fresh throughout the 
winter in the underground quar- 
ters, for consumption as needed 
by the 30,000 workers who eat in 
the company’s cafeterias. 

The shelter, a tube 60 feet long 
and 90 inches in diameter, will 
hold more than 1,000 bushels of 
potatoes. Vegetables which are 
being stored are from the Fire- 
stone farms at Columbiana, O., 
and from the Firestone gardens 
here. 


Idaho Falls Promised 


Better Stage Service 

IDAHO FALLS, Ida.—(UTPS)— 
A. C. Nichols of Salmon City will 
start shortly after Dec. 1 an experi- 
mental stage line from this city to 
Salmon, at present linked with the 
rest of Idaho only by a circuitous 
route through the Lost River Moun- 
tains. 

The run will be for three months, 
and continued if business warrants. 
Nichols plans three round trips a 
week. 


“IT WILL NOT BE NBCESSARY to 
run the eclosed “ad” any more, as 
it proved very satisfactory and our 
stock of radios is now exhausted.”’— 
Villa-Pontiac Co. (Pontiac), Buffalo, 
New York. 

Be Want Ad Dept., inside back cover 
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Bus Hardships Seen 


Conn. Utilities Board Cites Passenger Dip, 
Equipment As Postwar Troublemakers 


HARTFORD, Conn.—A prediction 
that bus companies probably will 
experience greater difficulties than 
any of the public utilities in making 
the transition from war to peace- 
time operations was made by the 
Connecticut state public utilities 
commission in its thirty-third an- 
nual report. 


Equipment will have to be re- 
placed and there is expected to be a 
great decrease in the number of pas- 
sengers, the report said. 


The commission paid high trib- 
ute to the bus companies and other 
utilities of the state for their 
“great accomplishments” in pro- 
viding adequate, safe service in 
spite of wartime difficulties and 
manpower shortages. 


A recommendation that it be given 
jurisdiction over air transportation 
was made by the commission. At 
present such jurisdiction is in the 
hands of the federal government 
and the state aeronautics depart- 
ment. 


“If conflict and confusion are to 
be avoided,” the report said, “it 
would seem desirable to concentrate 


Truckers to Work 
With Aviation, 
Rodgers Says 


SIOUX FALLS, S. D.—Ted V. 
Rodgers, president of the American 
Trucking Assns., promised in an 
address here that American truck- 
ers will work “hand in glove” with 
a great new aviation industry in 
the postwar world, to provide the 
finest transportation service the 
nation has ever known. 

Speaking at a banquet session 
concluding the annual convention 
of the Associated Motor Carriers 
of South Dakota, Rodgers said: 

“You can’t stop progress. But if 
you continue to offer a maximum 
service, you won’t have to worry 
about the profit side of the 
ledger.” 

Praising the war job done by the 
trucking industry, despite short- 
ages of equipment, tires, man- 
power and_ gasoline, Rodgers 
warned that the “worst is yet to 
come.” He said that present Army 
offensives are “grinding up” 900 
more trucks a month than was 
anticipated; the gasoline situation 
is more critical than at any time 
since the advent of rationing, and 
tire conservation has become in- 
creasingly important. 

Rodgers pointed out that the 
trucking industry is operating on 
“an awfully close margin.” 

“In the nation,” he said, “ex- 
penditures of truckers are now 
96.7 percent of income. Mainte- 
nance costs have been doubled, 
claims are increasing, equipment 
is wearing out.” 

Glen Buckingham, of Rapid City, 
and Dan Dugan, of Sioux Falls, 
were reelected president and treas- 
urer, respectively, of the associa- 
tion, which includes representa- 
tives of bus operators, common 
carriers, household goods carriers. 
livestock . transports, petroleum 
transports and private carriers. 


New Truck Sales 
Up 21 in D. C. 


WASHINGTON.—Dealers in the 
District of Columbia sold 48 new 
trucks in November, 1944, compared 
with five in the same month a year 
ago, and 27 in October, 1944, it was 
revealed last week by the Washing- 
ton Automotive Trade Assn. Sales 
for the first 11 months totaled 187 
against 536 in 1943. 

New car sales for November were 
34 in 1944 and 68 last year. Twenty- 
four were sold in October, 1944. In 

’ the eleven-month period, sales were 
434 in 1944 and 952 in 1943. 


Home on the Range 
CHEYENNE, Wyo.—(UTPS)—Wyo- 
ming’s famous license plate cowboy 
’ will again ride the vehicle range in 
metal, displ the fibre-board tage 
used in 1944. one 1 tag 1 
be allowed for each vehicle. 


“IT WILL NOT BE NECESSARY to 
— the een e. ay meee - 
it proved very satisfactory 4 
stock of radios is now exhausted. 
Villa-Pontiac Co. (Pontiac), Buffalo, 
New York. 
Want Ad Dept., inside baek cover 


in the same agency jurisdiction over 
all means of transportation, includ- 
ing air.” 

Unless plans are made now to 
regulate anticipated expanded air 
transportation, the commission 
stated, the federal government “will 
invade what is essentially state 
jurisdiction.” 


The commission asserted that 
all attempts by the federal gov- 
ernment to expand its control over 
any type of public utility opera- 
tion that cannot clearly be con- 
sidered interstate in nature should 
be resisted by the states. 


Declaring that it is not yet ready 
to admit the necessity for the “emer- 
gence of an all powerful ubiquitous 
federal bureaucracy in the utility 
regulatory field,” the commission 
urged the development of stronger 
state regulatory bodies. It asserted 
that the strongest argument pre- 
sented by the advocates of future 
concentration of power in the fed- 
eral government “is the alleged 
breakdown of state regulation.” 


Or 


av, 


1944 


WHEN THE SOUTHWESTERN Greyhound Lines recently was confronted 
with an urgent wartime job of painting and getting into service as quickly 


as possible a fleet of new busses to 
the Dallas terminal contacted E. B. 


serve that war-busy area, officials at 
Mohr, of the Mohr Chevrolet Co., for 


assistance on their problem. After discussing the urgency of the situation 
with Paul Russell, service manager, Mohr decided that the expedient thing 
to do would be to set up a separate paint department on a production-line 
basis, inasmuch as the large size of the vehicles made it impractical to use 
the dealership’s former painting facilities. ‘This was done with all possible 
speed, and today the Mohr organization is turning out completed jobs at a 
much faster rate than would have been possible under the former peace- 


time setup. Here ix a completed job. 


U. S. Asked to Clear 


Idaho Roads to Mines 
BOISE, Id.—(UTPS)—Gov. C. A. 

Bottolsen has asked federal aid in 

keeping open the vital trucking 


| highway to the tungsten and anti- 
| mony mines at Stibnite, Id., where 
heavy snow often blocks the traffic. 

Because the road goes through 
national forest lands, state funds 
cannot lawfully be used. 
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Truck Owners 
In Syracuse Open 
War on Waste 


SYRACUSE. A committee to 
study methods of conserving truck 
equipment and to launch an educa- 
tional program for drivers has been 
formed by fleet owners here. 

The group will strive to keep ODT 
posted on hardships faced by truck 
“users and advise where waste opera- 
tions can be avoided. 

James IF. Tierney, manager of 
Syracuse Pepsi-Cola Co., is chair- 
man. Other members are C. J. Payne, 
manager of General Baking Co.; 
C. C. Brown, Netherland Milk Co.; 
Benjamin Wilkins, Wilkins, Castle 
& Wilkins, and Luther Stover, P & 
C Foods. 


At a recent meeting, ODT told the 
committee it would do “everything 
possible” to protect truck users, par- 
ticularly firms not listed as essen- 
tial which must keep their trucks on 
the road to remain in business. 


“OUR AD, OFFERING METAL PARTS 
DRAWERS for sale, had an excel- 
lent response. We received several 
calls about them and delivered the 
entire lot this eee ae Olds- 
mobile Co., Albany, New York. 


Be Want Ad Dept., inside back cover 


Reo’s 40-year background 
appeals to dealers 


You will find Reo trucks on the job in practi- 
cally every industry. Many of them show long 


years of service: others recently released 


through government quotas for essential civil- 
ian service are as smart as marines on parade. 
But whatever their age or wherever they work, 
owners and drivers agree that Reos are “tops” 
in dependability and economy. And now Reo’s 
40-year reputation takes on new lustre from 
an outstanding war record. Thousands of big 
Reo trucks and tractor units are showing how 


good they are in the service of the Army, Navy 
and Army Air Forces. 


There’s another reason why automotive mer- 
chants are swinging to Reo—the new Reo 
franchise! Hundreds of dealers have written for 
the “Big 7 Questionnaire” and are helping to 
shape the kind of franchise that will assure the 
most profitable dealer-factory relationship. Reo 
wants your ideas on seven basic points— 
write for the questionnaire today. 


REQ MOTORS, INC., Lansing 20, Michigan @ 


Factory Branches in Principal Cities 


1904 + AMERICA’S TOUGHEST TRUCK - 1944 
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5 Transit Changes 


Proposed in Mass. 


BOSTON. — Among recommenda- 
tions submitted to the 1945 Massa- 
chusetts legislature by the state 
public utilities commission are the 
following: 

That bus licenses be made annual 
instead of perpetual, as at present, 
and that the annual fee be set at $1. 
That common carrier certificates 
expire after a period of nonuse in- 
stead of continuing indefinitely. That 
railroads be excused from placing 
warning signs at crossings where it 
would be impractical or unneces- 
sary. That laws regarding inspec- 
tion, investigation and notice of ac- 
cidents, now applicable to railroads 
and street railways, be extended to 
common carriers by motor vehicle. 
That bus and airplane companies be 
permitted to have their own private 
police as do railroad and steamship 
companies. 
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FEDERAL SALES executives are looking to Mexico and other Latin 
American countries as important postwar markets and are now making 
plans to meet the increased demand for new trucks in these countries, with 
highway improvements and other industrial expansion, During marketing 
discussions at the Federal factory in Detroit, Wilfrido Lozano (left), Fed- 
eral sales manager for Mexico, is seen pointing out on a map highway sys- 
tems designed to improve transportation facilities in Mexico, while Roger 


Burley (center), assistant to the president, and M. L. 


Federal export manager, look on. 


Hercules Plastics 


A four-page folder on the cellulose 


Hudson (right), 


plastics family has been issued by 
Hercules Powder Company’s cellu- 
lose — department, Wilming- 
ton, Del. 


TRUCK SECTION 


Ready, but Waiting 


White Concentrates Resources on War Trucks 
As Peace Program Is Tabled 


CLEVELAND.—With its recon- 
version program shelved for the 
time being, White Motor Co. is con- 
centrating at least 90 percent of its 
time and resources in production of 
military trucks and resources, Rob- 
ert F. Black, president, said last 
week. 

Addressing a group of automotive 
writers who were visiting the White 
plant, Black asserted that “recon- 
version is not an imminent consid- 
eration with us.” Black cited Gen. 
Eisenhower's report that the armed 
forces are using up heavy-duty ve- 
hicles at the rate of 900 a week. 


He said that as far as White is 
concerned, reconversion “is chiefly 
a problem of material and man- 
power availability,” adding that 
“when both can be secured again, 


without interference to the military, 


Do You Get Out of Breath 
on the Hills, Chum? 


I’m an old road-hauler, 
Up hill and down dale, 


Day and night, 


rain or shine, hail or snow, 


With a detour here and a stop there, 
While my driver eats. 


I’ve done more’n half a million miles. 


I rattle a little, 
I wheeze a little, 


Sometimes I puff on the hills, 


But I get to the top, 


And I’m quite a guy coming down. 


I’m an International Heavy Duty, 

A truck from radiator grille to tail-light. 
And I’ve had good care. 

I’ve been serviced by 

An International dealer or branch 
Where keen service men 


— Use brains, 
~ Special tools, 


And special equipment 
To catch and correct little troubles 


BUT QUICK 


Before they become big ones. 


Get it chum? 
I'll bet you'll benefit 


From International Service, too, 

Whatever your make or model. 

You'll find International Service everywhere,* 
And Genuine International parts, 

Just like the originals in new trucks. 

So tell your boss about International Service. 


Us old guys have got to 


keep rolling. 


There’s a Victory coming up, 
And we've got to see that day, chum. 


*International Truck Service is furnished by 250 International 
branches, the Nation’s largest Company-owned truck 
organization, and by more than 4,500 International dealers. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago 1, Illinois 


HARVESTER 


we can get into production quickly.” 


Referring to demands for a 
standard truck design in the 
United States, Black said: 

“Since there are only a few hun- 
dred thousand heavy duty trucks of 
all makes in service throughout the 
country—divided into many models 
and innumerable variations of mod- 
els—there is no volume testing 
ground comparable to that provided 
by the 5,000,000-car years of the auto 
manufacturers or the 2,000,000-truck 
army we have now. 

“Another thing that has militated 
against a standard heavy duty truck 
design that could be produced in 
some volume is the patchwork of 
state legislation affecting truck de- 
sign. It may surprise you to know 
that, before the war, it was impos- 
sible to manufacture a motor truck 
of any size or description that could 
be legally operated in all 48 states.” 


“Since the war, Black said, “state 
barriers have been relaxed because 
of the importance of truck transpor- 
tation to war production.” 


“It seems only logical to us in 
the truck business that if the com- 
paratively free and unfettered use 
of truck transportation was im- 
portant enough to war production 
to warrant calling a special confer- 
ence of governors to approve it, it 
is going to be important in helping 
to reach and maintain high levels 
of production and employment 
postwar.” 

Vice-President J. N. Bauman, pre- 
senting the highlights of White’s 
“Personalized Service Plan,” pre- 
dicted that “The most important de- 
velopments that can be expected to 
come along as soon as the military 
needs are over have to do with effi- 
cient power output—using engines 
of smaller cubic-inch displacement 
and higher octane fuel. 

“There will also be a wider use of 
the strong but lighter alloys which 
the war has brought into sufficient 
production to make economically 
practical for trucks. This lighter ve- 
hicle weight will result in a better 
ration of payload than trucks have 
ever had before. 

“With these three important 
improvements — greater perform- 
ance, better fuel economy and 
more payload capacity—the post- 
war truck starts out with the 
three most important factors in 
truck operation. It is interesting 
that all three are the direct result 
of war necessity. The more effi- 
cient engines had to be provided 
to move heavily armored vehicles 
over the roughest kind of terrain. 

“The engines could not be too tre- 
mendously big and heavy, because 
the vehicles were already heavy 
with armor and additional engine 
weight would cut down performance 
fatally. Greater efficiency with 
smaller displacements had to be de- 
veloped. Higher octane fuels are, of 
course, chiefly the result of avia- 
tion’s wartime research. And the 
new, lighter alloys, are likewise.” 


Recap Equipment 
To Help Loggers 
PO 


RTLAND, Ore.— Peck Bros., 
tire distributors, have just received 
several thousand dollars worth of 


truck tire recapping equipment in® 


time to assist loggers and lumber- 
men with their tire problems. 

The Peck Bros. recapping plant 
is operated 24 hours a day to as- 
sist through the present critica 
tire shortage period. Speaking o 
the service, Ed Peck said that with 
their present equipment, they ca 
give from two to three-day service, 
thus permitting loggers to have 
their spare tires repaired. 


Fruehauf Buys 
Milwaukee Site 


MILWAUKEE.—Sale of the 10% 
acre property, which was the site of 


the old Reliance plant of the Allis@ 


Chalmers Mfg. Co., to the Fruehauf 
Trailer Corp., is announced. 


“OUR AD, OFFERING METAL PARTS” 


DRAWERS for sale, had an excel- 
lent response. We received severs 
calls about them and delivered thé 
entire lot this morning.”—Rose Olds- 
mobile Co., Albany, New York. 
Bw Want Ad Dept., inside back cove 
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TRUCK SECTION 


Col. Johnson Pessimistic .. . 


Truckers’ Tire 
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Truck Lines, 
| Facing Losses, 


Quota 
ail Ask Rate Boost 


eee = 4 seas + ‘samme sama: sees ames - 


a | ll | i 


To be Cut in Half 


(Continued from Page 36) 


percent of all Army vehicles by early 
February.’ 

“In addition, in a letter to his of- 
ficers and men, quoted in the same 
dispatch, Gen. Eisenhower said, ‘I 
am not exaggerating when I say that 
the war will be needlessly extended 
unless we extract every last mile 
from our tires and use them only as 
we find it necessary to do so.” 

Johnson called upon commercial 
motor-vehicle operators to conserve 
every ounce of usable rubber they 
now have, to retread and recap every 
usable tire carcass and to eliminate 
wear and tear and tire abuse wher- 
ever possible. He said: “Civilian tire 
users can certainly do no less than 
Gen. Eisenhower has asked his of- 
ficers and men to do. 

“The war against Germany is a 
war of transport and supply. For 
months almost every pound of mili- 
tary equipment and personnel has 
moved from ports and beachheads 
to the front lines on rubber borne 
vehicles. The condition of normal 
transport—rail and waterway—in 
Western Europe is such that for a 


Truck Men 
Study Geometry 


To Save Tires 


AKRON.— Anyone who thinks 
keeping truck tires rolling isn’t an 
“exact science” may be impressed to 
learn that tire maintenance engi- 
neers nowadays are studying the 
geometry of steering mechanism, 
axles and loads. 

Eight truck manufacturing com- 
panies have recognized that this 
geometry plays a key role in mod- 
ern analysis of misalignments and 
unbalances that produce fast or 
irregular tire wear, says J. E. Car- 
hart, head of the B. F. Goodrich 
Co.’s tire maintenance consultant 
service. 

Carhart said the recent words of 
Gen. Dwight Eisenhower as to the 
necessity of getting every last mile 
out of every tire rolling on the Euro- 
pean supply lines are “equally ap- 
plicable here at home because of the 
absolutely essential nature of almost 
every large-size truck and bus wheel 
still turning in this country.” 

In pursuing that goal, he added, 
many truck fleet operators “are now 
going far beyond the more obvious 
rules of tire care and are attacking 
more deep-seated sources of possible 
trouble that are aggravated by war- 
time wear-and-tear, ’round the 
clock and ‘round the calendar 
service.” 

The study deals with wheel align- 
ment, trueness of frame, wheel bal- 
ance and brakes. Camber, toe-in and 
toe-out, caster, king-pin inclination 
and other factors are explained in 
their reltaion to tire wear by draw- 
ings, photographs and text. 


Canadian Firm 
May Make Buses 


HAMILTON, Ont.—National 
Steel Car Co., Ltd., is reported as 
considering going into bus assem- 
bly after the war. The company for 
a number of years has been sup- 
plying chassis and other parts to 
the automotive industry and is ex- 
pected to continue with parts for 
trucks and buses as well as pas- 
senger cars. Currently the com- 
pany has wartime orders for shells 
and postwar orders for railway 
cars, and is busy at maximum 
capacity. 

Fairchild Aircraft, Ltd., Montreal, 
also is looking for postwar busi- 
ness, and, it is reported, the com- 
pany may go into bus or automo- 
tive manufacturing when its war- 
time aircraft contracts terminate, 
possibly next spring. The company 
is making Curtiss Helldivers for 
the United States and other United 
Nations. 

Any venture into the automotive 
or other business is on a tempor- 
ary basis, it was pointed out in 
the recent annual report of the 
company, until such time as the 
aircraft manufacturing situation 
clears up in Canada. 


long time to come supplies and men 
will have to move on rubber tired 
wheels,” Johnson added. 

Commending commercial motor- 
vehicle operators for the many mil- 
lions of tire miles that they have 
saved through various conservation 
efforts, Johnson said, “despite these 
savings many more million miles 
could still be saved through joint co- 
operative efforts with other carriers. 
Many motor trucks are moving over 
the highways empty or partially 
loaded while traffic stands waiting 
on the docks and platforms of other 
motor carriers, 


from somewhere, somehow or by | Soing strong. 

some unforeseen improvement in 

present conditions. The serious con- . ‘ 

clusion is: If tires aren’t saved now, Bendix-Westinghouse 


rubber borne transportation will be ° 
seriously affected, if not impaired, Gets Third E Award 


ro prediction for postwar automotive replacement business points 
to tremendous volume. 


This means a mad scramble for horns; it means extra business for 
the dealer with plenty of horns to sell. 

Although Sparton horns and sirens are equipment on practically every 
type of automotive vehicle as well as marine and aircraft: used bv the 
armed forces, many of these products have similar pPeaceumMe uses. 

Thus the Sparton reconversion problem is relatively simple. So Sparton 
will be ready on short notice with plenty of horns tor the dealer who sells 
this well known line. 


You are invited to write for catalogs and full information. 


THE SPARKS-WITHINGTON COMPANY 


Automotive Division © Plant] e Jackson, Michigan 


This Mack EHT tractor, hauling a Bond boosting trailer, has traveled mor 
; {han 450,000 miles and is one of the 23 Mack EHT modele tae more 
‘We cannot rely on getting tires equalled or bettered this close to a half million mile mark and are peat 


LITTLE ROCK.—Declaring that 
' the “financial plight of the carriers 
has become desperate,” 11 major 
Arkansas truck lines have applied 
_to the Arkansas Corporation Com- 
‘mission for authority to increase 
from five to 15 percent, rates on less 
, than truckload hauls. 
| The proposed increases are simi- 
lar to those approved by the I. C. C. 
| for interstate shipments. The Cor- 
| poration Commission soon will hold 
: hearings on the applications. 
Applying for increases are Arkan- 
sas Motor Freight Lines Inc., Fort 
Smith; Black Motor Lines Inc., El 
Dorado; East Texas Motor Freight 
Lines, Dallas; Floyd Truck Lines, 
Helena; Frisco Transportation Co., 
St. Louis; Gordon Interstate Inc., 
' Memphis; Highway Express Inc., 


of the Bendix-Westinghouse Auto-'Memphis; Intercity Trucking Co.. 
motive Air Brake Co. here an- 
nounced last week the acceptance 

of the third consecutive Ar 
months hence when the hot weather| ELYRIA, O.—R. L. Morrison, Production Award 
with its heavy toll on tires begins.” | vice-president and general manager | to this organization. 


Memphis; Motor Express Co., Little 
| Rock; Ozark Motor Lines, Dallas; 


my-Navy ; Southwestern Transportation Co., 
which has come Texarkana, and Kansas City South- 


ern Transportation Co., Kansas City. 


BUY MORE WAR BONDS 


AND KEEP THEM 
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Wash. Truckers Set Up 


Claims Bureau in Seattle 


SEATTLE.—Establishment of a 
freight claims bureau in Seattle 
has been completed. 

Committees have been appointed 
by Grover C. Ealy, president of the 
Washington Motor Transport Assn., 
on state legislation, equipment and 
maintenance, and transport clear- 
ings Offices . 

R. H. Culbertson, executive sec- 
retary of the motor freight opera- 
tors, is now receiving information 
on “overs and shorts.” This infor- 
mation will also be exchanged 
with the Oregon claims bureau, 
Portland, in the effort to locate 
lost freight shipments. 

A new committee was named to 
study transport clearings. These 
will be expanded to include Ta- 
coma and Everett, in addition to 
Seattle. J. D. Harms, of Pacific 
Transport Co., Bellevue, Wash., is 
chairman. 

The equipment and maintenance 
committee will be a permanent 
adjunct of the association, as 
recommended at the recent execu- 
tive committee meetings of the 


| Seattle, is chairman. 
J. 


American Trucking Assns., held in 
Washington, D. C. 

The committee will study stand- 
ardization and ideas in trucks and 
_ trailers, reporting through the new 
‘ATA equipment and maintenance 
offices in Washington to manufac- 
turers of trucks and _ trailers. 
George V. Eastes, of Lee & Eastes, 


Hyneman, manager of 
Seattle-Vancouver Motor Freight, 
Ltd., was named an association di- 
rector, succeeding Chas. Clyde, 
former superintendent of the 
Seattle district of Consolidated 
Freightways. 

The legislative committee is 
headed by Robert B. Lytel, attor- 
ney and motor’ transportation 
operator. Ray Culbertson will 
serve on this committee, which will 
study standard weights, lengths 
and widths of vehicles, and rates 
and tariffs that come within the 
jurisdiction of the state depart- 
ment of public service. 


For Anes 3 ae bo —For Your 
Future — BUY WAR BONDS. 


Trucks for Livestock 


Needed in Boise 

BOISE, Ida. — (UTPS) — The 
trucking situation for handling 
livestock out of this district is 
becoming extremely serious, ac- 
cording to ODT district manager 
Bert Trask. 

Present equipment, Trask 
warned, is deteriorating rapidly 
and replacements are wholly in- 
adequate, while the district’s live- 
stock production is greatly in- 
creasing. 


Motor Carriers Elect 


Murphy at Buffalo 

BUFFALO.—New officers of the 
Common Motor Carriers Assn. are 
president, Francis E. Murphy; vice- 
president, Thomas D. Nicholas; sec- 
retary, Harry A. Cermak; treasurer, 
George M. Givan. 

Harold W. O’Connell was chosen 
recording secretary. Nicholas, Givan, 
O’Connell and Edward R. Dilla were 
elected directors for a two-year 
term. 


“THIS IS TO ADVISE that we have 
sold our = bins and do not wish 
to have the ad run anym 
Alden MacLellan, Inc., Allentown, Pa. 

Ber Want Ad Dept., inside back cover 


a top profit line for you, 
Mr. Truck and Car Distributor 


@ Prepare to meet the pent-up demand 
for tires with a quality line, backed by 
a proven selling policy that will register 
profits for you. Enjoy a real competitive 


advantage 


in your post-war market 


through our Straight-line plan of dis- 
tribution and our huge production. 


This is a good time for us to get better 
acquainted. Write today for your copy 


of The 


Armstrong Plan outlining a 


profitable post-war future. 


RONG RUBBER «o 


Manufacturers of Quality Tires and Tubes for 32 Years 


GENERAL OFFICES AND PLANT—4150 ELM ST., WEST HAVEN 16, CONN. 


West Haven, Conn. 


Factories in 
Natchez, Miss. 


Des Moines, Iowa 


TRUCK SECTION 


(U. S. Army Signal Corps Photos) 


GMC Truck & Coach “Duck” was originally designed to carry troops and 
supplies from ship to shore where harbor facilities were damaged or un- 
available. It wasn’t long, however, until our Armed Forces found that its 
unique land and water performance could be adapted to an almost un- 
limited number of unusual uses. Top photo: Two “Ducks,” lashed together 
to form a catamaran, transport a P-3S fighter plane from ship to shore. 
Lower photo: This “Duck” is called a “Smoke Drake” because it carries 
a mechanical smoke generator with which to screen invasion craft and 


landing forces from the enemy. 


Teamsters Union 


Involved in Suit 


BALTIMORE. — Federal District 
Court Judge William C. Coleman 
has ruled here that the Inter- 
national Brotherhood of Teamsters, 
AFL, is doing business in Mary- 
land and is, therefore, subject to 
legal service in this state. 

The ruling’s effect was to make 
the union a defendant in a $500,000 
damage suit filed by James Gib- 
bons Co., of Relay, against Local 
355 and its president, Harry Cohen. 

Brought under the Smith- 
Connally War Labor Disputes Act, 
the suit alleged that the union 
local called a strike at the plain- 
tiffs plant without consenting to 
an election. 


In holding the 


international ! ; 


| union to be within the jurisdiction 


of the court, Judge Coleman said 
the relationship between the union 
local and the brotherhood is such 
that the local carries out the object 
of the parent organization and is 
a branch of the brotherhood. 

Company counsel had argued 
that the international union re- 
quires monthly reports from its 
locals and receives 30 cents from 
the dues from each member of the 
local. Counsel for the brotherhood 
contended the international has no 
paid agent or representative re- 
siding here, no officers or directors 
residing in Maryland and that the 
brotherhood owns no property in 
this state. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
8 a necessity. 


lifts al up ean 25 ans _ 


smoothly, noiselessly, in 10 to 15 seconds . . . 
This Twin-Arm Hoist is capable of lifting loads of 24 tons to a 


50 degree dumping angle. 


The body can be stopped and held 


at any angle without undue strain on the hoist mechanism. 
The Heil Co. has pioneered in 


the development of bodies and 
hoists since 1918, making avail- 
able to your customers, units that 


Heil offers a complete line of 
light-, medium-, and heavy-duty 
dump units with arm, tele- 
scopic or twin-cylinder hoists. 


are above par in performance. 
Contact your nearest Heil distrib- 
utor. Write for complete details, 


al ed A eoor 


General Offices 


e MILWAUKEE 1, WISCONSIN 


Po 
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Booklet Tells How 


alo Reclaim Valves 


a 


_ 


— 


NEW YORK.—To help alleviate 
the critical shortage of valves, Air 
Reduction Co. has issued a booklet 
on rebuilding valves by hardfacing. 

The principal area of valve 
failure is in the head, the book- 
let says. Valve faces may be 
guttered, pounded or burned to 
a degree where they no longer 
may be reground in the usual 
manner. These damaged valves 
now may be successfully re- 
claimed by filling the cracks and 
building up the face with new 
metal of proper heating and 
wear-resisting qualities and then 
machined to the original contour. 
The new material, which must 
embody high resistence to wear, 
heat and corrosion, is deposited 
by oxyacetylene welding. 

The Stoody 6 hardfacing alloy 
for this purpose is manufactured 
as a cast rod for application by 
the oxyacetylene welding process. 
It is especially adapted for reclaim- 
ing all worn and damaged exhaust 
valves, it is claimed. 

Are Classified 

Worn engine exhaust valves 
which may be reclaimed may be 
classified into three groups as 
shown in the photos on this page. 
For identification purposes, these 
groups are designated: I, I, and III. 

Group I consists principally of 
valves which show no serious burn- 
ing or guttering on the face and 
no appreciable wear on the stem, 
lock grooves, or tip. This group 
presents no particular problem and 
usually can be restored to service 
after regrinding the faces and tips. 
There are a number of machines 
manufactured specifically for this 
work, most of which have been on 
the market for a number of years 
and have proved satisfactory for 
their intended purpose. 

Group II valves are _ those 
which have the faces guttered, 
pounded or burned to a point 
where grinding will bring the 
outer diameter to a knife edge 
or reduce the head diameter so 
that it will be too small to fit 
the seat. To repair them, metal 
of proper characteristics must be 
added to the face. 

Group III are valves which have 
deeply burned areas, gutters or 
cracks. To rebuild them, the cracks 
must be welded and the burned 
areas restored. Such valves can, 
as a war emergency measure, be 
reclaimed by this method but 
should be replaced with new valves 
if obtainable. 

In the case of Group I valves, 
regrinding of the face and tip are 
usually the only operations neces- 
sary to return the valve to service. 

However, to insure maximum valve 
life, it is recommended that the 
faces of such valves be hardfaced, 
following the procedure described 
below for Group II valves. 


Biggest Group 

Group II valves, which include 
the major percentage of worn 
valves, require the addition of hard 
metal to the face. 

The valve is prepared for the 
application of Stoody 6 Rod metal 
by grinding or machining a groove 
or recess in the face area. The 
method of forming the recess, how- 
ever, will depend on the equip- 
ment available and the design of 
the valve. 

Good practice, when machin- 
ing the groove, is to use a round- 
nosed tool so that the machined 
area will be concave. 

Generally speaking, a minimum 
deposit of 142” thickness is recom- 
mended. Sometimes deposits up to 
14g” thickness or more are desir- 
able. It is common practice in the 
valve industry to manufacture 
original equipment valves with a 
hard metal overlay ranging from 
Igo” to 4g” in thickness. 


A soft oxyacetylene flame con- 
taining an excess of acetylene 
should be used for hardfacing with 
the Stoody 6 Rod. Best results will 
be obtained if the acetylene 
streamer is about three times the 
length of the inner cone. The 
torch tip should be approximately 
one size larger than that ordi- 
narily used for applying mild steel 
rods of the same diameter. 

Fixture Recommended 
Use of a simple fixture for rotat- 


ing the valve during the hardfac- 
ing operation is recommended. 
After the fixture is adjusted to the 
proper angle, 542” Stoody 6 Hard- 
facing Rod is applied so the metal 
is deposited uniformly on the valve 
face with one turn of the valve. 
In making the application, a small 
spot of the valve metal should be 
heated until it reaches a “sweating” 
temperature. The Stoody 6 Rod 
should then be brought into the 
flame and deposited on the surface. 
Puddling or mixing the rod de- 
posit with the valve metal should 
be avoided. Stoody 6 is quite fluid 
in the molten condition and forms 
a smooth, flat deposit. 

The surface of the valve should 
be absolutely clean when the ap- 
plication is started in order to 
avoid porosity. Care should be 
taken not to overheat the thin edge 
of the valve face during the hard- 
facing operation. 
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FEDERAL TRUCK DEALERS of the Greater New York area are shown at the Belmont-Plaza Hotel in New 
York, where they gathered at a luncheon to discuss service needs and the postwar demand for new trucks. Carl 
Loud, sales manager; G. H. Hammond, service manager, and Harold Fox, regional sales manager, represented the 


Federal factory at the meeting. 


is ready for machining. If care 
has been exercised in applying a 
minimum of hard metal, the ma- 
chining and grinding time will be 
greatly reduced. Machining the 
Stoody 6 deposit is preferable to 
rough grinding as it will greatly 
reduce the time necessary to re- 


6 is readily machined with 
tungsten-carbide cutting tools, 
Carboloy 883 being recommended. 
Rough grinding to remove the 
excess hard metal is not recom- 
mended except where proper ma- 
chining facilities are lacking. If 
rough grinding is to be employed, 


during the hardfacing to apply a 
minimum deposit of Stoody 6 in 
order to minimize grinding time. 
After the excess hard metal has 
been removed by machining or 
rough grinding, the valve is finish 
ground. For finish grinding, the 
use of a soft bonded wheel, desig- 


After the valve is hardfaced, it 


TAXES USED 
for Other Purposes 


When you start talking figures these 
days, a sum like $1,555,002,000 doesn’t 
sound so big. But, you may be sur- 
prised to hear that this amount would 
pave eleven 22-foot concrete highways 
from Maine to California! 


This 11% billion dollars is the total 
of your highway tax money which 
was allocated by State agencies for 
purposes other than road building and 
upkeep from 1934 through 1942. 


Just think of the new highways 
which could have been built . . . the 
narrow pavements which could have 
been widened . . . the grade separa- 
tions and other safety improvements 
which could have been paid for with 
this sum! 


FUNDS Xacded 


But, instead, these billion and a half 
dollars have been allocated to finan- 


World's Largest Builders of Truck-Trailers 


move the excess metal. Stoody 


special care should be exercised 


//- 
Cols HIGHWAYS i 
i FEET WIDE «>: 


cing unemployment . . . relief costs 
. . and other miscellaneous purposes 

which are entirely foreign to highway 

construction and maintenance. 


No one will argue, perhaps, that 
some of the projects this money sup- 
ported were not worthy, but the fact 
remains that the taxes you pay for 
the use of the highways should be 
expended solely for highways! 


ARE YOUR HIGHWAY TAXES 
“Too AWigh? 


Since you and all other highway 
users have paid more than a billion 
and a half dollars for roads you didn’t 
get, doesn’t it seem logical to assume 
that either—(1) the taxes on all motor 
vehicles are too high, or (2) highway 
building, maintenance and safety 
programs are being sacrificed? 


15 STATES Protect THE 
TAXPAYERS 
To date, 15 States have put a stop 


FRUEHAUF TRAILER COMPANY 


to this dipping into highway tax 
money for unrelated purposes by pass- 
ing constitutional amendments out- 
lawing such action. Perhaps you live 
in one of these States . . . California, 
Colorado, Idaho, Iowa, Kansas, Michi- 
gan, Maine, Minnesota, Missouri, Ne- 
vada, New Hampshire, North Dakota, 
Oregon, South Dakota or West Vir- 
ginia. Kentucky, Nebraska and Wash- 
ington are expected to join this group. 


HOW TO GET THE HIGHWAYS 
You Pay For! 


However, if you live in any of the 
other 30 States (except Louisiana, 
Kentucky and Iowa) your State Legis- 
lature will meet in regular session 
early in 1945. This, then, is the time 
to insist that your Legislators take 
action to safeguard your highway tax 
money. Such action will guarantee 
either—(1) better and safer highways, 
or (2) a reduction in your highway 
taxes. 


Service in Principal Cities 
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nated as M-25, is recommended. 
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Big Army Trucks 
Up 13 Percent; 
Still Behind 


WASHINGTON.—Munitions pro- 
duction for October, valued at 
$5,240,000,000, remained virtually the 
same as the September output and 
missed the reduced first-of-the- 
month schedule by 2 percent, the 
War Production Board announced 
last week. 

While none of the major cate- 
gories met its Oct. 1 schedule, the 
October output of combat and motor 
vehicles registered a 4 percent gain 
over September. 

As a group, the “critical programs” 
of the entire war production gained 
6 percent over September output. 
The increases ranged from small to 
sizeable: Communication wire, up 
10 percent; heavy-heavy trucks and 
cotton duck, up 13 percent; general 
purpose and fragmentation bombs, 
up 11 percent; tanks, up 20 percent. 
Among the programs currently be- 
hind schedule, it was stated, are 
heavy bombers, heavy ammunition 
and artillery, heavy trucks and tires. 


Production in the combat and 


motor vehicle categories improved 
over September, but not enough to 


i, 
“~ From the British Prime 
Minister’s recent address 
to the House of Commons 


**The marvelous DUCK of Ameri- 
can invention is a heavy lorry which 
goes between forty and fifty miles 
an hour along a road, plunges into 
water and swims out several miles 
to sea in quite choppy weather, 
returning to shore with a load of 
several tons and going to wherever 
it is specially needed.” 
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ED CHALLINOR, Studebaker technical observer just back from France, 
points to the site of a maintenance school he and Joe Davis conducted 
near a by-passed pocket of German resistance in the wake of rapidly 
advancing American forces. The Challinor-Davis team, experts on Stude- 
baker's new tracked vehicle, the Weasel, are believed to be the only two 
civilian automobile men who have seen service in both French and Italian 
theaters. Challinor’s audience consists (left to right) of A. E, Beebe, man- 
ager of the manuals section; D. E, Wilson, general service manager; and 


W. F. Gehle, manager technical section, 


ber to 5,560 in October, and exceeded 
the greatly reduced first-of-the- 
month forecast by 470. 


meet schedules, it was stated. Heavy- 
heavy truck deliveries (Army only) 
rose sharply from 4,850 in Septem- 


=| Prepared from U. S. Sis- 
a nal Corps photos taken 
during the French invasion 


The amphibious truck or “Duck” has 

been in the vanguard of invasions from 
Normandy to New Guinea . . . whenever the 
success of the assault depended upon ship to shore 
transport. As brought out in the Prime Minister’s 
description, the secret of the “Duck’s” invasion 
value is its unique ability to travel on either land 
or water .. . carrying a load of several tons wher- 
ever it is needed most. Both the “Duck” and the 
Army’s basic 2!4-ton, “‘six-by-six’’ truck are de- 
velopments of GMC Truck & Coach. To date, 
more than four hundred thousand of these vital ve- 
hicles have been supplied to Allied Armed Forces. 


GMC TRUCK & COACH DIVISION 


fo. 
Coe 


HOME OF COMMERCIAL GMC TRUCKS AND GM COACHES .. . 


GENERAL MOTORS 


VOLUME PRODUCER OF GMC ARMY TRUCKS AND AMPHIBIAN “DUCKS” 
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The Race Across France 


The Story of Vehicle Maintenance Under Pressure 
As Told by Civilian Automotive Advisers 


SOUTH BEND.—Civilian techni- 
cal observers in the drive through 
Europe disregarded company con- 
nections for the all-important job of 
keeping American troops rolling. 


This information was brought 
back here this week by Ed Challinor 
and Joe Davis, Studebaker service 
representatives, who in less than a 
year have flown four times across 
the Atlantic and seen action in both 
the French and Italian theaters. 


“When we left France we were 
among 17 automobile company 
men attached to the Army Service 
of Supply as civilian advisers,” 
said Challinor. “The daily work 
had become more or less systema- 
tized. But in the race across 
France, we pitched in and helped 
fix any vehicles that required at- 
tention.” 


Challinor and Davis were spe- 
cifically assigned to maintenance of 
the Weasel, Studebaker’s versatile 
new tracked carrier that went in 
with the troops on D Day. 

“Presumably because military lead- 
ers felt we would not be needed in 
the early push, no automotive tech- 
nical observer was permitted to 
cross the channel until S.O.S. head- 
quarters had been established at 
Valougne in mid-August,” Challinor 
related. “We were then obliged to 
catch up with the outfits using our 
equipment. With the advance sweep- 
ing rapidly forward, this was a bit 
complicated.” 

One of the jobs tackled by Chal- 
linor and Davis was to conduct 
maintenance schools during “breath- 
ers.” Inclusion of the Weasels in in- 
vasion armament was a last-minute 
decision and few soldier-operators 
or mechanics had had experience 
with the vehicles prior to landings. 

“In one instance we held a 
school within a few miles of a by- 
passed pocket of German resist- 
ance,” said Davis. “The com- 
manding officer gave us 16 men 
while the rest of his forces sped 
on ahead. Since the GIs ignored 
the sporadic fire and skirmishes 
in the distance, we could not let 
on that the racket worried us.” 

Davis commented on the appetite 
of the GIs for technical informa- 
tion, especially after a period in the 
field. 

“If the soldier did not realize it 


Oregon Truckers 


Reelect Norstrom 


PORTLAND, Ore. — George L. 
Norstrom, president, headed a list 
of Oregon Motor Transport Assn. 
officers retained at the conclusion of 
an annual conference. Reelected 
also were Leo Stout, vice president; 
J. L. S. Snead sr., treasurer, and Lee 
Stidd jr., secretary and manager. 

The association threshed out nu- 
merous subjects, both of current 
and postwar character, during the 
two-day session and was addressed 
by several outstanding figures in 
the motor transportation industry, 
including Lee James, president 
of Consolidated Freightways, Inc.; 
Frank E. Landsburg, district direc- 
tor of Interstate Commerce Com- 
mission; Lee M. Neff, chairman of 
the Freight Claim Assn., and Geo. 
V. Eastes, regional vice president of 
the American Trucking Assn. 
“THIS IS TO ADVISE that we have 

sold our parts bins and do not wish 

to have the ad run anymore.’— 


Alden MacLellan, Inc., Allentown, Pa. 
Be Want Ad Dept., inside back cover 


Dimensions: 1x3x7 feet; 


to catch. Bolt assembled. 
knocked down. 


installations built to specification. 
wire, 


RENIE 


14 to 112 compartments. 
Strongly constructed. Shelves flush inside—nothing 
Shipped one piece or 
Deliveries now one week to ten days 
on AA-5 Auto Maintenance Priority. 
Write at once or 


before, he soon came to know fron 
bitter experience that lives depend- 
ed upon the condition of his equip- 
ment,” Davis explained. “The ab 
sorption in some of our open-air 
classes was so great that I don’ 
think a general retreat would have 
ruffled the interest of the audience.” 

Challinor was a former Stude- 
baker dealer in Bangor, Pa., who 
was headed for China as an adviser 
on Studebaker multiple-drive mili 
tary trucks before his assignment 
on the Weasel. 

Davis was service manager fo 
Buchanan-Stark in Steubenville, O., 
Studebaker dealers, before joining 
the factory for military field assign 
ments. 


Fruehauf Sees 


Trend Spurred 


DETROIT. — “The trend -toward 
the decentralization of American 
industry is only in its infancy,” 

says Harvey 
Fruehauf, Detroit 
manufacturer of 
truck - trailers 
“but many pow- 
erful forces will 

accelerate it. 
“Among the 
powerful in- 
fluences working 
to promote decen- 
tralization are 
“ the great increase 
H.Fruehauf in farm products 
as a source of, 
raw materials, the great urge 
among workmen to remain close 
to the soil, shorter industrial work- 
ing hours, subcontracting to small 
plants, ability to furnish year- 
round employment by staggering 
farm and industrial schedules and, 
above all, the increased accessi- 
bility of rural and semi-rural com- 

munities. 

“Most workers live in crowded 
communities only because _ the 
have no choice. They want an op- 
portunity to earn a good living 
and participate in the _ greatl 
added comfort of suburban sur- 
roundings.” 

Decentralization will not take 
place over night, according to 
Fruehauf, but it is a powerfu 
movement which will grow after 
the war. 

“The contribution of motor trans 
port to this movement is immeas- 
urable. Without it decentralization 
is a dream which could never be 
realized. Decentralization itself 
will have a marked influence on 
the growth of motor transpor 
just as motor transport. has made 
decentralization possible.” 


School Bus Cut 
Upheld by Court 


DES MOINES, Ia. — Tempora 
curtailment of school bus schedules 
in conformity with directives of the 
Office of Defense Transportatio 
has been upheld in an opinion here 
by the Iowa Supreme Court. 

The high state court reversed 2 
Tama County District Court order 
which had directed the Tama Inde 
pendent School District to provide 
school bus transportation for the 
three children of John Flowers, 2 
farmer, despite an ODT directive 
under which the school bus service 
had been cut. 
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(Continued from Page 36) 


Mag, who wowed ’em, and don’t 
think he didn’t. 


But then, a lot of guys maybe 
could put it across like “Red” if 
they had only graduated from going 
broke in the brush business—Ala- 
Fullervia the iron mining route—to 
being a success as a salesman of 
Zithers that played only in the key 
of C—like this bland publisher of 
“no continued stories.” (That last 
crack ought to insure my future in 
the publishing business if a certain 
GMS ever fires me.) 


I am a little dense at times—and 
so I am still wondering what was 
meant by “Red’s” subtle reply to the 
introduction by Joe Elliff, v.p. in 
charge of sales for Stewart Warner 
—TI’m afraid that this buildup by 
my former friend and competitor” 
(Joe was on SATEVEPOST once). 

* * * 


Y OLD FRIEND Mike Lanahan 

(Chrysler) and several of his 
brother CATA stalwarts came down 
to the hotel to give me a welcome 
in the name of that live bunch of 
dealers who make up the Chicago 
Motor Row and environs. They’re a 
live bunch, this Chicago dealer body 
—and they are going to give you 
dealers from the “outlands” one 
grand time when you come for 
the annual NADA convention next 
month. And I also have an inkling 
that they will put on a service show 
for you boys that will rival anything 
the jobbers have been able to stage 
since the ban has gone on the big 
tops. It may even grow to be a husky 
rival to the three-ring circus the ASI 
used to put on at the Navy Pier 
each year. 


Anyhow Automotive News has 
bought its ticket in the bald-headed 
row at the show just so that we can 
be there with you and say hello to 
as many of our friends around the 
industry as possible—so as Johnny 
the cigaret boy says over the radio: 
“Just watch for us, we’ll be looking 
for you.” 

s- * * 

1... equipment boys down S&t. 

Louis way where I slid—and I 
mean slid—after the Stewart War- 
ner bib-and-tucker affair was over, 
are all set for the NADA show. 
From what I gathered most of them 
will be up to glad-hand you dealers, 
too, but they’re a little worried over 
what they can say if many of you 
dealers should accidentally want to 
buy something. It seems that Uncle 
Sam buys things in St. Louis, too, 
and they’ve had to scrape the Mis- 
sissippi river bottoms to get men 
enough to keep the fighting gentle- 
man supplied so far without giving 
too much thought to the boys on this 
side. 


The weatherman seems to antici- 
pate my coming everywhere I go 
these days—it rained all week for 
me in the East a few weeks ago and 
it snowed for me everywhere I went 
week before last. The snow was so 
deep in Chicago that it cost Doc 
Hogan $2.45 to come from some 
depot to the hotel (so he told us). 
And I haven’t seen as many chains 
on cars in years as I saw the few 
days I was in St. Louis. Nor as many 
d— independent taxicab drivers. 
They even try to glower you out of 
the cab if you want to go any place 
different than the depot. To get a 
taxi to Carter Carb, Lincoln Engi- 
neering or Wagner Electric takes 
both nerve and ingenuity. And 
you’ve got to be callous to insults or 
you might as well join the army and 
do some good while you fight. 

* * * 


HEARD A GOOD story on a 
Washington bureaucrat while I was 
in the “Gateway City.” It seems that 
Ed Gary, of the rubber division of 
WPB down in Washington, who has 
been telling the boys that there was 
plenty of high-pressure hose, went 
into a service station the other day 

o get his car lubricated and the 
service manager told him: “Sorry, 
Mr. Gary, but we can’t grease her 
for you until we can get some hose 
for our lubrication guns. Our hose 
has been on the fritz for weeks now 
and we can’t find any anywhere.” 
Some of these directives do bounce 
if you don’t watch out. 

& * OK 

THE BOYS of Booster Club B-19, 
Detroit, put on a swell pre-Christ- 
mas party for their friends Satur- 
day before last and after making the 

nost careful preparations, ran into 
labor trouble—the cooks went on 


strike against parties. So the boys 
had to give each ticket holder $4 in 
cash as he turned in his ticket so 
that they could go some place to get 
something to eat. 

There wasn’t any strike in the 
two regular dining rooms nor the 
cocktail lounge of the same hotel, so 
those who couldn’t get into the 
regular dining rooms paid fancy 
prices for their food in the cocktail 
room—it cost one member $12.00 to 
lunch his wife, a friend and his 
friend’s wife. And of course the 
friend pocketed his four bucks. They 
had 117 couples, so ’tis reported. 

cs * * 


AP Oscar Brede has become a 

dealer and, of all places, in Cali- 
fornia. Cap, as most of you old- 
timers know, came out of the rum- 
running era during our noble ex- 
periment in prohibition. I don’t 
mean to say that Cap was a rum 
runner himself—or even had a hand 
in that traffic that flowed so steadily 
across the river from Canada to our 
Detroit shores—but when the traffic 
was at its most profitable stage 





ONE OF THE MOST impressive displays in Chicago’s recent Navy Day 
Parade was this float by International Harvester Co. featuring the United 
States Marines in a South Pacific jungle setting. The 4x4 International 
Marine Corps truck carried on the float is like thousands of those supplied 
to the Corps since 1941, The truck following this float is an International 
6 x 6, which is supplied in large quantities to the Marine Corps and the 


Navy. 


Brede was with Hinckley Motors in 
Ecorse as service manager, if my 
memory is right. 

C. C. Hinckley, a former Chal- 
mers engineer, had gotten into the 


The unusual craft shown above was the first sub- 
marine of the American Navy. Built in 1776 by 
David Bushnell, it was used against the British 
warship, ‘The Eagle” which was lying off New 
York. Now, “The American Turtle’’—that’s what 
itw@S called—acted like a submarine all right, but 
@ that was about all. It didn’t sink or damage any 
ships. Bushnell had a good idea but he simply did 
not have enough knowledge or experience to make 
his idea practical. 
The moral of this story is: 1x the development of 
the first submarine as in the development and 


THE WARD PRODUCTS 
CORPORATION 
1523 EAST 45TH STREET 
CLEVELAND 3, OHIO 


engine-manufacturing business and 
was producing a powerful power 
plant designed especially for trucks 
—and Cap soon found out that the 
runners also appreciated its power 


manufacture of all products, Experience Counts. 
The design and manufacturing experience of THE 
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to take their boats away from the 
| “Revenuers,” as he got frequent and 
persistent calls at all times of night 
| to get down to the plant and get 
| this or that part for a man who 
| would meet him there. 
| When—or before—Hinckley fold- 
ed, Cap went with the General Mo- 
| tors Truck plant out in Pontiac in 
| the service department and soon 
followed Art Schamehorn to the 
seat as service manager. That move 
fe made about 1926 and Cap has 
been dealing out those axle shafts 
|and engine parts ever since. 

| At least the truck company will 
| have one dealer in the Bay region 
who knows what service is all about 
—but I'll bet he doesn’t have the 
kind of customers who made his 
service department pay good divi- 
dends like he did just following 
World War I. 


* * * 


WEL. my hearties, “Locked-in- 
the -icebox” Patterson finally 
thawed out—and thawed out with a 
| vengeance. Pat, you may remember, 
|is the hearty inventor who per- 
fected the de-icing device for the air 
service and when he was getting 
| ready to demonstrate it to the offi- 
| cers at Selfridge Field got himself 
locked in the cold room of a Mt. 


(Continued on Page 47, Col. 1) 
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WARD PRODUCTS CORPORATION has long ago estab- 


lished this company as the leader 


in the produc- 


tion of automobile and home antennas, Many 
important design changes pioneered by WARD, 


have made WARD the recognized 


pacesetter. All 


WARD products are quality products, the work- 
manship of craftsmen of experience, using mod- 
ern equipment under ideal conditions. For the 
finest antennas for automobile and home applica- 


tions, look to WARD! 
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To Meet War Urgency eee 


Draft Rules 
Army Calls 
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Win Safety Awards... 


Tightened; 
Upped 


WASHINGTON.—Following gen-; armed services meet their war re- 


eral government pressure on men 
26 to 37 to work or fight, the War 
Department announced last week 
that it has asked Selective Service 
to increase the Army’s January and 
February calls from 60,000 to 80,000. 

It will be determined later, the de- 
partment said, whether it will be 
necessary to continue the 80,000 rate 
in March and April. 

Meanwhile, Selective Service 
said that all men under 30 who 
had been rejected for military 
service since last Feb. 1, except 
those with obvious physical de- 
fects, will be reexamined next 
year. 


Previously, Selective Service sent 
revised regulations instructing local 
boards as to the procedure to be fol- 
lowed in meeting the request of War 
Mobilizer James F. Byrnes that men 


sponsibilities. 

The memorandum made it plain 
that the situation calls for an ever 
increasing war effort on the part of 
men in the 26 through 37 age group, 
and stressed that there will be a 
much larger proportion of inductions 
from this age group after Feb. 1. 


The memorandum declared that 
these requirements of the armed 
forces and of war production make 
it imperative that local boards fill 
calls for the armed forces—by re- 
classifications as it becomes neces- 
sary—of men in the older age groups 
who do not meet a stricter applica- 
tion of existent memorandums in 
the light of the immediate urgen- 
cies. 

To meet the vital need for men 
for war production and for the 
armed forces, the local boards were 
instructed to give greater deferment 


through 37 who are engaged in war 
production, or in support of the war 
effort, than to those engaged in ac- 
tivities not supporting immediate 
prosecution of the war. 


Registrants who are now in war- 
supporting industries must stay or 
run the risk of losing their occupa- 
tional deferment classifications, the 
revised regulations provide, and the 
rules for occupational deferment are 
to be applied with much stricter in- 
terpretation than in the past. The 
local boards were also reminded that 
registrants of lesser skill in activi- 
ties directly supporting the war ef- 
fort may be found more important 
to the war effort than those of great- 
er skills in other activities not in di- 
rect support of the war effort. 


“The larger number of American 
divisions now actually engaged in 
combat and the continuing pressure 
against the enemy has also greatly 
expanded the requirements for mili- 
tary supplies of all sorts which has 
resulted in a sharp upward revision 
of many war production schedules 
requiring a substantial number of 
additional workers in direct war pro- 
duction activities,” the memorandum 
stated 


To feel the pulse of the industry, 
consistent reading of Automotive News 


eligible for induction but not in the consideration to registrants 26! is a necessity. 


* 
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“TRUCK HEADQUARTERS” on U. S. Route 1, in New Brunswick, 
New Jersey, is the White Sales & Service Company—with 8,400 sq. 
ft. and an organization of 24 persons, Right: Joseph Policastro, Sr. 


Veteran Distributor 
Praises White 


“Partnership Plan” 


WHITE SALES & SERVICE COMPANY, 
New Brunswick, New Jersey, is located 
on U. S. Route 1, midway between 
Philadelphia and New York. 


Joseph Policastro, Sr., head of the 
Company, has been a successful White 
distributor since 1919. His sons now 
assist him in the business and the service 
personnel has been more than doubled 
during this war period. An organiza- 
tion of 24 persons provides a 24-hour-a- 
day ‘““Truck Headquarters.’ 
a highway which probably carries the 


’ Located on 


heaviest truck traffic in the country, the 
Company’s excellent service facilities 
are well-known to almost every truck 
operator along the Atlantic Seaboard. 


Of his long association with White 
Mr. Policastro writes, “Our 25-year 
relationship with White has always 
been pleasant as well as profitable. The 
White Personalized Service Plan has 
been invaluable to us in these times, 
especially in enabling us to save time 
in making repairs and in using our 
manpower to the best advantage.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is a plan which only White 
Dealers can offer. Highly commended by owners as an effec- 
tive truck conservation measure, it is another example of White's 
leadership in “taking care” of the needs of truck owners and 
providing the special means for Dealers’ success in these times. 


TRUCK SECTION 


JOSEPH GRUMME, right, of the Silver Fleet Motor Express Co., Louis- 
ville, receives a safety award presented to his company by W. G. Mitchell, 
of Electric Auto-Lite Co., in recognition of the outstanding safety record 
compiled during 1944, Lew Ullrich, general manager of the Kentucky Motor 
Transportation Assn., watches as the presentation is made. Each year Auto- 
Lite cites trucking companies with outstanding records. Ten awards were 


made this year. 


ANOTHER AWARD WINNER receives his safety prize. Everett J. Alger, 
right, of George F. Alger Co., Detroit, is congratulated by Kenneth Gackel, 
of Electric Auto-Lite Co., after he had been given Auto-Lite’s award in 
recognition of the outstanding safety record compiled by his company in 
1944, Awards are made each year to the 10 trucking companies of the nation 
with the most outstanding safety records. The awards are made in con- 
junction with the American Trucking Assns. 


Unionization of Foremen 
Test Case Starts 


DETROIT.—A test case of indus- 
trial relations got underway last 
week when the National Labor Re- 
lations Board opened a hearing on 
a petition of the Foreman’s Assn. of 
America for an election among fore- 
men at the Packard Motor Car Co. 


The basic question is whether 
foremen’s unions should be recog- 
nized for collective-bargaining pur- 
poses. Automotive manufacturers 
regard this as a crucial issue since 
they consider foremen as the front 
line of their authority over work- 
men. 


Importance of the case was attest- 
ed by the fact that nearly every 
major auto company had observers 
on hand as the hearing opened be- 
fore Trial Examiner Samuel H. Jaf- 
fee in the Federal building. 

Management has believed that 
unionization of foremen was blocked 
effectively last May 11 when the 
NLRB ruled in the Maryland Dry- 
dock case that foremen did not con- 


stitute an appropriate bargaining 


Graham Backlog 
For First Half 
Tops All of 1944 


DETROIT. — Joseph W. Frazer, 
chairman of Graham-Paige Motors 
Corp., announced last week that his 
company’s backlog of war orders 
now has reached the point where 
scheduled production for the next 
six months exceeds the total volume 
for all of 1944, when approximately 
$50,000,000 in armaments was turned 
out. 

He said the stepped-up manufac- 
turing program at the auto con- 
cern’s plant in Detroit and its sub- 
sidiary at Warren, O., includes 
orders for LVT-3 amphibious tanks, 
connecting rods for B-29 bombers, 
portable electric generating plants 
for the Army Engineer Corps, gears 
for the Bureau of Ships and Mari- 
time Commission, landing barges, 
boiler turbine cases and other war 
materials. 

Frazer explained that his com- 
pany’s accelerated program calls for 
a doubling of production of “alli- 
gators”—the amphibian tank which 
has fought in the Pacific and is now 
taking part in the invasion of the 
Philippines. Plant facilities at De- 
troit, he explained, have been ex- 
panded and work on new assembly 
lines is virtually completed. 


unit. 

Since that time the foremen’s fight 
for recognition has led to major 
strikes. 

Some management representa- 
tives fear that the fact that the 
NLRB has scheduled hearings in the 
Packard case may indicate that 
NLRB is planning to change its 
ruling. 


Chevrolet Rushes 


Shells in New 
St. Louis Plant | 


ST. LOUIS. — Chevrolet started 
production of 105 mm _ howitzer 
shells here in buildings still under 
construction. 

Even before walls and roofs were 
completed, machinery was installed 
and the cutting of billets and forg- 
ing operations was begun. Output 
of these plants will be utilized by 
army ordnance in increasing the 
supply of heavy ammunition ur- 
gently needed on the battle fronts. 

Initial output in December is ex- 
pected to total more than three 
times the original estimates. Pro- 
duction of these big shells is sched- 
uled to reach hundreds of thousands 
a month early in 1945. 

Under the general supervision of 
M. W. Howe, manager of the Chev- 
rolet-St. Louis assembly plant in 
which military trucks and “ducks” 
are turned out, the 105 mm shell 
program will be handled directly by 
A. R. Roskilly, assistant plant man- 
ager in charge of the shell division, 
and J. J. Nuyttens, master me- 
chanic, both of whom were formerly 
with Chevrolet Gear and Axle in 
Detroit. 


Tire Certificate ‘Dated 


Before Mar. 31 Revoked 
WASHINGTON.—Tire-ration cer- 
tificates dated March 31, 1944, and 
earlier have been invalidated b 
the Office of Price Administration. 
Since the use of these old cer- 
tificates by tire dealers to replenish 
stocks had been voided earlier, 
their invalidation will save a tire 
dealer from having to accept a tire™ 
certificate that he cannot use to 
replace the tire sold. At the same 
time, OPA also revoked the re- 
quirement that an applicant for 
a commercial motor vehicle present@® 
the certificate of war necessity he 
is required to hold for the vehicle 
at the time he applies for tires. 
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Clemens meat packer and nearly 
froze to death. 


Well Pat sold his device some time 
ago and started out on a hunting 
and fishing expedition. Before he 
left, he promised Cy Freeman, of 
the Detroit Times, and I a King Sal- 
mon apiece—said salmon to weigh 
not less than 20 pounds. Well neither 
Cy nor I got the fish—but Pat, it 
seems, got a freak animal up in the 
north woods—a cross between a deer 
and a moose (so he claims). I 
didn’t see the animal—but last Tues- 
day night Pat treated Cy and I to 
a “moodeer” feed. 


Cy and I both are still holding out 
for the salmon though, or we won't 
say a thing about that compressed 
air vacuum cleaner that Pat is 
about to promote to dealers to clean 
upholstery and suck the dirt out of 
the parts stock bins. We won’t even 
mention that the thing has only 
three moving parts and is prac- 
tically wear out proof. 


Why, we won’t even mention the 
fast one that was pulled on Pat 
when he was demonstrating the de- 
vice one day. He had laid a silver 
dollar on the floor and said, “Now 
look. This cleaner will pick up that 
buck in a second’s time.” “Shucks,” 
said the prospect, “I know a gal in 
New York that can do that before 
the coin stops wiggling.” 

* * * 


HAVE often wondered why John 
Bonbright, the super critic of ad- 
vertising verbiage and no mean 
copy writer in his own right (with 
Campbell-Ewald which handles the 
Chevrolet account), is so well in- 


Army Digging 
For Tires to 


Use Overseas 


CAMP LEE, Va.—Due to the 
urgent military need for tires over- 
seas, a plant has been inaugurated 
by the Army whereby certain type 
tires on vehicles are removed and 
replaced by reconditioned tires. 


Trainees in the tire section at 
Camp Lee’s Army Service Forces 
Training Center are cooperating 
wholeheartedly in the program, with 
approximately 100 tires being 
changed there every day. All tires 
on Army vehicles at the ASFTC 
having 50 percent or more of mud 
and snow type tread remaining, are 
removed for overseas use. 


All Quartermaster truck drivers 
and mechanics trained at the center 
here receive practical instruction in 
first and second echelon preventive 
maintenance services. When the 
training center was started in 1941, 
Army tires at Camp Lee were aver- 
aging 10,000 miles of service. Now 
they get close to 30,000 miles per tire, 
largely due to stressing of preventive 
maintenance precautions and train- 
ing in the proper care and use of 
tires. 


At the tire section of the training 
center, German and Jap tires are 
hung on the walls. They were picked 
up by a Quartermaster salvage out- 
fit in North Africa, and it was rather 
unusual to find a Jap tire with trade 
inscriptions in English on a German 
vehicle in North Africa. The enemy 
tires are used as training aids, dem- 


formed on trucks. Usually these con- 
cise handlers of the King’s English 
won’t deign to stoop so low (in their 
estimation) as to write truck copy 
which is usually written to the 
hardy, rough and tumble truck-buy- 
ing audience. 


Well, the answer finally leaked out 
a short time ago. John once did a 
stint as a truck salesman in Phila- 
delphia. 

It was just after World War I, and 
John was itching to get into this 
glamorous automobile business. He 
had a friend with Pierce-Arrow and 
applied to him for a job. The friend 
had John put through the truck 
sales school and then sent him to 
the Philadelphia branch. 


On his first day in the territory 
he called on a trucking firm by the 
name of Lipshutz. When he came 
back to the branch that night, one 
of the salesmen on the floor said, 
“If you aren’t the lucky so and so.” 
John was mystified and proceeded 
to ask questions. He found to his 
great surprise that while he was call- 
ing on another customer that Lip- 


ing a five-ton truck that gave John 
a commission of over $500. 
The sequel—you guessed it—John 
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“Where did you learn to put roofing on?” 


shutz had been in the branch buy- | didn’t sell a truck for over six | branch, appointed branch manager, 
months and finally got out of the 
business but couldn’t forget his first 
straight commission jo 
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Branch Changes 
Are Announced 


‘By International 


CHICAGO. — International Har- 
vester Co. announces the fol- 
lowing recent changes in branch 
personnel: 

E. J. Field, formerly with the 
| company’s war materials division, 
has been transferred to the Mason 
City (Ia.) branch as _ assistant 
manager. 

H. H. Holloway, formerly assist- 
|; ant manager at Mason City, has 
| been transferred to the Omaha 
branch as assistant manager in 
charge of the company’s general 
jline, with J. D. Richardson con- 
tinuing at Omaha as assistant 
manager in charge of motor trucks. 

Capt. R. R. Slater, formerly as- 
sistant manager of the Boston 
truck branch and recently dis- 
| charged from military service, has 
been appointed assistant manager 
at Boston. 
| A.A. Patterson, formerly assistant 
|}manager at Dallas general line 


Springfield, Mo. 
Democracy is the American way of 
life; let’s keep it that way. 
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onstrating the quality of Axis rub- 
ber. Other enemy tires have been 
put on Army vehicles here, and 
Capt. Charles Schaevitz, head of tire 
section of the training center, says 
he has found they stand up as well 
as our own. 


The instructors at the tire section 
are all former tire men in civilian 
life. Capt. Schaevitz operated his 
own company, the Super Tire Engi- 
neering Co., Camden, N. J. Technical 
Set. Fred Cruikshank was with the 
Goodrich Rubber Co. in Atlanta for 
eight years. Sgt. Ralph Pfalis of 
New York ran his own tire recap- 
ping business. 

‘Sgt. Ed Craft was with Joe’s Tire 
Shop in Jackson, Miss. Sgt. Armand 
Fontaine, of Norwichtown, Conn., 
was with the Ideal Tire Co., of Wil- 
limantic, Conn. Corp. Granville Mc- 
Coy was connected with the Modern 
Hi-Cap Trie Co., of Louisville. Corp. 
Emanuel Mahler, of Newark, worked 
in his father’s shop, Harry’s Tire 
Shop in that city. 


FACTORIES 
Gar Wood Industries, Inc., manufactures Truck and IVISIo Ns 
Trailer Equipment including Hydraulic and Mechanical 

Hoists, Dump Bodies, Tanks, Flushers, Sprinklers; Winches, 
Cranes, Pole Derricks, Power Take-Offs; also Road 
Machinery including 2 and 4 Wheel Hydraulic Scrapers, 
4 Wheel Cable Scrapers, Hydraulic and Cable Dozers 
and Trailbuilders, Hydraulic and Cable Rippers and 


Tamping Rollers; also Heating Equipment and Motor Boats. 


Gar Wood superior products are produced for a wide 
variety of uses and for every requirement. 
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GAR WOOD 


INDUSTRIES, INC., DETROIT 
WORLD'S LARGEST MANUFACTURERS OF TRUCK AND TRAILER EQUIPMENT 





Trucks Move 
Priceless U. S. 


Documents 


WASHINGTON.—Soon after 
Pearl Harbor when the Nation’s 
capital began to bristle with anti- 
aircraft guns, officials of the 
Library of Congress decided to 
move valuable historical docu- 
ments, rare books, and manuscripts 
to a zone of safety. This important 
moving job was entrusted to the 
Davidson Transfer & Storage Co., 
of Baltimore. 

Careful planning by library of- 
ficials, headed by Alvin W. Kremer, 
keeper of the collections, preceded 
the selection of the documents 
and books to be transferred to pro- 
tective storage. 

They included the Bill of Rights, 
original drafts of Lincoln’s Gettys- 
burg address, manuscripts of 
Thomas Jefferson, the famous 
Union Catalog of Civil War Sol- 
diers, manuscripts of early Ameri- 
can composers, the Articles of 
Confederation, the St. Blasius-St. 
Paul copy of the Gutenberg Bible, 
one of the earliest printed books, 
and England’s famous Magna 
Carta, sent to the Library for safe 
keeping. 

The entire shipment weighed 
621,050 pounds, the equivalent of 26 
freight car loads. The trucks start- 
ed rolling in December, 1941. Armed 
guards preceded, accompanied, and 
followed each truck which had 
been sealed by Library Officials at 
the start of the trip. The guards 
also carried fire extinguishers. 

In September, 1944, when danger 
from enemy air raids on Washing- 
ton had ended, Library officials de- 
cided to return the documents and 
books to the Library, and it was 
not until then that the locations of 
the depositories were made public. 

They were the Alderman library, 
University of Virginia, Charlottes- 
ville; Cyrus McCormick library, 
Washington and Lee University, 
Lexington, Va.; Preston library, 
Virginia Military Institute, Lexing- 
ton; and Denison University, Gran- 
ville, O. 


Nick Freeman Joins 
Studebaker Export 


SOUTH BEND, Ind.—Nick Free- 
man, veteran automotive executive 


who for 12 years served as sales|erty needed for 
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WHEN THE NAVY offered one of the big guns from the battleship Texas 
for display during the Sixth War Loan drive, it could find no takers because 
of the difliculty of moving the huge 14-inch rifle. To Gerosa Haulage, one of 
New York's lending heavy haulers, such a job is all in the day’s work. 
Sponsored by the New York Sun, the 70-ton gun was easily moved from 
the Brooklyn Navy Yard up Fifth Avenue to its point of display near Radio 


City 


by one of Gerosa’s six-wheeled Mack trucks. The complete setup 


measured S85 feet 10 inches in length. 


Jersey Truck Depot Plans 
Speeded by Port Authority 


NEW YORK.-— Specific recom- 
mendations for the construction of 
the first in a series of union motor 
truck terminals in north New 
Jersey will be ready within two 
months, according to announce- 
ment by the Port of New York 
Authority. 


Satisfactory progress of a survey 
of the north Jersey district was 
reported to the authority by Execu- 
tive Director Austin J. Tobin. He 
said legislation would be prepared 
for introduction in the New York 
and New Jersey legislatures to 
permit savings banks to invest in 
Port Authority bonds to be issued 
in connection with the north Jer- 
sey project. Describing the pro- 
posed legislation as only incidental 
to the project, he said no legisla- 
tion would be needed to go forward 
with construction plans. 

To speed up acquisition of prop- 
an authorized 


ynanager for an American truck | union motor truck terminal in 
company abroad, was appointed last | downtown Manhattan, the author- 
week special representative for Stu- | ity approved retention of William 
debaker Export Corp. in the Near|A. Pallme, New York lawyer, to 


East and Balkan territories. 


| handle legal questions arising out 


In making the announcement, R. | Of real estate transactions. 


A. Hutchinson, president of Stude- 


! 
J 


Chairman Frank C. Ferguson of 


baker Export, said Freeman would the authority has announced there 
be attached to the staff of Charles | is a need for probably three union 
C. Fagan, vice-president in charge | motor truck terminals in north 
of export operations in Africa, Near! Jersey: in the Paterson-Passa‘*’ 


East and the Balkan states. 


in the Jersey City 


Bergen area, 


Webster Says: 


eo B load: Revenue-producing 


load which a vehicle can carry. 


area and in the Elizabeth-Newark 
area. 


The authority staff has been 
working since last April with a 
committee appointed by the New 
Jersey Motor Truck Assn. to de- 
velop plans for the terminals. In 
connection with the survey, the 
authority also has had the co- 
operation of 14 north Jersey cham- 
bers of commerce and reports from 
300 shippers and receivers. 


Similar reports on freight dis- 
tribution have been submitted by 
long-haul carriers. Tobin said that 
an analysis is now being made so 
that specific recommendations may 
be presented as to the most desir- 
able terminal locations. 


Idaho’s Gas Use Up 

BOISE, Ida. — (UTPS) — Idaho’s 
gasoline tax netted $4,280,854 for the 
period ended Dec. 1, according to 
Charles Spoor, state commissioner 
of law enforcement, compared with 
$4,026,341 for the comparable period 
in 1943. 


“WE RECENTLY RAN AD in_the 
Automotive News offering a _ Bean 
front end machine for sale and sold 
the equipment within a few days 
after the ad appeared. We have 
decided to dispose of some more 
——- and want to run another 
ad as the other was so successful.” 
Manning & Marino Motor Co. 
(Hudson), Youngstown, Ohio. 

Be Want Ad Dept., inside back cover 


But what the dictionary doesn’t tell 
is how many trips a dump truck can 
make in a day! 


St.Paul Hydraulic Equipment is built 
to stay ov the job with a minimum of 
time lost for repairs or replacements. 
The name ST.PAUL on the body 
tailgate or hoist cylinder means more 
pay loads, more revenue for the oper- 
ator and more business for the dealer. 


For further information, please see 
your St.Paul distributor or write: 


wae HYDRAULIC 
HOIST COMPANY 


LUE iat tl eee el ces 


SCT cue ae ed oe 


2207 University Ave. S.E. 


Minneapolis 14, Minn. 


First Quarter Outlook... 
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Little Relief Expected 


On Big 


Trucks, Tires 


(Continued from Page 36) 


duty tire shortage so serious it 
threatens to tie up 10 percent of all 
Army vehicles by early February, 
Gen. Dwight D. Eisenhower de- 
clared early this month. Replace- 
ments on the supply lines, shrapnel 
in the mud just back of the front 
and other combat tire losses that 
have proved much higher than pre- 
combat estimates, has caught the 
army short, and civilian needs must 
necessarily have to wait until this 
shortage has been overcome. 


The Red Ball and Green Dia- 
mond Express truck trains that 
were organized to keep our fight- 
ing armies supplied with more 
than a half million tons of sup- 
plies while the bombed-out rail- 
roads of France were being re- 
paired and the barge canal to 
Paris was being reopened, used up 
trucks at a rate that no military 
genius could possibly anticipate. 
At one time, while these truck 
lines were in operation, approxi- 
mately 900 trucks per week were 
meeting premature death. 


Closing of the Red Ball marked 
the end of the largest trucking sys- 
tem the world has ever known. Four 
times as long as the Burma road, 
the highway was the _ speediest 
ground method of getting priority 
materials and men up to the front 
and was lauded as America’s “Road 
to Victory” in France. Its service 
ended Nov. 13, after 81 days of oper- 
ation. Trucks from the highway 
were shifted to the front, and oper- 
ations were taken over by the Trans- 
portation Corps’ Military Railway 
Service. 

Inaugurated Aug. 24, the Red Ball, 
at its peak, carried 7,728 tons a day 
from Normandy alone to U. S. 
troops on the Western front. Red 
Ball trucks consumed 200,000 gal- 
lons of gas a day. The officers and 
men who operated this truck line 
are credited with making possible 
the fullest exploitation of the Amer- 
ican breakthrough at St. Lo, and as 
the U. S. Armies galloped forward, 
the Red Ball’s hauls expanded from 
short distances in Normandy to 
three-day journeys over cratered 
roads and through smoldering towns 
to keep the advancing troops sup- 
plied. 

More than 7,200 trucks were a 
part of this one-way, 200-mile 
speedway which was a giant loop 
that fed traffic of loaded trucks 
to the front and sent empty ones 
back to Normandy for more cargo. 
Trucks traveled down one side of 
the loop and returned on the other. 
Every truck was labeled “prior- 
ity” by a red disk on its front and 
rear. In case of a breakdown, no 
truck held up the convoy. The 
driver pulled out of line and re- 
paired his truck while the others 
continued. If he was unable to re- 
pair it, a Red Ball ordnance crew 
either made the repair or assigned 
him a new truck. 

One of the feats of the Red Ball 
was the transporting of 10,000 troops 
to front line depots in a single night 
and returning with thousands of 
prisoners. 

Approximately 25,000 soldiers rode 


the Red Ball day and night, speed- 
ing ammunition, petroleum products 
and food to the steadily advancing 
Armies. 


The Red Ball was the answer to 
the strain caused by the fast-mov- 
ing front. Before its origin, convoys 
were racing against convoys and 
bucking other traffic, cooking up 
terrible traffic jams. Drivers fell 
asleep at the wheels and crashed. 
Convoys were diverted, split up, lost, 
strayed, and even kidnapped by 
units who needed the vehicles and 
supplies. To keep the system from 
breaking down, haggard officers 
planned a complete overhaul, and 
the Red Ball Highway was the re- 
sult. In the first 26 days of opera- 
tion, it delivered more than 200,000 
tons of supplies to the Western 
front. 


The Red Ball highway was discon- 
tinued Nov. 13, when the opening of 
the principal coal barge canal to 
Paris made it possible for the rail- 
roads to be relieved of the burden 
of carrying coal—one of the princi- 
pal commodities carried by the 
Transportation Corps’ Military Rail- 
way Service during recent weeks. 
The railroads now have absorbed 
the freight hauling previously as- 
signed to the Red Ball highway and 
the trucks have moved up behind 
the front lines in support of the 
present offensive. 


The Green Diamond highway, 
which was much shorter than the 
Red Ball Express and which was 
in existence for a shorter period 
of time, also has been discontin- 
ued. However, the White Ball Ex- 
press, operating from the port of 
LeHavre to Beauvais, still is 
being operated by Transportation 
Corps truck companies. On all 
three of these highways, men of 
the Ordnance department per- 
formed Herculean tasks in keep- 
ing trucks operating. 


Every truck man and dealer in 
America can be justly proud of the 
record that our trucks made in 
keeping our armies supplied, but the 
truck mortality experienced must be 
overcome if our armies are to have 
the number of cargo carriers neces- 
sary to keep our fighting men on 
the move. Civilian production and 
civilian users must suffer until this 
replacement pool is again built up. 

Dealers must recognize that their 
factory isn’t to blame if they don’t 
get the number of trucks promised 
for this month and the few months 
immediately following. A Herculean 
task is being performed by the 
truck and tire factories in their 
effort to overcome the shortage that 
has been created, and every dealer 
and every user should put forth the 
greatest effort to preserve present 
equipment in the best operating 
condition possible in the meantime 
so that our civilian transportation 
won’t bog down. 

Lempco Names Baker 


BEDFORD, O.—James F. Strnad, 
president of Lempco Products, Inc., 
has announced that Leon R. Baker 
has been appointed European man- 
ager for Lempco. Lempco’s European 
headquarters will be in London. 


SAID TO BE the most modern sales and service estab 

Northwest, this building was designed by Stan Eddy. 7 aoe a co. 
(Ford), Staples, Minn., a city of 3.000. Eddy, a veteran of 18 years in the 
business. says he designed the building himself because he wanted every- 
thing where it would be handy to customers and shop men. Since moving. 
business has more than doubled and Eddy has added two more shop men. 


The work of all the men. 


he pointed out. is now more efficient, 
is 60x 110 feet, with a basement of 30x 45 feet, . 


The building 
in which is located a coal 


bin holding a carload of coal, a large room for merchandis 
’ e an - 
heating plant with stoker. The shop is well lighted and St oe, 


floor slopes to drains located in various parts of the 
rooms have colored fixtures, 


building, and the rest 
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purchaser and the _ insurance 
agent will get the insurance com- 
mission. Result—no reserve for 
the dealer and NO COMMISSION 
ON THE INSURANCE, and less 
collision repair business in the 
dealer’s shop. Further result— 
every insurance agent and broker 
will develop into a ‘chiseler to 
make a hard deal in the purchase 
of the car for the buyer. Still fur- 
ther result—this bank-insurance 
will take ONLY good credit and 


good insurance risks. 
ca * * 


Dealer Profits 


to Be Trimmed 
ae. about the other classes of 
business? Do you think the 
finance companies and the few 
banks that cater to dealer business 
will take the junk? If they do, you, 
the dealer, will have to guarantee 
this poor class of paper and eventu- 
ally either you will go broke from 
repossessions or the finance com- 
pany will discontinue their service, 
leaving dealers at the mercy of the 
other combination. You say, we will 
charge more for financing sub- 
standard dealers, such as we are now 
charging on all deals, so we will only 
lose part of the financing profit. A 
pretty dream. In any event, your 
financing and insurance profits are 
going to be less because of legisla- 
tion on the one hand, and no more 
ong-shot insurance commissions on 
the other because of the bad loss 
ratios suffered by insurance com- 
panies for several years. Some 
‘smart’ dealers right now are doing 
business with nationwide personal 
loan companies on a _ without-re- 
course basis who are building a fine 
prospect list for direct financing for 
the future. Other ‘smart’ dealers are 
doing business with banks that 
carry water on both shoulders, get- 
ting all the dealer financing they 
can while the going is good, and at 
the same time cooperating in a pro- 
gram of direct financing with in- 
surance agents and brokers that will 
break loose when new cars are 
ready for delivery to the public. 
“What is the answer? Competi- 
tion is the life of trade, so as far 
as oil and tire companies are con- 
cerned, you have to compete. Get 
busy with an A-1 direct mail cam- 
paign to your customers; stress 
genuine parts, specialized knowl- 
edge of the particular car or cars 
you sell, your direct interest in his 
car, and above all, explain the 
problems that have become your 
lot because of the war. Explain 
what is in back of high charges, 
discourtesy, failure to do jobs 
when asked to do so because you 
just could not get merchandise. 
Sell the public on the idea that 
under the circumstances you did 
a fine job, you kept America’s cars 
running and deserve praise for 
the job you have done. Promise 
and fulfill the promise that your 
service will improve and your 
charges will be adjusted just as 
fast as you can, consistent with 
costs. In other words, your whole 
campaign should be directed to- 
ward keeping your customers’ 
goodwill and fortifying your cus- 
tomers against the powerful ap- 
peals of competitors to take them 
away from you. Do the best job 
you can in selling your organiza- 
tion to follow through with, the 
campaign. Get them to be ex- 
tremely courteous to your cus- 
tomers even though they may not 
have been so in the past. Set an 
example yourself by being exceed- 
ingly courteous to your employes 
as well as your customers. Try 
and breed a courtesy-conscious- 
ness in your establishment. 
* * cS 


Get a Line 
on Competition 


ance companies are selling their 
agents and brokers to follow up this 
business. Most likely automobile 
dealers as insurance agents get 


aa 


these house organs themselves from | 


their own companies. The principal 
companies, however, do not handle 
dealers’ insurance or finance com- 
pany insurance, so don’t underesti- 
mate their importance in this field 
just because you do not happen to 
know of their activities. Some banks 
and personal loan companies openly 


solicit both direct and dealer busi- | 
ness. Are you now doing business | 


with such a connection? If so, you 
had better make a new connection; 
not because they are financially un- 


sound or do not handle your busi- | 
ness properly but just because it is | 
not good business to give profits | 


that you are entitled to to your 
competitor. If you feel that way 
about it, why not take your profit- 
able car sales down the street to 
your competitor who sells another 
make of car? If you do you will soon 
be out of business and your factory 
won't like it either. Make your 


finance connection declare itself one | 


way or the other. They should 
either support you or your competi- 
tor so you know where you stand. 
“If they choose the broker-agent 
deal, okay; then make a connec- 
tion with a finance company or a 
bank that will support you in 
handling finance and insurance. 
They don’t need to declare them- 
selves to the world; all they need 
to do is refrain from advertising 
for or attempting to solicit or ac- 
quire direct finance business. 
They should just inform agents, 
brokers and prospective purchas- 
ers that they specialize in dis- 
counting contracts for dealers 
but they are sure the dealer sell- 
ing the car will be glad to use 
their plan if the purchaser so 
specifies. If the dealer wants the 
auto deal badly enough to let the 
insurance agent or broker get the 
commission on the insurance, then 
okay; in any event, most likely, 
the bank or finance company 
handling the deal will agree to a 
differential to the dealer of some 
kind, even though the deal is 
handled on a direct finance rate, 
particularly so if the dealer is 
guaranteeing the paper. 


Why Just 


Automobiles? 
“MMHE Florida Supreme court re- 
cently ruled that an automobile 


dealer could be licensed to sell in- | 


surance. Most insurance agents sell 
real estate or engage in banking or 
finance. Why discriminate? Banks 
do not regularly finance the pur- 
chase of steam shovels, tractors, 
laundry machinery or even washing 
| machines or other appliances direct 


| for the public. Why just automo- | 


| biles? Because that happens to be a 


| special and select class of business | 


that can be so financed. Automo- 
biles, if repossessed, have a ready 


market while the other things can- | 


| not be so easily disposed of; hence 


| for no other reason, to assure the 
| banker of an outlet in case of re- 


| OIL ON ASSEMBLY LINE, Seventy-quart paper containers of lubricating 
| oil are packaged every minute on this new machine. Built by Package 
Machinery Co., Springtield, Mass., for General Container Corp. of New York, 
it is now made available to the oil industry as a standard product. Inspect- 
| ing the air-tight, water-proof containers as they roll from the assembly 
line of the 16-foot-long, six-foot-high, four-foot-wide machine, powered by 
nine motors, are Norman Lyon (extreme left), Package Machinery Co. 
designer, and William J.Creuss, Socony-Vacuum Oil Co., field representative. 
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Lincoln Workers Get 





CLEVELAND. — Lincoln Electric 
Co. distributed last week close to 
$3,000,000 in year-end pay to its em- 
ployes who have matched the nor- 
mal output of three times their 
number in industry, J. F. Lincoln, 
president, announced. 

Checks were received by ap- 
proximately 1,100 workers. The 
amounts ranged from $150 for 
newer workers to $40,000 for a few 
whose contribution to the busi- 
ness was valued as outstanding. 
Typical payments cited were §$2,- 
600 to a winder, a similar amount 
to a machine operator and $3,500 
to a foreman. The average pay- 
ment over and above base wages 
was $2,500. Factory workers re- 
ceived 90 percent of the money. 

“This year-end disbursement is 
not a gift,” Lincoln asserted. “On 
the contrary, it is money earned by 
the remarkable productivity of em- 
ployes by individual efforts and to- 

| gether as a production team.” 

| High payments to Lincoln em- 
| ployes recently caused a furor, with 
Lincoln asserting that he was told 
by Treasury officials that the pay- 
ments were excessive. In reply, Lin- 
coln pointed to the production rate 
of his workers, saying that his labor 
cost per piece is lower than that of 
any comparable product. 

Believed to be unique in Ameri- 
can industry, the incentive system 
of the Cleveland company has 
attracted nationwide attention. 
Many persons have visited the 
plant to study the method which 
has brought about lower produc- 
tion costs per man. 

“The annual pay of our men is 
high in comparison to that received 
by workers in most other factories,” 
Lincoln explained, “but pay for time 





€ | put in is meaningless. It is what is 
| the dealer is asked to guarantee, if | 


and assert themselves they can re- 
tain insurance commissions and 
reasonable finance reserves that 





they are legitimately entitled to, and 


| preserve an outlet for handling all 


classes of their finance business. 


ae | They can also retain the collision re- 


| pair business instead of letting it | 


_ | slip out of their shops into shops that | 


‘ OW can we meet the bank-in- | 


surance agent and broker com- 
petition? First find out just where 
your present finance connection 


stands on this question. This may | ; 
require a little diplomatic work on | 


your part because the ‘double-deal- 
ers’ will cover up as best they can 
until the time is ripe, but you can 
easily find out by having a ‘decoy’ 
approach an insurance agent and 
get financing details and where the 
nancing is handled. Insurance com- 


Panies are working wide open now | 
through letters and house organs, | 


80 it is easy to find out which insur- 


BAY MEG. Division of Electric 
Auto-Lite Co. is now producing pedal 


pads for automobiles of a rubber- | 


new safety pads as they come from 
the molding machine. 


| jike plastic. Maryann Pavel, an em- | 
ploye of the plant, holds some of the 


may not properly repair the cars | 


| and reflect on the make of car the 
| dealer sells. The NADA has done a | 
| fine job in protecting and promoting 
| the 
| dealer. 
| them to organize on a united front | 
| basis that, in the prewar period, was 
| the largest single item in the most | 
| important figure in dealers’ state- | 
ments, ‘Net Profits.’ 


interests of the automobile 
This is something else for 


“Notwithstanding the ‘beautiful 
dream’ of the future, even that 
‘honeymoon’ will soon be over and 
the dealer who conserves all ave- 
nues of profit from his business 
and operates economically, con- 
sistent with an aggressive sales 
policy, will be able to do the job 
that his factory has a right to ex- 
pect of him, and will be the fel- 
low who is successful, serves his 
patrons well and will be a credit 
to the automobile industry and to 
his community.” 


possession. If the dealers wake up 


And Now the Payoff 


$3,000,000 at Year’s 


End After Record Output 


produced that counts and in respect 
to cost per piece made, the pay of 
Lincoln workers is lower than that 
of workers in any other industry 
which has come to our attention. 
Our production rate per man is 
three times greater than the na- 
tional average.” 


Lincoln believes that other indus- 
tries not only could successfully 
adopt the incentive pay plan, he be- 
lieves they must adopt some method 
of paying on the basis of what a man 
produces or else American industry 
and the country’s standard of living 
will decline. 


“There is strife, civil war, if you 
please, between labor and man- 
agement today,” he said. “One is 
trying to hold down wages and 
get more production while the 
other is attempting to get more 
and more money for less and less 
work. This trend must change if 
America is to continue as the in- 
dustrial leader of the world... 


“Let a man understand that he is 
going to be fully rewarded for his 
efforts and it is astonishing what he 
can accomplish.” 


| Ford Old-Timers 
90 with Firm 35 Years 


Are Honored 


DEARBORN. — Ninety employes 
who have been with the Ford Motor 
Co. for more than 35 years were pre- 
sented with gold watches and hon- 

| ored at a dinner last week in Dear- 

| born Inn. 


| Mr. and Mrs. Henry Ford, Mr. 
| and Mrs. Henry Ford II and other 
| company officers attended. Principal 
| speaker was Clarence W. Avery, 
| president of Murray Corp. of Amer- 
| ica and a former Ford engineer. 
There are 55,659 employes who 
| have been with Ford for more than 
| a decade. Of these, 8,522 have more 
than 25 years’ service and 1,546 more 
than 30 years. 


| eeepc Has 
| To feel the pulse of the industry, 
| consistent reading of Automotive News 
| is_a_ necessity. ae 
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Record at Front 
Adds to Glory 
Of Buick Hellcat 


FLINT.—Moanting evidence that 
the Buick Hellcat M-18 tank de- 
stroyer is the “hottest thing in ar- 
mored warfare,” as recently de- 
scribed in Army news dispatches, 
has been supplemented by an official 
War Department release relating 
the experiences of a tank destroyer 
company on the Siegfried Line. 

Citing a battle record of 21 days 
in continuous action, the Army’s re- 
port on the company said: 

“Capt. W. D. Hart, of Pauls Val- 
ley, Okla., commands Company B of 
the 604th Tank Destroyer Battalion. 
In his outfit there are 12 M-18 Hell- 
cats. His company was recently in 
continuous action for 21 days, dur- 
ing which time it knocked out six 
Nazi tanks, including two Tigers and 
four Mark IVs, and four other Ger- 
man armored vehicles. 

“In addition, Capt. Hart hesitates 
to estimate the hundreds of indi- 
vidual soldiers which his unit of 
‘Hellcats’ has killed, wounded or cap- 
tured. Two of his vehicles have been 
damaged, both repairable by Army 
Ordnance. 

“None of the ‘Hellcats’ in this unit 
has been put out of action by a Ger- 
man tank. None has developed a me- 
chanical failure on the road. On one 
occasion a ‘Hellcat’ knocked out a 
German 88-mm gun at 4,000 yards.” 

The tank destroyer was designed 
and developed by Buick in coopera- 
tion with Army Ordnance and has 
been in production for nearly 18 
months. According to military re- 
ports, it has been a success through 
the invasion of France and in the 
bitter struggle now taking place in 
Germany. 


Lifting of Controls 
On Exports Asked 


NEW YORK.—Abolition of all 
export controls to countries where 
actual military operations are not 
in progress as soon as_ possible 
after Germany’s surrender was 
urged in a resolution adopted here 
recently by the Overseas Auto- 
motive Club, whose members ex- 
pressed belief that exports are 
still encountering more barriers 
than either the domestic supply 
situation or the world military 
situation would justify. 

Adoption of the resolution fol- 
lowed discussion during which ex- 
porters expressed belief that ex- 
port control could soon be removed 
for shipments to Latin America, 
British Empire regions and the 
Middle East. If complete abolition 
of controls is not granted, the 
resolution asked that more com- 
modities and destinations be placed 
under’ general license __—ioprovi- 
sions by the Foreign Economic 
Administration. 


Gunderson Joins 


Air Accessories 


CHICAGO.—John B. Walker, vice- 
president in charge of sales, an- 
nounces the appointment of Ralph 
R. Gunderson as sales manager of 
the brake division of Aircraft Acces- 
sories Corp., with headquarters in 
Chicago. 

Gunderson is author of the Brake- 
man’s Handbook, regarded by many 
as the bible of the industry. He is the 
inventor of numerous brake devices. 


144 Onder of the Day for 1945 
Military Photos Restored 


AVE those military photos and overseas snap- 
shots—any type of service pictures—copied, 
restored and permanently preserved through the 


master craftsmanship of 


fohu Henderson 


MAIL OR BRING PICTURES TO OUR STUDIO-SALON 
IN THE BOOK-CADILLAC HOTEL. 


CLEVELAND DETROIT MIAMI BEACH 
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1944 Program Nearly Doubled... 


245,449 New Trucks Set 


For Production 


tr 


"45 


(Continued from Page 1) 


of his authorized production for 
the year. 
For 1945 the new truck building 


authorization is as follows: 


Total Domestic 
Commercial Commercial 
Light trucks .. 40,000 35,904 


Medium trucks 144,181 110,114 
Light-heavy 49,314 31,684 
Heavy-heavy .. 10,538 9,765 
Off-highway 1,416 416 


245,449 188,883 


Output 


(Continued from Page 1) 
Motor vehicles and parts, $2,500,- 
000,000. 
Tanks and tank parts, $1,050,000,- 





Marine engines and equipment, 
$680,000,000. 

Guns, various types, $375,000,000. 

Ammunition, $240,000,000. 

Other items, $275,000,000. 

The industry also produced ap- 
proximately $700,000,000 worth of 
parts to keep civilian cars and 
trucks running. Thus, the total 
value of its output for the year was 
in excess of $10,000,000,000, or more 
than twice the value of civilian prod- 
ucts it turned out in 1941, its peak 
peacetime year. 

Virtually all former automotive 
plants reported new high produc- 
tion records as the year neared 
its end. 

Ranging from quarter-ton jeeps 
to mammoth 10-ton cargo trucks, 
the industry has produced 2,240,- 
000 military motor vehicles since 
the beginning of the military pro- 
duction program. 

The industry has produced 4,700,- 
000 guns, ranging from calibre .30 
carbines to giant “stratosphere” 
anti-aircraft cannon. 

“This vast output results from 
the application of individual skills 
and resources developed during 
peacetime to the gigantic task of 
production in competition with our 
country’s enemies,” Romney pointed 
out. “In the war program, more than 
500 automotive manufacturers in 31 
states, who were competitors before 
Pearl Harbor, worked as a produc- 
tion team, exchanging technical data 
and cooperating to overcome pro- 
duction bottlenecks. 

In addition, prime contractors 
were assisted by sub-contractors in 
1,375 cities in 44 states. 

Romney also pointed out that 
contract prices of war equipment 
produced by the automotive in- 
dustry, exclusive of transport 
vehicles, have decreased approxi- 
mately one-third since Jan. 1, 
1942, according to computations 
from price indexes compiled by 
the War and Navy departments. 
This decline, he said, does not take 
into account additional savings to 
the government resulting from 
lump sum refunds or from rene- 
gotiations by price adjustment 
boards. Among the greatest price 
reductions is the item of guns of 
all types, down 56 percent, with 
small arms including machine 
guns down 64 percent. 

Employment in the automotive 
industry in 1944 averaged 755,000, 
about two percent over 1943. The 
average weekly payroll was about 
$43,600,000, and the average weekly 
pay check, $57.70. 

Largest unfilled orders held by 
the industry at the year’s end were 
for aircraft and aircraft parts, in- 
cluding engines and _ propellers. 
Next in line, were orders for mili- 
tary vehicles, tanks, marine equip- 
ment, guns, ammunition and sun- 
dries. 


New Ford Dealership 


Opens in Terre Haute 
ERRE HAUTE, Ind. — McKee- 
Hookey Motor Co. (Ford) 
opened for business here. 
The new concern was organized 
by Ray Hookey, an automobile 
man for more than 23 years, and 
Wilford McKee, who owned the 
Terre Haute Bronze & Brass Co. 
for 25 years. McKee recently sold 


ship in Fort Wayne. He is listed as 
president of the company with 
Hookey secretary and treasurer. 


has | 


|; equipped 
a half interest in the Ford dealer- | cot 





This schedule compares. with 
the 1944 production authorization, 
which due to the critical shortage 
of tires and other items, will fall 
short of being met, by as much as 
10 to 12 percent in the light-heavy 
and heavy-heavy catagories. The 
1944 authorization is as follows: 


Total Domestic 
Commercial Commercial 
Light trucks .. 0 


0 
Medium trucks 90,663 73,788 
Light-heavy 26,677 20,209 
Heavy-heavy .. 7,910 7,687 
Off-Highway .. 1,428 1,428 


103,112 


(Continued from Page 1) 
56.2 percent of the dealers in 
the medium-sized cities. Small- 
town dealers favored such con- 
trols by 58.2 percent. 

Sentiment for car rationing and 
price control varied widely across 
the nation, hitting 64.4 percent in 
the southwest states and dipping to 
45.3 percent, well below the average, 
in the Middle-Atlantic states of New 
York, New Jersey, Pennsylvania, 
Maryland and Virginia. New Eng- 
land dealers favored such controls 
by 57.4 percent; the South by 62.5 
percent; the Midwest by 62.1 per- 
cent; the Central West by 63.4 per- 
cent, and the Pacific Coast by 58 
percent. 


FDR Approves 
Federal Highway 
Aid Measure 


WASHINGTON. — President 
Roosevelt signed the highway bill 
last week, paving the way for 
state legislatures to prepare for 
their part in the postwar road 
program. 

The measure authorizes a $1,- 
673,250,000 federal contribution 
toward a _ $3,173,260,000 three- 
year program. States would sup- 
ply $1,500,000,000 on a 50-50 match- 
ing basis to become eligible for 
the larger share of the federal 
money authorized by the bill. 

Differences between Senate and 
House bills were successfully ad- 
justed in conference, notably on 
payment for rights-of-way and 
railroad-highway grade crossing 
work. One-third of right-of-way 
costs may be paid from federal 
funds, as a compromise between 
one-half under the House bill and 
none under the Senate bill. 

In an accompanying statement, 
the President praised Congress 
for having made possible advance 
planning of “needed facilities on 
a sound basis.” Mr. Roosevelt 
added: 

“Now it becomes a challenge to 
the states, counties and cities, 
which must originate the specific 
projects and get the program 
ready for construction after the 
war ends.” 


Dealers Organize 


In New Orleans 


NEW ORLEANS.—tThe indepen- 
dent used car dealers here formed 
an organization known as the New 
Orleans Used Car Dealers’ Assn. 
John Truett was elected president; 
S. B. Jacbson, vice-president; 
William Moore, treasurer and 
Ralph Willkomm, secretary. A. M. 
Hussey, William Smith and William 
Guidry were chosen for the board 
of directors. 

“It is the intention of the asso- 
ciation to co-operate 100 per cent 
with the office of price administra- 
tion regulations,” Mr. Truett said, 
in announcing that each member 


| will be given a-plaque signifying 


compliance with OPA regulations. 


New Refrigerated Trailer 


SPOKANE.—A tractor-trailer unit 
for refrigeration by the 
Brown Industries, and for use by the 
Army, has been accepted after a test 
run from Spokane to Ft. Lee, Va., and 
has been placed on the list of Army 
transport procurement, 


DID YOU PAY MORE THAN THE 
CEILING PRICE FOR YOUR USED CAR? 


If YOU Did... OPA will help you get 


'back any charge over the ceiling price 


TELL YOUR WAR PRICE AND RATIONING BOARD: 


1. IF you were required to pay more 
than the amount shown-on your 
Certificate of Transfer... 


The total amount you paid for your car 
should be shown on your Certificate o 
Transfer. If you were required to make 
an additional cash payment in any way (any 
form of subterfuge)—tell your War Price 
and Rationing Board. 


2. IF you didn’t get the year or model 
of car described on your Certificate 
of Transfer... 


Each year and model of each make of car 
has a separate ceiling price. If you have 
been charged for a more expensive car 
than you got—tell your War Price 
Rationing Board 


3. IF you believe you received an un- 
reasonably low price for the car you 
tradedin... 


A reasonable trade-in allowance depends 
on the general condition and market value 
of a car, but such allowances as $1.00 or 
$2.00 are clearly unreasonable. If you have 
had to accept an unreasonable trade-in 
allowance—tell your War Price and Ration- 
ing Board. 


4. IF you were compelled to buy 
“on time” when you offered to 
pay cash... 


It is illegal to require that a used car be 
purchased “on time” or financed by any 
particular company. If the seller refused to 
sell you the car for cash—tell your War 
Price and Rationing Board. 


5. IF you were charged a “warranty”’ 
price and didn’t get what you 
paid for... 


Dealers who maintain repair services or 
have written authority from OPA are 
allowed to charge 25 percent more than 
the “as is” ceiling far warranted cars. This 
extra price is not to give the dealers a 
bonus, but to compensate them for putting 
the cars they sell in good operating condi- 
tion. A dealer who charges you the war- 
ranty price must give you a written “war- 
ranty” stating that the car is in good oper- 
ating condition and promising to stand 
half the cost of any repairs necessary 
within the first 30 days or 1,000 miles of 
driving, whichever is reached first. If you 
paid the warranty price to anyone but a 
dealer, or if you didn’t get a written war- 
—— your War Price and Rationing 

‘oard. 


You Will Get Your Gasoline Ration Regardless of Any Price Action Taken by OPA 


HELP OPA HELP YOU! 


U. S. GOVERNMENT PRINTING OFFICE 


AS PART of OPA’s new drive against the used car black market, the 
agency is issuing thousands of the above bulletins to its local boards. A 
bulletin is to be presented to each individual purchaser when he appears 
before his local rationing board in concluding a consumer-to-consumer 
sale, as is expected to be covered in an amendment to MPR-540 to be an- 


nounced soon. 


Hails Auto-Air Teamwork 


Horner, Aviation Chief, Acclaims Cooperation 
In Producing Weapons for War 


DETROIT.—How the automotive 
industry and the aviation industry 
have merged forces in the war pro- 
duction program to effect the 
“greatest example of wartime co- 
operation the world has ever seen” 
was depicted here by H. M. Horner, 
president of United Aircraft Corp., 
during Michigan’s Aviation Week. 

Speaking to the “Helicopter Day’ 
dinner before military, civic and in- 
dustrial leaders, Horner recalled the 


Stableford Takes 
Father’s Place 


SAN ANTONIO. —Jack Stable- 
ford, named to succeed his father, 
the late George Homer Stableford, 

as head of the 
Mission City Pon- 
tiac Co., of San 
Antonio and Aus- 
tin, is well quali- 
fied to fill the im- 
portant post into 
which he has been 


’ 


J. Stableford 


suddenly placed. 
He is a graduate 
of the University 
of Texas, being 
awarded a degree 
in business ad- 
ministration and 
majoring in man- 
agement. 

He had worked for the company 
| during vacation, and joined the staff 
| on graduation, being made general 
| manager in November, 1943. 

Previous to lining up with the au- 
| tomotive business in 1923, George 
| Stableford was with the Janesville 
| Woolen Mills of Janesville, Wis., 

serving as general manager, the 
youngest in the United States. 


G. Stableford 


origin of the wartime union be- 
tween the two industries. In 1940, 
after President Roosevelt called for 
50,000 airplanes, he said, the auto- 
motive industry agreed to team up 
with the airplane makers for the 
duration. 

Horner cited examples of how the 


auto industry has helped in the out-| 


put of airplanes. 


“Ford, Buick, Chevrolet and Nash 


undertook to build Pratt & Whitney 
aircraft engines; Nash produced 
Hamilton Standard propellers; 
Briggs started building Vought- 
Corsair wings. As a typical ex- 
ample, we had an airplane, the 
Liberator, designed by Consolidated 
Aircraft in San Diego, built by 
Ford here in Detroit and equipped 
with Pratt & Whitney engines made 
by Buick or Chevrolet.” 

Referring to the Nash-built Si- 
korsky helicopter, which had been 


demonstrated earlier in the day,| : 
Horner asserted that “the most un-|; 
believable part of the whole per-|: 
formance is the fact that the air-|? 


craft industry and automotive in- 
dustry could ever get together and 
turn out these revolutionary and 
embryonic whirligigs on a produc- 
tion basis.” 

Horner, looking to the future, 
warned of “we won the war” claims 
among the American industries. He 
asked his audience not “to let 
exuberance in this direction mislead 
the American public—and through 
it the Congress—in their appraisal 
of our pattern for defense.” 

“It will be natural to remember 
the wonderful production job that 
was ultimately done, and to look 
back upon the automotive industry 
as the sinews of our war effort. 
Many will forget that the aircraft 
industry held the line and did the 
entire aircraft production job until 
well after Pearl Harbor, even 
though a start had been made on 
getting the automotive industry 
into the picture more than a year 
ames that fateful December 7, 


Powers 


(Continued from Page 1) 
tempted to evade the consequences 
of his own acts by placing the blam 
on a separate corporate structure 
of which he in fact is the keystong 
and controlling influence, “declare 
Dignan, “I find that the fraudulent 
acts complained of were the acts o 
James B. Powers as an individual. 


“There appeared to be a clear and 
bold evasion of sales tax paying du 
ing this period,” Dignan said. 

MADA and DADA had chargeg 
that Powers was paying about ha 
the sales tax that other dealers paid 
the state. 

Dignan pointed out that the “ap 
plicant has had a long and varied 
experience in the business of selling 
automobiles and it is apparent tha 
he is and was at all times during 
his operations familiar with th 
workings of the sales tax act.” 

“Numerous copies of _ chatte 
mortgages which were recorded i 
the Office of the Register of Deeds 
in Wayne County, when compared 
to sales tax receipts of identica 
transactions, disclosed a_ striking 
discrepancy, and an obvious inten 
tional withholding of sales tax o 
the part of the dealer,” Dignan said. 

A civil-action case, seeking ta 
collect the alleged $27,000 in taxes 
from Powers, is still pending in 
court here. 


Studebaker Dealership 


To Move in Springfield 


SPRINGFIELD, Ill. — Lindburg 
Utilities, Inc. (Studebaker), will be 
moved soon from its present loca- 
tion at 530 South Fifth St. to 209 
East Monroe St., Russell S. Lind- 
burg, owner, said recently, in an- 
nouncing the purchase of the latte 
building from the Illinois Bankers 
Life Insurance Co. 

The Fifth Street property wil 
be occupied by the Dahl Motor 
Co., which operates agencies i 
Wisconsin and northern Illinois 
T. G. Dial, of St. Louis, will serve 
as manager of the new firm, which 
will handle DeSoto and Plymout 
automobiles. 


is the American way Oo 


_ Democrac 
life; let’s keep it that way. 


AUTOMOBIL 
DEALERS 


Opportunity 
for 
Profitable 
Turnover 
“Ever-Ready” 
Portable Milker 


| 





Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 


Require practically no _ service. 
Illustrated merchandising _litera- 
ture furnished free. Now sold 
| successfully by many car dealers. 


Territories Granted . 


| Dairy Supply Co. 


| 881 Fourth Ave. 
New York City 


— 


—— 





, 
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PATA Clarifies 


Gas Surrender 


Receipt Mixup 


PHILADELPHIA. — Acting to 
clarify a situation in which some 
local ration boards are not cooper- 
ating with dealers in issuing gaso- 
line ration surrender receipts, PATA 
last week issued the following bulle- 
in: 

“Gasoline ration surrender re- 
ceipts, according to the regulation, 
can be issued to the owner or the 
owner’s representative by the own- 
vr’s card. But that’s as far as the 
regulation goes. Any privileges we 
enjoy beyond that are through the 
courtesy of OPA in this region. 

“Some dealers’ boards have re- 
cently refused to issue R-569 forms 
bn affidavits, because other dealers 
had been misappropriating coupons. 
Therefore all dealers in these boards 
were penalized. In such cases, the 
refusing board is within its rights, 
and the dealer must go to the local 
board of the car’s previous owner 
to secure the receipt. 

“However, should such owner’s 
ocal board be located so far away 
that a hardship is caused, then the 
ocal dealer can telephone Mr. Hos- 
mer of OPA in the Broad Street Sub- 
urban Station building, who will au- 
horize issuance of the receipt here. 

“Happily, most dealers’ boards will 
still issue receipts to dealers, but 
wo of them definitely refuse. We 
believe this situation will rectify it- 
gelf just as soon as dealers are li- 
censed under MPR-540. When that 
happens, licensed dealers will enjoy 
more privileges than others.” 


anadian Fined 


eye & 
On Ceiling Trick 

VANCOUVER, B. C.—First con- 
viction in British Columbia for 
breach of motor vehicle order 18A, 
dealing with trade-in cars, was re- 
corded in police court here last 
week when Magistrate W. W. B. 
McInnes fined the Fordyce Motors 
1937, Ltd., $50 and costs. 

The prosecution was brought by 
the Wartime Prices and Trade 
Board which charged the company 
had sold used cars at prices above 
ceiling by a device known as a 
“shuttle car.” It was charged that 
A customer who did not have a car 
to trade in was told that to buy the 

sed car he wanted he must first 
buy the “shuttle” car, which was 
then traded in on the other car at 

lower amount than the original 


price. 


arysler Arsenal 
its Year’s Peak 


DETROIT.—The War Depart- 
ment announces that Chrysler em- 
ployes at the Detroit Tank Arsenal 
broke all previous records for 1944 
n production of medium tanks in 
four different models during No- 
ember. J 

This mark was exceeded in De- 
cember, 1943, when the Arsenal pro- 
Juced several more than in Novem- 
ber, 1944. Those tanks were all of 
one model only, however. 


ewitt Chevrolet Begins 


xpansion in Cleveland 
EVELAND.—Plans for expan- 
sion of the sales, service and parts 
acilities of Hewitt Chevrolet, Inc., 
here were announced following 
purchase of its present building and 
An adjoining lot by President H. E. 


Hewitt. 

The building, including 27,000 
square feet with one full floor below 
ground and the other above, was 
surchased for about $50,000. The lot, 
fronting 65 feet and 225 feet deep, 
was bought for slightly more than 

0,000. An addition of 12,000 to 15,- 
000 square feet will be built on the 
ot when materials are available, it 


as announced. 


Osborn Brush Report 


A report on “Removing Burrs with 
Power Brushes,” containing exten- 
sive information on latest advanced 
bchniques, procedures and equip- 
ment for such work, has been pre- 
pared by the technical department of 
Osborn Mfg. Co., producer of power 
Mrushing wheels, 5401 Hamilton Ave., 
Cleveland. The report is offered 
gratis and anyone desiring a copy 

ould ask for “Report on Removing 
Burrs with Power Brushes.” 

To feel the pulse of the industry, 

nsistent reading of Automotive News 


s a necessity. 


oe 


AUTOMOTIVE NEWS DECEMBER 25, 1944 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 


TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials and le to 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No 


care of Automotive News, Detroit 26, Mich.”’ add one Dollar ($1) per insertion for this address and extra service as ee) 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, ras 


HELP WANTED 


LL 


MANAGER for large dealership, located 
large Indiana city. Excellent proposition. 
Give qualifications and references in 
your reply. Box 821, c/o Automotive 
News, Detroit 2. 

emesis 


SERVICE MANAGER: Top flight, expert- 
enced, with proven record. Must have 
executive ability, able to take complete 
charge of service department of large 
Buick dealership in West Virginia. 
Salary and bonus above average. Box 
818, c/o Automotive News, Detroit 2. 


PARTS MAN—Experienced, for Chevrolet 
dealership. Good position for right man. 
MOODY CHEVROLET COMPANY, 1151 
Niedringhaus Ave., Granite City, Illi- 
nois. 


Service Manager 


For an established Pontiac Dealership in 
downtown Philadelphia, Penna. 

An unusual opportunity to get in on the 
ground floor. 

We have just purchased an additional 
building ideal for automotive service, 
having 15,000 square feet of space on 
one floor, located on one of the most 
active traffic arteries in the city and with 
entrances on 3 streets. 

The right man can help in expanding the 
present organization, must be capable 
of running the entire Service Department, 
and will earn a substantial salary plus a 
fair share in the profits. 

Certificate of availability needed. 

ALL REPLIES CONFIDENTIALLY TREATED. 


RELIABLE MOTORS 


334 N. Broad Street 
Philadelphia 2, Pa. 


AUTO PARTS MANAGER for Central 
Ohio Dealer. Excellent opportunity 
for man who has pleasing person- 
ality, good character and auto 
parts experience with either in- 
dependent jobber or auto dealer. 
Present volume of business as- 
sures starting earnings based on 
salary and bonus of over $4000 
PER YEAR. Potential business as- 
sures increased earnings to capable 
operator. Reply Box 835, c/o Auto- 
motive News, Detroit 2, giving ex- 
perience, qualifications, age, etc. 
Replies will be handled in a very 
confidential manner. 


De nnn rE EEEEE EEE RRS 


SERVICE MANAGER for exclusive 
truck dealership in mid-Atlantic 
coast city. Must be thoroughly ex- 
perienced mechanically and able to 
direct work. Interested parties 
give references and experience. 
Attractive salary and commission 
on overage. Box 834, c/o Automo- 
tive News, Detroit 2. 


———— EE 


PARTS MANAGER: Pontiac dealer 
near San Francisco, Calif. wants 
experienced man for permanent 
post-war position. Wonderful cli- 
mate, good future. Box 833, c/o 
Automotive News, Detroit 2. 


Neen ee EEE 


FORD PARTS COUNTER MEN, EX- 
PERIENCED. With well known 
Ford dealer and parts distributor 
in Miami, 
usual opportunities for advance- 
ment. Call 92757 or Write SAM 
MURRAY, 1917 Biscayne Blvd., 
Miami 36, Florida. 


<i <pite teeeeneaieiseesaimeaateeaieraaenmmeanteinsdanisamanananaaaatae 

QUALIFIED MANAGER for _ inside 
operations needed immediately by 
NEW AUTOMOTIVE PARTS and 
accessories wholesaler. Large stock 
Chrysler-approved parts, unlimit- 
ed opportunity, liberal salary and 
post-war opportunity. Chrysler 
Parts experience advantageous. 
Address: Conart Motor Sales, Inc., 
457 East Market St., Akron, Ohio. 
Franklin 8161. 


POSITIONS WANTED 


at 


AUTOMOBILE BODY ENGINEER avail- 
able Jan. 1, 1945. Thorough knowledge of 
design, clay modeling, mockup and pro- 
duction methods. Box 817, c/o Automo- 
tive News, Detroit 2. 


ES 


EXPERIENCED MANAGER AVAIL- 
ABLE January 16th. Many years ex- 
perience GMC products. Partnership 
desired. Pacific Coast preferred. Box 
829, c/o Automotive News, Detroit 2. 


I 


POSITION WANTED. MANAGER 
years executive experience automobile 
sales and service. Available January 1. 
Would prefer G. M. west of Mississippi; 
however, willing to go anywhere for 
permanent position. Address Box 830, 
c/o Automotive News, Detroit 2. 
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Florida. We offer un-f| 


$50 REWARD. For first letter locating 
complete interior for 1942 Cadillac 61 
Sedan. J. F. Mazzei, 1101 Western Ave., 
Albany, N. Y. 


WANTED: LEFT DOOR for 1941 Nash 
Ambassador, Special Model No. 
Business Coupe and garnish molding for 
same door. Reply via airmail letter to 
Balboa Oldsmobile, 1521 East Broad- 
way, San Diego 2, California. 


CENTER GRILLE FOR CADILLAC 1939, 
series 61, new or used. One that can be 
repaired or patched up. Carmichael 
ee Corp., 216 N. 6th St., Clarksburg, 

s Was 


COMPLETE REAR END 36-40 Buick in- 
cluding drive shaft and housing. Bra- 
shear Motors, Kingsport, Tenn. 

1942 DODGE TOP PANEL, Must be 
genuine Part No. 941532. Fiedler- 
Mohr Motor Co., 13357 S. Western 
Ave., Blue Island, Il, 


WANTED NEW OR USED: 


1941 DeSoto Shell 

1939 Plymouth Shell 
1940 Packard 110 R. F. 
1941 Packard 110 Grille 
1940 Packard 110 L. F. Fender 
1940 Packard 110 R. & L. R. Fender 
1940 Buick 50 Series R. F. Fender 
1940 Packard 110 Shell 

1940 Packard 110 Grilles 

1939 Packard 110 L. F. Fender 
1941 Chrysler Shells. 

JACOBSON - GORDON, Ince., 8th 
Ave. at Library St., Homestead- 
Munhall, Pa. 


SEVEN PASSENGERS, limousines, 
fives; cars must be _ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 


Lansing, Mich. 


Fender 


SEVEN PASSENGER ears, in fine 
condition only. A. A. Auto Service, 
153 West 54 Street, New York, 
N. Y. Telephone Circle 7-6279. 


AUTO DEALER 26 years’ experience with 
deals up to 850 cars wants large auto 
agency west or southwest. Past record 
should satisfy manufacturer. $250,000 
to invest. Will devote full time to busi- 
ness—no other interests, Replies so- 
licited from dealers or manufacturers 
and will be kept confidential. Box 827, 
c/o Automotive News, Detroit 2. 


TRUCES WANTED 


FORD DEALER WILL PURCHASE any 
amount 1944 Ford trucks less 5%. In- 
quiries from dealers within radius of 300 
miles from New York solicited. Lasky 
Motor @ar Corporation, 90 Montrose 
Ave., Brooklyn, N. Y. 


HAVE PLENTY OF CUSTOMERS with 
certificates for new Dodge trucks. Will 
handle for small brokerage fee. Wire 
or phone Mitchell & Cassell, Inc., 3-3731 
Peoria, Illinois. 


DODGE DIRECT DEALER will buy any 
quantity new 1944 Dodge trucks on 
profit sharing or bonus basis, fob fac- 
tory or your city. Write, wire or phone 
collect, ZEDER MOTOR SALES, Bay 
City, Michigan. 


TRUCES FOR SALE 


WALTERS SNOW PLOW complete with all 
hydraulic equipment and controls. 
Heil dump-body with twin hoists. 10:50 
x 20 tires, all in perfect condition. For 
information, call or write MOSBY-MACK 
MOTOR CO., Ford dealers, Topeka, 
Kansas. 


FOR SALE: HEAVY DUTY % ton Dodge, 
4-wheel drive Army Trucks equipped with 
two ton 2-speed winch (with brake), 
crane and 45 feet of steel cable with 
hook. 7:50 x 16 mud grip tires. Fast, 
economical, tremendous pulling power. 
Limited number. For full details, write 
DRAPER CHEVROLET COMPANY, 
Saginaw, Michigan. 


FOR SALE—1936 Autocar, cab-over-engine 


on drop frame. 

brakes, all running lights, 5th wheel, and 
A-1 tires, in perfect condition throughout. 
COMMUNITY MOTORS, 505-507 South 
4th 8t., LaCrosse, Wisconsin. 


HAVE NEW 1944 Dodge C.O.E. truck 
L.W.B. model WFM38. Will trade for 
other model new 1944 Dodge truck. 
Zeder Motor Sales, Inc., 621 No. Water 
St., Bay City, Michigan. 


10 TOW CHIEF WRECKERS. Fit any % 


or 1 ton pickup. New, in crates. List 
$157.50. Sell for $100.00 FOB St. Louis, 
Mo. Truck Equipment Co., 511 No, 
Channing Ave. 


WANTED 


Man with knowledge of accounting to 
serve as office manager for branch of large 
auto manufacturer. Liberal salary and 
good future. 
Box 832, c/o Automotive News, 
Detroit 2. 


USED CARS FOR SALE 


eon nk kk — 


FIFTY 1942 PACKARD TAXICABS, Re- 
conditioned. Below ceiling. Wire. Con- 
solidated Equipment Co., 420 Lexington 
Ave., New York City. 


CHRYSLER ‘41 and '40 Crown Imperia! 
Sedans, 8 pass. original, all details, very 
clean low mileage cars. The pair $400 
below ceiling. F-E-L-Z, 1132 Diversey 
Blvd., Chicago. 


WILL SELL at base price this lot of 
army vehicles. 10 weapon carriers 
(41 Dodges). 1 ambulance, 2 com- 
mand cars with winches. '41 Chev- 
rolet Dump. '42 Chevrolet Dump. 
‘40 Dodge Cargo. Golnick Automo- 
bile Co., 320 South Blakely St., 
Dunmore, Penna. 


50 CARS AVAILABLE at (as is) Hart- 
ford Ceiling Prices. These cars are 
in average condition, good assort- 
ment of models and types. Immedi- 
ate freight shipment can be made. 
Buyer must call, as we will not sell 
over the phone. Ask for L. Snow, 
Capitol Motors, Inc., 368 Main St., 
Hartford, Conn. 


Wholesale 


80 cars and trucks available at 
(as is) Scranton, Pa. Ceiling. 


Must sell before Jan. Ist. 


Phone, wire or write for sample 
carload. 


We handle all shipping details. 


Golnick Automobile Co. 
320 South Blakely St. 
Dunmore, Penna. 


Tel. Scranton, Pa. 4-3403 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass, 40% to 60% off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


MOTOR  REBUILDER’S NOTICE: 
Used Chrysler, DeSoto, Plymouth, 
Dodge & Dodge Truck Motors. 
Chrysler & Dodge Dealer, Poplar 
Bluff, Mo. 


CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CoO., INC., 
801 Commerce 8t., Lynchburg, Virginia. 


EQUIPMENT FOR SALE 


TOW CRANE, new original crate. Sold 
for $180, will sacrifice for $100. Box 823, 
c/o Automotive News, Detroit 2. 


HANDIEST TOOL IN SHOP. Hub cap 
remover, Prevents battering of hub caps. 
Price $1.25 prepaid within U.S.A. 
WAYNE TOOL CO., Rochelle, Ill. 


SUN MOTOR TESTER and Sun Mo- 
tor Analyzer. Both for $250. Walter 
Jaeger Motor Co., 1329 West 
tional Avenue, Milwaukee, 
consin, 


EQUIPMENT WANTED 


4 POST Ae ON Se LIFT. State make, 
age. condition and price in reply. Leo 
a. 6872 Broadway, Cleveland, 

io. 


FOR SALE 
1940 Chevrolet Tractor (like 


new). 
1939 Trailer (to carry 4 pass. 
cars). 
Good Rubber. Perfect condition. 
Tom Rice 
U. S. BEST TRUCK SALES 


50 Fourth Avenue 
Brooklyn, N. Y. 


Leopold Brake 


Cylinder Honer 


Reconditions brake cylinders of 
all sizes in a jiffy; gives true 
polished surface. 

Removes rust and corrosion pits. 
Self adjusting and self-aligning. 
Used with any electric drill, 
lathe, or hand drill. Handles 
wheel cylinders right on the car. 
Abrasives renewable and very 
easily attached. Any mechanic 
can do a perfect job the first 
time. 

Leopold 

Honer 


30 extra 

abrasives 

100 extra 

abrasives 

Cash with order, postage pre- 
paid. C.0.D.—Charges Collect 

Order Today—Don’t Delay 
E. H. Leopold Industries 
1448 W. Clifton Blvd. 
Lakewood 7, Ohio 


AIRPLANES 


AIRPLANES FOR SALE—Now ready 
with air worthy certificates—three 
PT-22 Ryan Army training planes. 
Two Taylor-craft tandem trainers. 
Inquiries solicited from those who 
want to buy or those who want to 
sell. MOSBY-MACK MOTOR COM- 
oa Ford Dealers, Topeka, Kan- 

as. 


PARTNERSHIP WANTED 


successful managerial experience, 
cluding appraising and sales manage- 
ment. Well liked by personne! and cus- 
tomers. Box 826, c/o Automotive News, 
Detroit 2. 


SOUTHERN DEALERSHIP desirous of 
managerial partner fifteen years execu- 
tive automotive retail experience busi- 


references available upon request. Sal- 
ary optional, preferably drawing with 
adjustment of profits annually. Box 831, 
c/o Automotive News, Detroit 2. 


BUSES WANTED 


NEW DODGE SCHOOL BUS or Dodge 
bus chassis. Write complete information 
A. W. Boettcher Co., 454 East Fordham 
Rd., Bronx, New York. 


ACCESSORIES WANTED 


WANTED TO BUY. Automobile heat- 
CTEN, Ine. 1000 een ie we 
4 “aN, nc., 7 > * : r S if 
ta.ac Ce 


in this section, free of charge, 
for men or women who have 
been honorably discharged 
from military service, provid- 
ing applicant furnishes (1) 
proof of honorable discharge; 
(2) reference as to former 
connection with any branch 
of the automotive industry. 
Welcome home; there’s a job 
waiting for you somewhere 
among our readers! 


George M. Slocum, Publisher. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 am. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Il. 





Seen With the Naked Eye 


Wirn the unaided eye you can see that 
Dodge is a flourishing institution in almost 
every community. That its single dealer 
contract embraces three fundamental prod- 
ucts in large public demand. That the sales 
and service opportunity blankets the car 
and truck market, and is practically unique 
in the automobile business. 


If you look closely at the ‘record’ you will 
also see that the Dodge dealer has usually 
done extremely well, at all times, and that he 
is very loyal and proud of his association. 


Such is also the Dodge opportunity wher- 
ever and whenever openings occur or exist. 


DODGE - PLYMOUTH - DODGE Job-Rated TRUCKS 


DODGE-—DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 





